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SHEPARD LOSS 
ADJUSTMENT NOW 
UNDER DISCUSSION 


Reciprocal Man Chairman of Commit- 
tee; And Many Interesting Points 
Involved 


ASK 








COMPANIES QUESTIONS 


$500,000 Stock Abandoned to Compa- 
nies Turned Over to Under- 
writers Salvage Co. 








The ashes of discontent with New 
England adjustment conditions, which 
have been smouldering in loss depart- 
ments of companies all over the coun- 
try, have burst into flames. The 
settlement of the Shepard Stores loss 
in Providence, R. I, may have had 
something to do with it. This fire 
was during the first week in March 
with an alleged loss of nearly $800,000 
on stock, less salvage. 

Although the loss was a heavy one, 
as the figures indicate, some of the loss 
departments are still in the dark as to 
some features of the settlement and the 


circumstances leading up to the settle- 
ment. 


The Stock Abandonment 


They are not sure about the details 
of the abandonment to the companies 
of about $500,000 worth of stock in the 
Shepard Stores, which has been turned 
over to the Underwriters’ Salvage Co. 
of New York, and none of which is to 
be resold in the New England territory 
where it would be in competition with 
the Shepard Stores. 

They don’t know exactly how the loss 
Committee of the companies was ap- 


pointed, nor who dictated the member- 
ship of the committee. 

They are not positive as to the actual 
Size of the physical loss. 

They are not certain how the stock 
was appraised after the fire nor do 
they know the details of how the values 
were verified, especially that part of 
the stock which has been turned over 
to the salvage people. 

They don’t quite understand the 
reasons for the antagonism to the 
General Adjustment Bureau being on 
the Shepard loss. The Bureau, how- 
ever, was on the use and occupancy 
loss. 

They are rather in the dark as to 
why a reciprocal man should have been 
made chairman of the loss committee; 


(Continued on page 26) 
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Yesterday | 
Today 
Tomorrow 


Agents know the value of Phoenix Prestige and Service 


PHCENIX 


Assurance Company, Ltd., 


of London 
100 William St., New York 


PHCENIX 


indemnity Company 


75 Maiden Lane, New York 

















A few Agency Opportunities are open in the following states: 
Conn., Del., Ohio, Texas, Vt., W. Va., Wis. 





COMMERCIAL UNION FIRE INSURANCE CO. 


Address our nearest Department 


810 Main St. Gas & Elec. Bldg., Hurt Bldg., 
Dallas, Texas Denver, Colo. 


76 W. Monroe St., 


114 Fifth Ave., 
Chicago, Ill. 


Atlanta, Ga. New York, N. Y. 

















1867 1923 


EQUITABLE LIFE 


Insurance Company 
OF IOWA 


A Company of Stability and Progress, 
Safety and Liberality 


Admitted Insurance in 
Dec. 31 Assets Force 
1912 ..ccccccsecs $22,481,725.00 $ 67,326,327.00 
1922 ..........-. $44,995,738.00 $313,132,592.80 


The net return paid on funds left with the Company is 4.8 
per cent. 

For information regarding agencies 

Address: Home Office—Des Moines 








———— 


LIFE COMPANIES PAY 
MILLION ON OMAHA 
BUSINESS POLICY 


Late Arthur C. Smith Was President 
of Large Retail Store in 
That City 








COMPANY IS “ON EASY STREET” 





Insurance Money Leaves Concern in 
Impregnable Position Despite 
Death of President 





The payment by companies of about 
$1,000,000 on policies of corporation in- 
surance following the d2ath of Arthur 
C. Smith, who was president of the M. 
E. Smith Co., which was also the owner 
of the Burgess-Nash Co., a large retail 
store in Omaha, is being extensively 
commented upon by insurance agents, 
especially those specializing in business 
insurance. It is not true that the in- 
surance money was a necessary prop 
to the business after Mr. Smith’s death, 
but it was a fine additional asset. 
Again it is proven that insurance is a 
stabilizer. 

Some facts about the insurance are 
given to The Eastern Underwriter by 
a Nebraska man: 

“T am advised that at one time by 
reason of re-adjustments and general 
conditions the company wrote off an 
inventory loss of something like a 
million dollars. A re-organization was 
effected and new capital replaced one 
or more of the large stockholders. 

“The death of Mr. Smith might have 
been a serious loss to the stockholders 
as he was at the time of his death 
chairman of the board of directors and 
a very active and efficient business 
man. 

Large Insurance Written 

“A few years ago, when the company 
was in the very best of condition, it 
secured policies for a million dollars 
payable to the corporation. I think 
probably one or two other officers are 
carrying heavy insurance. I am quite 
certain Ward Burgess has perhaps five 
hundred thousand on his life. 

“This million coming in just at this 
time puts the company on Easy street. 
In the re-organization there was a con- 
siderable sum of money borrowed by. 
the firm and this policy was probably 
used as collateral. The payment of the 
life insurance relieves the company 
very materially and is an excellent 


illustration of the value of life insur- 
This is one of 


ance to a corporation. 
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the largest wholesale establishments in 
the West and it does a very large 
business. The Burgess-Nash Company 
is one of three large department stores 
in this city and the interests are com- 
mon although | believe there are two 
separate corporations. 

“It would not be correct to say that 
this insurance helped to save the busi- 


ness, excepting insofar as it was ac- 
ceptable as collateral when the re-or- 
ganization took place. The company 
was not in any financial danger. Its 
only (trouble was that one of the 
heaviest of its stockholders insisted 
upon withdrawing from the firm and 


this ade the re-adjustment and re-ar- 
rangement of stock necessary.” 





STUDY GENERAL AGENTS’ JOB 


Life Sales Research Bureau on Princi- 
ples of Successful Management; 
State Statistics Valuable 


The executive committee of the Life 
Insurance Sales Research Bureau held 
its first week since the 
Bureau established itself in new quar 
ters at 50 East 42d Street, New York. 
Marshall Holcombe, Jr., manager 
Frederick 
ager, made reports on the work of the 
bureau, especially on the study of the 
work of the general agent man 
ager. The conclusion reached was that 
although methods differ widely, there 
are many principles of successful man- 
agement which study will reveal. 

The collection by the bureau of the 
monthly new business figures by states 
is being widely This 
heretofore 


meeting last 


John 


and Hansen, assistant man- 


and 


data has 
not Practi- 
cally every large company is contribut- 
ing to the total figures. 

Oliver Thurman of the Mutual Bene- 
fit, presided and the other members 
present were President Philip Burnet 
of the Continental; Superintendent of 
Agencies Charles Hommeyer, of the 
Union Central; Superintendent of Agen- 
cies George L. Hunt, of the Guardian; 
Assistant General Superintendent R. N. 
Mitchell, of the Canada; President 
Ralph H. Rice, of the National Fidelity; 
Vice-President Walter T. Shepard, of 
the Lincoln National; Agency Vice- 
President W. E. Taylor,..of the Equit- 
able of New York. 


used. 


been available 


DOES TRAINING PAY? iT DOES 

After an exacting research by the 
Sales Research Bureau of trained and 
untrained life insurance agents the 
following conclusions were reached: 
The trained man excelled the produc- 
tion of the untrained man by a con- 
siderable margin for the year. 

The trained man’s average amount 
of reported premiums was considerable 
in excess. 

The wide difference between the 
average size of policy of the trained 
and untrained man was most noticeable. 

The average number of policies issued 
by the trained man was greater and 
the commissions earned by the trained 
man were considerably higher. 





WHY WOMEN INSURE 

Mrs. Bessie Street Coburn, Jackson, 
Mississippi, manager and secretary for 
the Merchants Union Fire and also 
managing underwriter for six fire re- 
insuring companies, writes the Phoenix 
Mutual Life, with which company she 
is insured, in part as follows: 

“Too much stress cannot be placed 
upon the advisability of carrying an 
ample amount of insurance and it has 
been my policy to increase my insur- 
ance in proportion to my _responsi- 
bilities. 

“T have been a frequent purchaser 
of life insurance and believe that the 
need rather than ‘the cost should 
govern the individual in buying life in- 
surance protection.” 


USES UNIQUE LETTERHEAD 


Bankers Life Shows Main Arguments 
For Life Insurance In Pictures; 
Made Subject of Sermon 


The Bankers Life of Des Moines, re- 
ports that the insuring public is show- 
ing great interest in a pictured pres- 
efitation of the main arguments for life 
insurance which .the company is now 
using on letterheads for direct-by-mail 
advertising. This letterhead was used 
as the text for a sermon delivered by 


Rev, Phillip J. Gregory, pastor of the 
First Congregational Church of Morgan 
Park, Illinois. ‘Mr. Gregory called re- 


cently at the home of H. B. Meyers, 
representative in Morgan Park of the 
Bankers Life, and one of the members 
of the church. Mr. Meyers showed 
one of the picture letterheads to Mr. 
Gregory, who was so impressed that 
he decided to use the idea as a foun- 
dation for a sermon. 





Health Claims From Influenza Pile Up 

Some idea of the rush in the claim 
departments of the companies because 
of the influenza wave can be judged by 
the following statement made to the 
Reliance Life agents: 


“Since the middle of December the 
country has been swept by another 
scourge of influenza and la_ grippe. 


New health claims, still coming in in 
flocks, swarms and droves, keep us 


working nights to stay in sight. Our 
pending claims have nearly doubled in 
the past two months despite the large 
number which have been settled. Ad- 
ditional clerical help has been enlisted 
and we are all going at increased speed 
in order that there may be no unneces- 
sary delay in service. We urgently re- 


quest every agent, cashier and branch 
cffice assistant to lend every effort 


possible to insure the prompt comple- 
tion and submission of claim proofs.” 











PROSPECTS 





We are giving them to our salesmen at the rate of 
40,000 PER YEAR 





Established 
1879 








We Help Our Salesmen 


BANKERS LIFE COMPANY 


Des Moines 


Geo. Kuhns 
President 











New Official Staff of Aetna Life Companies 


The new official staff of the Aetna 
Affiliated Companies follows: 

Aetna Life Insurance Company 

Morgan B. Brainard, president; J. L. 
English, vice-president; C. H. Reming- 
ton, vice-president; Frank Bushnell, 
vice-president; W. E. A. Bulkeley, vice- 
president and auditor; M. G. Bulkeley, 
Jr., vice-president and treasurer; K. A. 
Luther, agency secretary; C. E. Gil- 
bert, secretary; W. H. Newell, secre- 
tary; A. J. Moody, assistant secretary; 
C. H. Symonds, assistant secretary; 
H. W. St. John, actuary; M. H. Peiler, 
actuary; E. E. Cammack, actuary; 
F. G. Winslow, cashier; S. R. Braman, 
H. E. Wright, assistant auditors; F. W. 
Bidwell, secretary (claim division); 
J. E. Griffith, Jr., assistant secretary 
(group division); R. S. Edwards, assist- 
ant secretary (group division); Edward 











The Guardian 


Paid-for Business, 1922 
Insurance in Force’ - 
Admitted Assets - - 


Liabilities - - - - 


The Guardian, address: 


T. LOUIS HANSEN, 
Vice-President 


Home Office: - - - 





Company of America 


Established 1860 under the Laws of the State of New York 





Figures from the 63rd Annual Statement which show the 
soundness and strength of the Company: 


Surplus and Dividend Fund’ - 





For information concerning opportunities in the field force of 


Life Insurance 


$ 35,422,225.00 
206,310,800.00 
42,778,214.11 
36,973,311.84 
5,804,902.27 


or GEO. L. HUNT, 
Supt. of Agencies 


50 Union Square, New York 
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K. Root, M. D., medical director; Phin- 
eas H. Ingalls, M. D., W. E. Dickerman, 
M. D., Ernest A. Wells, M. D., William 
R. Miller, M. D., associate medical 
directors. 

Accident and Liability Department 

D. N. Gage, vice-president; W. L. 
Mooney, vice-president; C. B. Morcom, 
vice-president; J. M. Parker, Jr., secre 
tary; E. C. Higgins, secretary; E. C. 
Bowen, J. V. Adams, B. A. Hunt, P. L. 
Hotchkiss, F. L. Parker, F. E. Barber, 


C. G. Hallowell, assistant secretaries; 
J. S. Turn, secretary (New York 
branch); Harry Tyler Smith, counsel; 
L. K. Babcock, secretary (casualty 
claim division); David Van Schaack, 


director Bureau of Inspection and Ac- 
cident Prevention; George E. Tucker, 
M. D., surgical director; J. H. Ford, 
comptroller; C. E. Sprague, auditor of 
payrolls and accounts; T. F. Tarbell, 
actuary. 

Aetna Casualty & Surety Company 

Morgan B. Brainard, president; C. H. 
Remington, vice-president; D. N. Gage, 
vice-president; W. L. Mooney, vice 
president; C. B. Morcom, vice-president; 
R. W. Myers, secretary; M. G. Bulkeley, 
Jr., treasurer; W. E. A. Bulkeley, 
auditor. 

Department Officers 

N. C. Stevens, D. G. Stone, A. R. 
Sexton, A. B. Palmerton, W. J. O’Don- 
nell, secretaries; G. E. Ashley, B. A. 
Hunt, C. G. Hallowell, assistant secre 
taries; J. S. Turn, secretary (New York 
branch); Harry Tyler Smith, counsel; 
C. K. Mount, secretary (surety claim 
division); L. K. Babcock, secretary 
(casualty claim division); David Van 
Schaack, director Bureau of Inspection 
and Accident Prevention; J. H. Ford, 
comptroller; C. E. Sprague, auditor of 
payrolls and accounts; T. F. Tarbell, 
actuary. 
Automboile Insurance Co. of ‘Hartford 

Morgan B. Brainard, president; C. H. 
Remington, D. N. Gage, W. L. Mooney, 


C. B. Moreom, vice-presidents; M. G. 
Bulkeley, Jr., treasurer; J. C. Barden, 
W. E. Jones, secretaries; W. B. 


Bulkeley, auditor. 
Department Officers 

G. R. Fulton, secretary; R. R. Stone, 
H J. Parker, E. J. Perrin, Jr., C. G@. 
Hallowell, assistant secretaries; J. 8S. 
Turn, secretary (New York branch); 
C. R. Ebert, secretary (marine); Harry 
Tyler Smith, counsel; L. K. Babcock, 
secretary (casualty claim division); 
J H. Ford, comptroller; C. E. Sprague, 
auditor of payrolls and accounts; T. F. 
Tarbell, actuary. 





Wages of industrial workers have 
been increasing for the past few months 
and the movement promises to spread 
because of a shortage of labor. All 
industrial communities will have @& 
free circulation of money this year. The 
industrial worker remembers the hard 
going of 1921 and will be receptive to 
any savings or protection plan. 
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Young Texan Sells Here 
$4,000,000 so Far in 1923 


0. T. LIVELY PROVES NEW STAR 





Began By Selling Pianos; Brother 
Also Makes Good With Schiff, 
Terhune & Co. 





A new star on the New York insur- 
ance horizon is O. T. Lively, of 100 
William’ Street, where he has offices 
adjoining those of Mowry & Patterson, 
general agents of the Aetna Life. Mr. 
Lively is not a new man in the New 
York insurance district as he has been 
selling insurance of various kinds here 
for seven years, but recently he has 
developed amazingly as his paid-for 
business to date this year is more than 
$4,000,000. He holds the licenses of a 
number of companies. 

Mr. Lively came here from Texas; 
had a high, school education and when 
seventeen years old started selling 
pianos on the road. His specialty is 
business insurance, with the inheritance 
tax argument featured. He is about 
thirty years old. 

His brother, Earl F. Lively, is also 
making a success in insurance, having 
charge of the life insurance department 
of Schiff, Terhune & Co., New York 
brokers. 

Since September, 1922, he has _ per- 
sonally paid for about $600,000. E. F. 
Lively’s New York start was made with 
the Mechanics & Metals Bank, as credit 
investigator, and in that work he be 
came interested in, insurance, which 
led him to become a student at New 
York University. He went with Schiff, 
Terhune in March of this year. 





LONGER PROTECTION GIVEN 





Pennsylvania Senate Passes Barr Bill 
To Include Outside Companies in 
Guarding Funds From At- 
tachments 





The Pennsylvania Senate has passed 
finally and sent to the House the Barr 
bill, which extends the same immunity 
against attachment or assignment of 
annuities and life insurance policies to 
companies incorporated outside Penn- 
sylvania, which companies chartered in 
the state now enjoy. 

The bill provides that where the 
policy or supplemental contract entitles 
the company to hold the proceeds of 
the policy at maturity, no persons en- 
titled to a part of the proceeds shall be 
permitted to “commute, anticipate, en- 
cumber, alienate or assign” the total 
payments or any installment, if the 
policy terms do not expressly include 
such rights on parts of claimants. 
The bill also protects the principal, in- 
terest, and periodic payments from at- 
tachments, seizure, or even court lev- 
ies for debts or contracts. The princi- 
pal for the annuity payments need not 
be segregated by the company, but 
may be held as part of its general cor- 
porate funds. 





HANDLES RAILWAY BUSINESS 

J. R. Dougher, assistant superintend- 
ent of the W. L. Thomas agency of the 
Pacific Mutual Life, in Los Angeles, 
has made a reputation for himself in 
connection with the supervision over 
insurance activities on the Pacific Elec- 
tric Interurban and the Los Angeles 
Street railways. Mr. Dougher joined 
the Pacific Mutual in 1920, coming from 
Denver. 





Hugh H. Willet will hereafter be sole 
Manager for the Penn Mutual Life 
covering north Georgia and western 
South Carolina with headquarters at 
Atlanta. The firm composed of H. C. 
Bagley and Mr, Willet has been dis- 
solved. Mr. Bagley established the 
agency of the Penn Mutual in 1894 and 
Mr. Wibllet joined him in 19092. 





The Equitable, of New York, has a 
Striking little booklet called “Figure it 


Out For Yourself,” which is being used 
effectively. 











VOLTAIRE 


HOLTAIRE is an alias. His right 
@| name was Jean Francois Marie 
Arouet. He always had a come- 
back and his repartee was so good 
that it got him into jail. Voltaire—for such 
the world knows him, was one of the Thomas 
Paine bugs. He was popular for the mo- 
ment—all iconoclasts are until wisdom 
shows the similarity between iconoclasm 
and charlatanry. Voltaire started off his 
radicalism by spending eleven months in the 
Bastille. When he got out he wrote a play 
that was a hit. It was called Oedipe. Then 
he didn’t like a Chevalier named de Rohan, 
said so beautifully and sarcastically, and re- 
turned for another year in the Bastille. The 
bread and water diet didn’t appeal to his 
ugly, little head, and he dickered for free- 
dom, promising to leave the country. He 
went to England, stayed a few years, re- 
turned to France, was picked up once more 
and just missed a third trip to the Bastille. 
In 1736 he got into hot water for speaking 
too lightly of Adam and Eve. Then he said 
he was through with France and went to the 
Court of Frederick the Great of Prussia, 
who kept a zoo of authors and celebrities. 
But he quarreled with Frederick, went back 
to France once more and found the King 
was sore at him for ever leaving France at 
all! So he finally went to Geneva where he 
died. Anticipating the establishment of life 
insurance Voltaire said—‘Fortune? There 
is no fortune; all is trial, or punishment, or 
recompense, or foresight.” Life insurance 
proves this statement true. It makes a man 
independent of fortune by bringing recom- 
pense through foresight without any tria 
at all. | 





The Prudential 


on SN insurance Company of America 
PRUDENTIAL sees} 
WAS THE 


STRENGT® OF Incorporated under the laws of the State of New Jersey 


EDWARD D. DUFFIELD, President 


COBRALTAR 


fHlome Office, Newark, New Jersey’ 








New Agency Reaches 
$11,000,000 in 20 Mos. 


HOW HALL & McNAMARA DID IT 








Penn Mutual Compares Achievement 
to Company’s Record of First 
Fifteen Years 





In referring to the record of the Hall 
& McNamara general agency of the 
Penn Mutual Life, in New York, which 
started in May, 1921, with their first 
policy for $1,000 and closed the year 
1922—Twenty months—with $11,009,- 
000, the Penn Mutual “News Letter” 
makes the striking comparison of the 
growth of the agency with the growth 
of the company itself. It took fifteen 
years for the company to accumulate 
$11,000,000 of outstanding business. It 
took thirty-nine years for the company 
to reach a $10,000,000 annual paid for 
basis. The Hall & McNamara busi- 
ness for 1922 exceeded the company’s 
entire production in 1885. 


This is how they did it. Says the 
“News Letter”: 

“Organization is the magic word. 
Their vision was good; they early saw 


the immediate advantage and enduring 
benefit of developing and training a 
corps of associate agents. They real- 
ized that the more good agents they 
could bring under their banner the 
more business they could obtain, and 
the greater their success the more at- 
tractive their agency would be as a 
permanent stopping place for produc- 
ers. They arranged regular classes 
for those who wished to learn, and 
others for those who, knowing, desired 
to improve. Seasoned agents volun- 
tarily came and sought contracts, for 
they knew that ‘success begets suc- 
cess.’ Brokers and occasional writers 
were transformed into whole-time 
agents, both members of the firm giv- 
ing generously of their time, substance 
and brain to all who wanted to be 
helped. 

“They have brought together more 
than 50 men who are saturated with 
Penn-mutualism in all that the word 
implies, each of whom has charged 
himself with the duty of making the 
agency in all of its aspects the best in 
New York city. To their work is large- 
ly due the fact that in 1922 the Penn 
Mutual paid for $25,743,231 in the city 
of New York, an amount exceeded by 
only one other non-state company of 
its class.” 

The agency, by the way, paid for 
more than $5,000,000 in the first quar- 
ter of 1923. 

The March number of the Penn Mut- 
ual “News Letter’ is devoted to the 
New York general agencies and it con- 
tains live contributions from Brill & 
Scott, William H. Ryan and J. A. 
Goulden & Sons, 

I. W. Brill gave an account of a cold 
canvass he onee made which resulted 
in a line of $350,000, all growing out of 
his efforts to overcome the difficulty 
in handling a heart affection which had 
prevented the prospect from getting a 
satisfactory line. 

“The writing of big cases,” says Mr. 
Brill, “like those of moderate amounts, 
is rarely the work of a day, but rather 
the cultivation of a confidence through 
the sedulous care of the interests and 
wishes of the client. In other words, 
giving the best in one of thought and 
attention to the conservation of an- 
other’s interest, sometimes, where it 
is possible, furnishing helpful sugges- 
tions even though out of one’s own 
sphere, which. when consistently fol- 
lowed- and self-interest submerged to 
the advantage of one’s clients, it in 
every instance redounds to the profit 
of the agents. not only on the imme- 
diate transaction, but also in a satis- 
fied policyholder, who becomes the best 
kind of a booster.” 
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Great Need Now For 
Business Insurance 


DIFFERENT TECHNIC 


Over Quarter Million Business Corpo- 
rations; Ways of Showing Need 
for Protecting Personnel 





REQUIRES 





The writing of business insurance re- 
quires an entirely different technic 
than the sale of personal or individual 
insurance, according to L. J. Stark, in 
addressing an agents conference of the 
American Life of Detroit. The ele- 
ment of sentiment does not enter into 


business insurance as it does in the 
other cases. 
Edward H. Hurley of the Federal 


Trade Commission says: Leaving out 
of consideration the banking, railroad, 
and public utilities corporations, and 
referring only to those that have to do 
with trade and industry, we find that 
there are about 250,000 business cor- 
porations in the United States of 
America. main 

The astonishing thing is 
100,000 of these report no net 
whatever. 

In addition, 
$5,000 a year. 

Only 60,090 remaining, the more suc- 
cessful ones, make $5,000 a year and 
more. 2 |@ 

Does this not demonstrate the need 
of a most thsrough study’ of our in- 
dustries as a basis for remedying these 
conditions? 

“Often the death of a partner in busi- 
ness leads to the disorganization of 
the firm’s affairs. There is no neces- 
sity for this, if the partners have taken 
out life insurance for the benefit of 
the business. Partners in business and 
those concerned in the success of a 
business enterprise have an insurable 
interest in the lives of each other.” 

The Greatest Assets of a Business 

It is a fundamental principle of eco- 
nomics that all property values are the 
result of the application of men’s brain 
and brawn to the raw materials and 
latent forces of nature. 

In other words all values in business 
are created by one or more individuals. 
Offices, stores, factories, machines, 
make net profits of themselves. 

It is the leading men of any industry 
that give the business its driving power 
and vital force. 

It is not possible to separate the 
Standard Oil Company from the name 
and the organizing genius of John D. 
Rockefeller, nor the railroad systems 
of this country from Hill and Harriman. 

It is difficult to conceive of the 
growth of these gigantic enterprises 
without the peculiar abilities of these 
men who made them what they are. 
In the deepest sense the Standard Oil 
and the Northern Pacific are Rocke- 
feller and Hill. . 

Chas. M. Schwab was once asked 
what he would do in the event his 
steel properties were destroyed by fire. 
Mr. Schwab replied: 

“T would not even figure these as a 
loss as thev could all be revlaced in 
time; but if some catastrophe should 
destrov, at one fell stroke, the entire 
personnel of our organization T would 
then consider myself a ruined man.” 

Such is the value placed upon the 
Human Asset in the business by one of 
our industrial giants. 

Brains Are the Greatest Asset of 

Any Business 

Producing brains, buying brains, fi- 
nancing brains, selling brains, organiz- 
ing brains. 

A business is but the shadow of a 
man and any comprehension of the un- 
derlying reasonableness of business 
insurance or any success in its presen- 
tation to prospects will depend upon a 
complete realization of this fact. 

Business insurance is the _ ideal 
method of the systematic creation of a 
surplus fund, and I believe that busi- 
ness concerns should be led to see that 
they ought to be just as provident as 
individuals, and, until they have proper 


that over 
income 


90,000 make less than 


business insurance protection, I believe 
that the amount necessary for the pre- 
mium on such insurance should be the 
method of creating such a surplus. 
The plan is ideal for many reasons: 
(a) It is liquid. (b) It is a loan, or 
cash, on demand. (c) It is free from 
taxes. (d) There is a possibility of a 
large increment on account of death. 


a When Brains Are Insured 

Bradstreet’s and Dun’s' mercantile 
agencies make it a rule to continue the 
full credit rating of a corporation in 
the event of the death of one of the 
important members of a concern where 
business insurance is carried. If, how- 
ever, there is no business insurance, 
the rating is suspended until matters 
are readjusted, and it is known more 
accurately how the death will affect 
the affairs of the company financially. 

‘Provident Notes. 

The simple rumor of Harriman’s ill- 
ness caused a shrinkage of the mar- 
ket value of the stock of his railroad 
lines in the amount of $8,000,000.00. 

“Leland,” who made the “Cadillac,” 
is now making a new “Lincoln” motor. 
A man in New York, who was fortu- 
nate enough to get the New York 
agency for this car, signed a contract 
for five million dollars worth of cars. 
He doesn’t know what the price is to 


be. The agent in Cleveland has an al- 
lotment of seventy-eight cars. They 
are all sold by lot. 

This is simply a concrete illustra- 
tion of what a man means to a busi- 
ness and how it is built up around him. 
Every successful business has been 
made so by a man or a group of men, 
and their elimination from the _ busi- 
ress by death is bound to cause a 
shock or a loss. 


Three Elements of Business 


1. Capital. 2. Labor. 3. Brains. 

Capital is protected by fire insurance. 
Labor is protected by compensation 
insurance. Why not protect your brain 
value by life insurance? Capital gets 
8% interest. Brains get the balance— 
Net Profit. 





WRITES GROUPS ON FIRST CALL 
George A. Maki Has Closed Three 
Group Cases on One Interview; 
One Took 18 Minutes 





Closing any kind of a single policy 


case on first interview is always an 
achievement .that carries satisfaction 


to the agent and brings admiration 
from others. Closing a group case on 
first interview is remarkable and rare 


indeed. But George A. Makl, of Phila- 
delphia, representing the Travelers has 


closed three group cases on first inter- 
view. 

One day Mr. Makl was passing the 
plant of a box manufacturer when he 
was attracted to the neatness of the 
place. He thought at once that any 
manufacturer who took such an inter- 
est in his plant would have a greater 
interest in his employes and if he 
didn’t already have group insurance 
would want it. The manufacturer 
signed up as soon as he learned the 
plan, 

There had been a strike in the pub- 
lishing business in Philadelphia and as 
the strike had failed the employes were 
not in a pleasant frame of mind. Mr. 
Makl called on one of the large em- 
ployers in this line and showed him 
how group insurance just at that time 
would be very beneficial to the busi- 
ness. The publisher saw that at once 
and signed up. 

Mr. Makl wrote the third case on a 
chance call. His plan of work is to 
make calls in the neighborhood where 
he has gone to see a definite prospect. 
After making such a call he came out 
of the office of his prospect and saw on 
adjacent property the name of a com- 
pany making hospital furniture and 
supplies. He went right in and found 
the head of the concern busy with let- 
ters. He gave Mr. Makl five minutes 
to state his proposition. 








Agents’ loyalty and enthusiasm, plus New 
Home Office Service features produce Team- 





Teamwork Tells 


work and increase production. 


These new features will help Union Central 


Agents get more business: 


For policyholders: Increased Cash Values made retro- 
active—Enlargement of Free Health Test Service— 
5% interest on policy proceeds and dividends, left on 


deposit. 


For agents: 


tion 


Service—Special 


Bulletin 


creased to $200,000. 


For prospects: New Business Protection Policy—New 
Life Income Endowment Policy—Liberalized Disabil- 


ity Clause—Substandard Insurance. 


TEAMWORK Boosting Policyholders and a Loyal 
Agency Force backed up by the Home Office insure 


success for the Union Central Agent. 


For agency relations write the Home Office. 


The Union Central Life Insurance Company 


Home Office leads—Letter Circulariza- 
Service—Limit 


in- 





Cincinnati, Ohio 
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iter- “In the case of any policy where the 
Makes Changes In short term is for less than ninety days, ‘“ “ 
the Short Term Rules or the short term premium is less than Look Here On This 
Po $10, the first regular premium (annu- ‘ 
e al, semi- 1, or quarterly) based on od 
VES WIDER SCOPE TO PLAN 21), semi-annual, or q y p And On Th 
seed Gl the age of the insured at the end of . icture n n 18 
ater- . the short term period must be collect- ek 
ater a: Horngeace™ Mutual Life Removes 44 in advance with the short term pre- 
he Limits on Duration and Premium mium based on the age at issue. In An Interview to submit that will interest you, I am 
ance Payment Requirements event of death within the short term Office Boy—What do you want? sure. 
7 the first regular premium, if so col- Agent Jones—I want’to se Mr. Smith, Smith—Well, business is business, 
” A number of changes in its practices lected in advance, will be refunded and Boy—He’s busy. so you may as well submit your propo- 
pub- of writing short term insurance have 2@"Y commission deduction charged meine is my card—Mr. Smith sition now. 
will see me I am sure. -—— si ad : ; 
Sn been made by the Northwestern Mu- mat to pore oe agent. Except as Bie Bg te Ree enc A Oa Sharp—Every prudent man wishes to 
were ? eas erein provided the collection of the > - ; ~ strengthen his business and extend his 
Mr tual Life. The rule limiting the dura- regular premiums may be deferred to 848ed. Perhaps I ree ee en credit, and I want to show you how 
em- tion of the short term to a period less the end of the short term period and ee eed geateg Bacal that can be accomplished by means of 
him than the time covered by the first reg- ™ay be then payable quarterly, semi- Sanee otis nantitieatd. and very « * special Corporation Policy offered by 
time : h : annually, or annually, regardless of ¥ ‘ the company I represent—the great 
; ular premium has been withdrawn as ° ay portant. sai 
busi- ‘ the length of the short term period. : rll if 1 Equitable. 
oun to cases where the short term is for Secretary—Well, see ne can Smith—E ih ean aa * 
: : k spare you a moment, Smith—Excuse me but that doesn 
ninety days or more. Also the require- CONN. GENERAL CAMPAIGN Jones—It’s most important. interest me just now. 
On a ment that the first regular premium The Connecticut General Life is put- Secretary—Mr. Smith will see you. _, sharp—All right—I'm off—but even 
S to must be collected in advance with the ting on a big accident insurance cam- Smith—What can I do for you, I’m if you don’t need any business insur- 
here short term rate has been withdrawn jaign this month to aid producers of very busy today, but— ance I hope you will indicate somé con- 
pect. as to cases where the short term is the company in completing the required Jones—O! I happened to be passing venient time and place for a short con- 
» out for ninety days or more and the short — jyumber of applications and the neces- and dropped in to see if I couldn’t sell ference about the value of individual 
ple term premium is not less than $10. sary amount of premiums to constitute you a little life insurance to keep your insurance to pay your inheritance tax- 
yr" The practice has been further modi- eligibility for attendance at the annual wife and children out of the poor house. es and provide a life income for your 
aa fed by admitting five year term poli- convention in Quebec. The company Smith—You were told that I am en- wife when your earnings will be cut 
~ cies to the short term adjustment for has set a mark of $60,000 in accident gaged today in attending to business off. 
, a anv period less than ninety days, sub- premiums for April. A raft of real live of very great importance, yet you Smith—How does life insurance pay 
— ject to the condition that the first reg- ‘Stimulating sales literature has been break into my office to talk to me about Inheritance Taxes? 
ular premium shall in all such cases distributed among agents that will a purely personal matter. And you Sharp—I can explain that in a mo- 
_s be collected in advance with the short ‘Scatter many a hostile prospect’s ob- assume that I don’t know how to take ment—é€c., &c. 
term premium. jections. One of the best varieties of care of my own family. And you pre- (Result: Application for an Inheri- 
: pea: (eas , this sales matter are blotters on which sume to think that if I wanted my life tance Tax Policy, and another for a 
~ ‘ar ae anes of these —— are printed snappy illustrations and ar- insured I would take it through you— Life Income Policy, at first interview.) 
yy . f 1 — are amended to guments for accident insurance, a perfect stranger. You are wrong. —From “Equitable Items” 
a r de t , —— When I want insurance I'll send for— — 
n suitable request made in Part HUBBARDISMS somebody else. Good day. 
1 of the application for insurance, The Illinois Life Bulletin has a good (Result: Irritation; loss of a good cane’ Saake. eee ee 
policies will be written, in states per- one: prospect; waste of time; no applica- woines. Iowa. for the Connecticut Mu- 
a gpd -¥- necessary endorsement, Inquisitive Young Daughter— tion.) tual Life, completed twenty-five years 
with short term premium to defer the “Papa, what do you do all dey long Another Interview of consecutive service with the com- 
renewal date as follows: Five Year at the office?” Father (not paying Agent Sharp—Good morning Mr. pany of March 1. Mr. Fisher started 
Term policies for anv neriod less than much attention to the question, as Smith: here is a card from your friend in the insurance business on March 1, 
ninety days; Life and Endowment vol- he is busy reading the evening Cornelius White—one of my clients. 1898, as an agent at Creston, Iowa, and 
ities, for any neriod not exceeding paper)—“Oh, nothing.” Daughter I know you are a busy man, and [ have’ at the end of less than four years was 
eleven months. Policies issued in con- (mot easily discouraged)— “Well, called simply to ask you to appoint appointed general agent for the Con- 
version of term insurance will not be how do you know when you are a time when you can give mea few mo-__ necticut at Creston. He moved to Des 
written with a short term period. through?” ments. I have a business proposition Moines on March 1, 1906. 
Do you know that Wisconsin is one of the most prosperous states in the Union? 
In 1920 the value of farm property approxi THE NATIONAL LIFE INSURANCE COMPANY OF THE 
mat 2,670,000,000. 
sila taints sang -desetin sane U. S. A. ESTABLISHED IN 1868, MORE THAN A HALF 
$322,000,000. CENTURY AGO, WITH APPROXIMATELY $150,000,000 IN- 
Milk produced exceeded 776,000,000 gal- 
eee ee Oe SURANCE IN FORCE, IS SEEKING A MAN BIG ENOUGH 
asanee TO DO THE BIG THING IN THE STATE OF WISCONSIN. 
Industrially the record is just as o_o 
able. The capitalized industries in is- ° ° P 
consis are. goctabis in ences of $1506: The Company is RIGHT. The Territory is RIGHT. 
000.000 and the value of the products in P , 
1922 was more than $1,846,984,307. Almost The Actual Tangible Support will be RIGHT. 
everything imaginable is manufactured— 
from $1.526,000 cr more of pumps up to 
: automobiles in excess of $100,000,000 in a 
é year. ARE YOU THE RIGHT MAN FOR THE PLACE? 
Industrial centers which should in each 
case be the location for good district agen- 
: cies are Janesville, Beloit, Madison, Ft. are , - 
: Atkinson, Green Bay, Allis, Milwaukee, = ant ta un-ahemh youn ” 
M Racine, Kenosha, Oshkosh, Fond du Lac, This should be your opportunity. 
; Neenah-Menasha, Eau Claire, Superior, Address— 
‘ LaCrosse, Waukesha, Appleton and She- ‘ » 
boygan. ROBERT D. LAY, Vice-President and Secretary, or 
And to sum it all up, the State of Wiscon- WALTER E. WEBB, Superintendent of Agents, 
f sin is one of the most popular summer : aye ees 
resent sections of the country. 29 South La Salle Street, Chicago, Illinois. 
é ‘ ‘ 
National Life Insurance Company of the U. S. of A. 
ALBERT M. JOHNSON, President 
a 
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Fitting Program To 
Individual Case 


FACTORS MUST BE ANALYZED 
Typical Illustration Shows How Insur- 
ance Meets Complex Family 
Situation 

Fitting a complete program to a par- 
ticular case is the subject of an inter- 
esting article in the Fidelity Mutual 
“Field Man” by Fred W. Hagen of the 
Philadelphia department. The case is 
the following: Dr. Glasgow, dentist, 
age 36, married. Wife 33, son 5 years 
old, daughters 7 and 2. Annual in- 
come, $5,000. Owns home. Practice in- 
creasing. Carries accident and health 
insurance. No life insurance. 

Although 36 years old he has no life 
insurance, but it is a certainty that 
he has had lots of opportunities to buy 
the forms of policies ordinarily offered 
by insurance agents. 

“IT would hesitate to offer this man 
ordinary life protection, for the reason 
that he has probably turned down this 
form of protection so often that it has 
become a habit. Nor would I confuse 
and lose this man through offering a 
half-dozen policy forms. This man and 
his family furnish us a made-to-order 
family for ‘Income for Life’ coverage.” 

He outlined his needs as follows: 
Self: 

(1) A definite saving 
and safety for it. 

(2) Provision against financial re- 
verses during productive pe- 
riod. 

(3) An income if disabled. 

(4) An income at 65, or before 
when earnings are reduced, 
for self and wife, if living. 


program 


(1) Lump sum for clean-up. 

(2) An income for support of self 
and children for at least 15 
years. 

(3) An income for life for per- 
sonal living expenses. 

Children: 

(1) Support until they are grown, 
including an education. 

According to the picture it appears 
that with a $5,000 income, practice in- 
creasing and home paid for, a savings 
of about 15 per cent through a good 
life insurance policy would not prove 
excessive. Therefore, Mr. Hagen sug- 
gests $20,100 insurance, “Income for 
Life,” maturing at age 65, Disability 
Benefits, accumulating the dividends 
at interest. Annual premium $759.30. 

If He Dies In Early Life 

He first distributed the proceeds of 
the policy as a death claim. There 
should be a lump sum of money to take 
up the shock of death, and the balance 
should be arranged on a monthly in- 
come basis. 

Allow $2,100, plus accumulated div- 
idends, as the lump-sum payment, and 
there is a balance of $18,000 to dis- 
tribute on a monthly income basis, and 
a settlement along these lines, with 
the use of our special mode of settle- 
ment, would not only put us in a posi- 
tion to create the proper income at 
once, but would be of such a flexible 
nature as to take care of the changing 
needs, should death of the policyholder 
occur later in life. For instance, if 
death should occur early, $10,000 
should be used in about 15 years, leav- 
ing the balance at interest, with the 
interest earnings paid the widow 
monthly. This would give her a month- 
ly income in excess of $100. At the 
expiration of the 15 years she should 
have the option of taking the amount 
on interest and buying a continuous 
instalment for herself, which she 
would probably do if there was no 
occasion to hold some of the funds in- 
tact for the children at her death. The 
15-year income should be larger, in 
order to help her raise and educate the 
children and allow her to devote more 


All Factors Join To 
Make Excellent Year 


FIDELITY MUTUAL EXPERIENCE 





Favorable Mortality; Good Interest 
Earnings; Rising Security Prices 
All Contribute 





In his report to policyholders, Presi- 
dent Walter Le Mar Talbot, of the 
Fidelity Mutual Life, of Philadelphia, 
explained how the excellent experience 
of the company during the past year 
through high interest earnings and sav- 
ings enabled the company to reduce the 
cost of insurance to the policyholders 
for the third consecutive year. In 
addition to increasing the dividend dis- 
bursements, the surplus was increased 
by 16%. The mortality experience was 
exceedingly favorable. 





time to her children. Giving the child- 
ren their mother’s time is fulfilling a 
big need, 

After they are provided for, and 
equipped with an education, being 15 
years older than they were when 
father died, he would leave the bal- 
ance of the insurance for the entire 
benefit of the widow. 


The new paid-for business during 
1922 amounted to $39,031,243, bringing 
total insurance in force up to $239,151,- 
529 at the close of the year. The com- 
pany has added $100,000,000 to its in- 
surance in force during the past five 
years. Several interesting tables were 
given in the president’s report, the fol- 
lowing one showing the distribution of 
the new business: 


Life and Limited 

PAYMGNt. oc 00008 $16,749,018 
“Income for Life” 

and Endowment.. 17,199,809 
TNO Sahai sieae o's 4,902,977 12.56% 
Paid-up additions .. 179,439 0.46% 

Total assets reached $51,439,244, a 
gain of 8.27 per cent, or nearly $4,000,- 
000. Surplus amounted to $2,211,714. 
The distribution of the company’s funds 
is shown in the following: 
First Mortgages on Real Estate. .38.21 
PRMD - 4s 5:65:55 eo TRS ta ese ae 34.62 
Loans on Fidelity Policies.........17.64 
Real Estate (including Head Of- 

fice and adjacent properties).... 3.26 


42.91% 
44.07% 


Bank and other Stocks........... .62 
Loans on Collateral.........ccccccse 13 
Cash in banks or in office.........  .95 


Premiums in course of collection. 3.04 
Interest and Rents, due or ac- 
|, | ne Pee eect? gern ine Pyeprnn 1.53 


Interest on new investments during 
the year showed the following aver- 


ages: Real estate mortgages, 6.33; 
railroad bonds, 5.57; municipal bonds, 
4.59; and public utilities, 5.88. 

During the year the company paid to 
policyholders $5,485,868, of which $2,- 
157,390 was paid as death benefits, on 
686 lives. The average claim was for 
$2,487. The principal causes of death, 
with amounts and percentages follow: 


No. of Amount of 


Lives Insurance 
Tuberculosis ....... 47 $ 88,575.90 
RO 5 sess dole ees 68 182,213.10 
Heart trouble ...... 106 299,856.70 
Kidney trouble ..... 81 346,746.10 
PS ore 718 216,866.16 
Pneumonia .... 53 169,154.56 


The speed with which the modern 
life insurance company disposes of 
death claims is illustrated in the splen- 
did record of the Fidelity Mutual which 
had approved 88.77% of the claims dur- 
ing the year within twenty-four hours 
and 97.40% within forty-eight hours. 





ALLAN WATERS SERIOUSLY ILL 


Allan Waters, vice-president of the 
Union Central Life of Cincinnati, is 
reported to be in a serious condition 
by physicians of the Johns Hopkins 
Hospital, this city, where Mr. Waters 
has been a patient for the past five 
months. He is being treated for an 
ailment of the stomach. 
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“Twixt the Cup and the Lif” 





“Oft times many things fall out between the cup and the hip ” 
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HESE words were written over three hundred 
7: years ago by Robert Greene, a contempo- 

rary of Shakespeare. Greene lived a disso- 
lute life and wrote on his death-bed “A Groats- 
worth of Wit Bought with a Million of Repent- 
ance.” The words first quoted above have stuck 
in men’s minds and we have a short modern 
version— 


“There’s many a slip 
Twixt cup and lip.” 


Almost—but not-—to get a thing one has 
planned for, labored for, thought he was sure of, 
seemed to have in his grasp—that is the tragedy 
of life and endeavor. 


Such things happen from a great variety of 
causes—some of which could not be foreseen, 
some of which are the fault of others. Sometimes 
they are the result of carelessness or ignorance 
on our own part. But they happen, and we lose 
what we had set our hearts on, and that’s the 
tragedy. Occasionally the loss can be made good 
—only time and labor may be lost; but usually 
such losses, such failures “twixt cup and lip” 
affect us, our children and, ultimately, their 
children, 


What is the most important thing in your 
life? If the Fates were to offer you just one 
wish, what would you wish for? 


Would it not be the welfare of your family? 


What would be the greatest calamity that could 
befall you? Would it not be— 





— —— 














FAILURE IN DUTY TO YOUR 
FAMILY? 


If, in order to make sure of doing that duty, 
you should decide to insure your life, and should 
apply for a policy and be found an acceptable 
risk, and then die while the papers were in tran- 
sit—that would be a tragedy indeed! That would 
be one of the many things that fail “twixt the 
cup and the lip.” There is something terribly 
suggestive in that title—‘A Groatsworth of Wit 
Bought with a Million of Repentance.” Greene 
was writing a record of his own life. 


Well, it need not so happen to you; your “mil- 
lion of repentance” may be avoided. 


If you apply to the New York Life Insurance 
Company for its new form of policy, pay your 
premium with the application, and are found to 
be an acceptable risk, you are insured from that 
moment. This is a new feature of New York 
Life policies, and it has already saved the insur- 
ance of at least one applicant who died before 
the policy was issued. He was accidentally killed, 
and under the Double Indemnity feature, which 
was also included in the policy applied for, his 
family was paid double the face of the policy. In 
that case, “twixt the cup and the lip,” something 
fell “in” and not “out.” 


Send for a New York Life Agent and find out 
all about it. 








New York Life Insurance Company, 346 Broadway, N. Y. 
DARWIN P. KINGSLEY, 


President. 
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Sheppard Homans Host 
At Anniversary Dinner 


EQUITABLE MANAGER 25 YEARS 








Officers of Society, Men and Women 
Agents, Pay Tribute to His Per- 
sonality and Record 





A lot of people believe that Sheppard 
Homans is as popular an insurance man 
as there is to be found in New York 
City and certainly there are none with 


SHEPPARD HOMANS 


more friends. Many of the latter 
turned out to help Mr. Homans cele- 
brate the twenty-fifth anniversary of 
the Prosser & Homans General Agency 
of the Equitable Life Assurance Society 
which took the form of a banquet held 
in the Hotel Plaza one night last weex. 

About 11.30 o’clock Mr. Homans 
arose and told a story explaining why 
everybody calls him by a nickname and 
na one addresses him as Mister. This 
had to do with a man of considerable 
standing in the community, who took 
himself very seriously, and who, ap- 
proaching Mr. Homans, said: 

“IT don’t know whether to address 
you as Mr. Homans or as Shep.” 

“It is immaterial to me,” said the 
life insurance man. “Every coon in 
town calls me Shep.” 

Many Women in Agency 

From 9.30 until midnight the speakers 
at the Prosser & Homans banquet told 
Mr. Homans of the large esteem in 
Which he is held, and, although it was 
a highly sentimental occasion, thers 
was nothing maudlin about the ad- 
dresses because they all came from the 
heart. The general opinion was that 


Mr. Homans is a man of few words 


who can be depended upon; that he is 
loyalty itself to his friends; never 
takes an unfair advantage; that he 
would rather stand No. 1,000 on the 
Equitable’s honor list than turn a sharp 
corner; and that in every way he is a 
credit to the insurance fraternity. 

Not the least interesting feature of 
the dinner was the attendance of some 
of the most brilliant women insurance 
agents in New York. Many of the best 
of the New York: women agents are 
associated with the Prosser & Homans 
agency. They include Miss Edith 
Bauer, Miss Anne Russell, Miss Olive 
Williams, Miss Valerie Kauozky, Miss 
Marie Smith.and Miss Bennett. Miss 
Bauer explained the sentiments of the 
women agents by saying: 

“Mr. Homans is a real man, a person 
who can be depended upon, a big soul 
and a sympathetic one, and he has the 
most irresistible smile in New York.” 

The agency manager had invited to 
the dinner four men in the Life 
Underwriters Association of New York 
whom he regarded as having done a 
great deal to elevate the business and 
standards of life insurance in this city, 
through their activities with the Life 
Underwriters Association in New York. 
These men were Lawrence Priddy, of 
the New York Life; William F. Atkin- 
son, of the Northwestern Mutual; 
Julian S. Myrick, of the Mutual Life; 
and Robert L. Jones, of the State 
Mutual. 

Priddy’s Talk 

Mr. Priddy acted as spokesman for 
this group. He called Mr. Homans a 
prince of} good fellows, and said he 
was proud of his friendship. After 
paying his respects to him, he indulged 
in a little life insurance counsel, advis- 
ing agents to use their heels and not 
their heads and above all cautioned 
them not to be actuaries. 

“Quote, the rate /book and do not 
argue. Tell the prospect if he pays so 
much money, he will be insured. If he 
does not, he will not be. To hell with 
the rest,” he declared. 

Seward Prosser, the banker, former 
partner of Sheppard Homans, could not 
attend the dinner because of meetings 
he had in connection with a big drive 
for $600,000 for a hospital but his name 
was frequently and affectionately men- 
tioned. Insurance men are delighted 
with the progress that has been made 
by the present chairman of the Board 
and former president of the Bankers 
Trust Co. 

Only this week John C. McCall, of 
the New York Life, asked Mr. Prosser 
which he preferred: insurance or bank- 
ing, to which Mr. Prosser responded: 

“It is impossible for me to say which 
of my children I love most. They di- 
vide an equal place in my heart.” 

How Agency Started 

The early days of the Prosser & 
Homans agency were discussed by 
Edward Robinson, a consistently large 
producer. who was associated with 
Messrs. Homans and Prosser in the old 
Provident days and who was a prop 
from the start, and who has remained 
so ever since his connection with the 











PROVIDENT MUTUAL 
LIFE INSURANCE COMPANY 


Or PHILADELPHIA 


The Provident, organized in 1865, as The Provident Life and Trust Com- 
pany, preserves a continuous corporate existence, but, having mutual- 
ized, will be known hereafter as the 


PROVIDENT MUTUAL 


Life Insurance Company 
of Philadelphia 


and will maintain the reputation and tradition which have arisen from 
fifty-eight years of conspicuous fair dealing. 


The policies of the PROVIDENT MUTUAL contain new and attractive 
features, including the recently adopted and exceedingly liberal Total 


and Permanent Disability Clause. 





An Increased Dividend Scale for 1923 




















Prosser & Homans 
Equitable. 

Sheppard Homans is the son of the 
late Sheppard. Homans, one of the most 
famous of actuaries and who was also 
the president of an insurance company. 
He attended Princeton where he won 
distinction as a football player and in 
other ways. He and his friend, Seward 
Prosser, decided to adopt insurance for 
a career and they went with the Provi- 
dent behind the cage in the cashier's 
office. The general agent, Harold 
Cleaver, resigning they were appointed 
to succeed him in June, 1896. They be- 
came large personal producers. In 1908 
they received information which made 
them decide that they would rather be 
with another company, and so they 
called upon Henry B. Hyde, then head 
of the Equitable, and left his office with 
a managerial contract. 

The next step was to invite the 
handful of men in their agiency, in- 
cluding Mr. Robinson, to be their 
guests at a dinner in the old Arena 
Restaurant in Forty-first street, at 
which Mr. Prosser made this state- 
ment: 

“Boys, I am engaged to be married.” 
After receiving felicitations he added: 


agency of the 


“Yes, I am going to wed a girl with 
about $400,000,000.” 
The agents were somewhat non- 


plussed, but had so much confidence in 


their chiefs that they were quite 
ready to believe’ anything. Mr. 
Homans, however, quickly explained 


matters by saying: 

“Both of us are engaged to the same 
girl. We are going to marry Miss 
Equitable Life Assurance Society who 
has that $40,000,000.” 


Homans and Prosser As Solicitors 


As general agents of the Equitable 
and as producers Messrs. Homans and 
Prosser quickly made a place for them- 
selves on the life insurance map. Their 
teamwork was splendid. They had been 
boyhood chums; had played baseball 
together; had been in the same militia 


regiment; and each would fight at the 
drop of the hat for the other. As an 
agent Homans could write five policies 
to Prosser’s one, but Prosser’s one 
policy was as a rule bigger than 
Homans’ five. Prosser always thought 
big and went gunning for large sized 
game. One day some friend tipped off 
the office that the president of a daily 
newspaper publishing company was a 
good prospect for a $100,000 policy. 
Prosser reached for his hat and ten 
minutes later was in the newspaper 
office. He got the application. In later 
years the size of Mr. Homans’ policies 
increased greatly. 

Mr. Robinson discussed many of the 
human interest phases of the agency 
ard especially called attention to the 
fact that in the Prosser & Homans 
office originated the ide& of the first 
group insurance policy in America, 
which was issued and which covered 
the United States Cigar Stores Co. 
While the agency did not continue to 
feature group it has written a number 
of group policies and only recently one 
for $5,000,000, the insured being| the 
Roebling Co., of Trenton. 

Paid For Nearly $10,000,000 Last Year 

Despite the number of its men who 
went into war service the Prosser & 
Homans agency showed quite a spurt 
during the war and has been growing 
ever since. Some idea of the metal of 
the agents can be gauged by the fact 
that agents decided to have a compli- 
mentary drive in honor of Mr. Homans 
covering a period of forty-five days, and, 
as a result, handed him applications at 
the dinner for $5,000,127 of written 
business in the form of 565 applications. 
They also presented him with a beauti- 
ful book containing resolutions showing 
deep appreciation of his character, of 
his advice and his sympathetic co-op- 
eration. The agency Jast, year paid 
for nearly $10,000,000. 

Officers in Attendance 


Of the official family of the Equitable 
some of those in attendance were Vice- 
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MASSACHUSETTS 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 


Incorporated in 1851 








MUTUAL 





Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers. 








JOSEPH C. BEHAN, Superintendent of Agencies 
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presidents William E. Taylor, Frank H. 
Davis, William J. Graham and Leon 
Fisher; secretary William Alexander; 
Comptroller Gerald Brown, and Medical 
Directors Wells and Post; and assis- 
tant medical director Billings. A. G. 
Borden, Arthur Reddall and _ others 
from the Home Office were present. 
Mr. Taylor said that the agency was 
held in high esteem by the Equitable 
and had turned out many good agents. 
It had placed on the books of the 
Society at least $50,000,000, a record of 
which it might be proud. The speaker 
also referred to the administration of 
Mr. Homans when president of the Life 
Underwriters Association of New York, 
speaking of the large increase in mem- 
bership which had taken place then 
and of the impetus given to insurance 
education by Mr. Homans. He said that 
Mr. Homans was a many sided man, 
with healthy activities in a variety of 
directions, including a love of sport 
which was something more than passive 
inasmuch as Mr. Homans was a fine all- 
around athlete and sportsman. Re- 
flecting this spirit he mentioned a con- 
versation he had over the ’phone with 
Mr. Homans in which the general agent 
said: 
“I got a ninety today, Billy.” 
“Congratulations, Shep. Have 
had him examined yet?” 
“Examined? No! I am not talking 
insurance, I am talking golf.” 


you 


Alexander and Davis Talk 


William Alexander was introduced to 
the diners as the dean of the business 


and in his polished and facile man- 
ner the veteran secretary added his 
encomiums to those of the other 
speakers. 

Frank H. Davis, second vice-pjresi- 
dent, said his acquaintance with Mr. 


Homans had not been so extensive as 
the other officers present, having 
existed only for a decade, but it had not 
taken him long to size up the general 
agent and to corroborate the high 
opinion of him held throughout the 
Equitable organization. Mr. Davis 
characterized Mr. Homans as a large 
and unselfish personality, whose values 
rang true. “We are all labeled,’ he 
continued, “and your label is that of 
the true sportsman. You are not un- 
duly elated in victory, or would you be 
downcast by defeat. In other words, 
you would be a good loser, if you ever 
lost. However, that is merely my 
honest-to goodness impression of you as 
I have never seen you lose,” 


Medical Department Praise 
Dr. Wells, one of the favorite after 
dinner speakers in New York Insurance 
circles, gave the medical department's 
version of the host, and thousands of 
insurance men would undoubtedly con- 
sider themselves lucky if they stood 
in so well with that lofty power. His 
theme was that reputation is some- 
thing that will endure; something that 
has a Stonewall Jackson quality at- 
tached. He carried out this simile 
cleverly by comparing the general 
agent’s characteristics with those of 

the Confederate cavalry leader's. 
Louis H. Hambro, an agent who turns 
in several applications a day, and who 


was formerly zone manager for the 
Sperry & Hutchinson Green Trading 


Stamp Company; and William C. 
Robinson, an agent who was formerly 
a teacher and who is doing especially 


well with group and business cases, 
spoke as representatives of the agents. 
Office Talent 


The evening was made more enjoy- 
able by some entertainment provided 
by talent in the agency, the chief per- 
former being H. W. Clody, former 
secretary to John B. Lunger; and now 
supervisor of the Sheppard & Homans 
agency. Mr. Clody can land on the 
Keith vaudeville circuit any time he 
tires of insurance, but he will not have 
to do so as he has made good in the 
production end of insurance. Another 
man who helped make the dinner a go 
was Henry Drouet, formerly of the 
Bankers Trust Co., who has one of the 
few spontaneous laughs to be found 
downtown, and who not only enjoyed 








Are You of General Agency Calibre? 


The Franklin Life Insurance Company offers you every- 
thing desirable for building up a profitable General Agency. 


Plenty of unoccupied territory. 


Plain, understandable policy contracts on the Guaranteed 
Low Cost plan, free from trouble-making frills. 


Liberal commissions, both first year and renewal. 


A Company with an enviable reputation for square deal- 
ing with policyholders and agents. 


For particulars write to 











The Franklin Life Insurance Company 


Springfield, Illinois 








the proceedings hugely but whose 
responsiveness to the speakers helped 
others to enjoy the function. 

The P. & H. talent at the dinner 
gave this program: “The Little Damo- 
zel,” sung by Miss Irene Young, ac- 
companied by Miss Marcelle Dreyfus 
at the piano; “You Tell Her, I Stutter,” 
song by Harry Clody; “Wanita,” song 
by Morris Kingsburg; “Polonaise Mili- 
taire” and ‘“‘Tannhauser,” piano selec- 
tions, played by Arthur Scherr; “A Por- 
trait,” recitation by Miss Marcelle 
Dreyfus; Recitation by E. N. Rosen- 
berg; “Si Si Signor,’ song by Morris 
Kingsburg; burlesque negro dialect 
sketch by Harry Clody and Arthur De 
Hart. 

The affair, which included dancing, 
will long be remembered by those who 
attended. 





TWO PAGE LAYOUT 

A very impressive layout of the en- 
tire official staff of the Aetna Life and 
Affiliated Companies appeared in the 
Artgravure section of the Hartford 
“Sunday Courant,” under date of March 
18. A double page spread served to 
show the public throughout Connecti- 
cut, a picture of every official in the 
three Aetna Affiliated companies, along 





with a reproduction of the old Aetna 
Building and the location of the new 
site to be soon erected. The entire ex- 
hibit comprised the reproduction of 
sixty different pictures of unusual 
clearness. 





HOBBS RE-APPOINTED 


One of Best Insurance Commissioners 
in History of Departmental 
Supervision 


Governor Cox, of Massachusetts, has 
re-appointed Clarence W. Hobbs as 
Commissioner of Insurance of Massa- 
chusetts. This will be welcome news 
to the National Convention of Insur- 
ance Commissioners as Mr. Hobbs is a 
decided ornament to that body and one 


of the best insurance commissioners in 
the history of the country. 





PENN MUTUAL FIRST QUARTER 

The Penn Mutual Life, of Philadel- 
phia, for the first quarter of 1928 wrote 
$52,653,734 paid for business as against 
$37,578,336 in the corresponding period 
of last year, a gain of $15,075,398. 








1846 








1923 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford, Connecticut 


“THE matter of taking out life 
insurance is a serious and important 
subject. Many a man defers its con- 
sideration entirely too long—-”. 


We offer the accrued benefits of 
seventy-seven years of successful 
life insurance experience. 





imagine that you can’t write applica- 


| What Every Agent Knows 


By WILLIAM ALEXANDER 
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4—IMAGINATION 

Every agent knows that imagina- 
tion is useful, but few _recognize the 
fact that it has extraordinary value to 
the insurance salesman if 
utilized. 

| am not a disciple of Coue, but some 
of his statements about imagination 
are sound and illuminating. For exam- 
ple, he says somewhere: 

Suppose you have a task to per- 
form. it you think to yourself be- 
torehand “this 1s going to be diffi- 
cult and tiring,” it surely will be 
so, and you will yawn over it and 
feel quite tired and bored. But it 
you are in a different frame of 
mind and say, “This is going to be 
easy; | shat enjoy doing it,’ then 
you will not feel tne slightest trace 
of fatigue. 

This expiains the paradox that insur- 
ance work is of all industries the hard- 
est or the easiest—according to the 
way in which it is conducted. If you 


properly 


tions, you will tail; whereas, if you be 
lieve you can write them, you will suc- 
ceed, 

When you were a boy and were con- 
fident that you could jump over a brook 
or vault a fence, you got over. But 
whenever you were in doubt, failure 
was inevitable. 

Coue also emphasizes the beneficial 
effect of industry on the mind. 

Who does not work, in some 
fashion or another, is a worthless, 
useless creature, and all work pro- 
duces in the man who engages in 
it a healthy and profound satisfac- 
tion; while idleness, so longed for 
and desired by some, produces 
weariness, neurasthenia, disgust of 
life, 

The influence of the mind on the 
body is almost beyond belief. If your 
friends tell you that you are looking 
young and spry, you will go on your 
way rejoicing. If they tell you you 
look ill, you will go home and take to 
your bed. 

Imagination is the faculty that en- 
ables you to present a vivid picture to 
your prospect—a picture that will 





prompt him to avail himself of what 7 
you have to offer. You can paint a/ 
picture of the joy and comfort he will © 
give to his loved ones if he insures | 
his life, or the misery and want that / 
will be their portion if he fails to in-~ 
sure. And imagination will enable you 
to devise many novel and attractive 
plans for interesting people in life in- 
surance, 

Another valuable service rendered by 
imagination is described in my little 
book “The Prosperous Agent”, as fol — 
lows: 

By the exercise of imagination, the 
agent is enabled to think as his pros 
pect thinks. It makes it possible for” 
him to read the mind of the rich man — 
and the poor man, the generous man 
and the selfish man, the extravagant | 
man and the prudent man, the intel | 
lectual man and the one who acts) 
wholly on impulse. 

Imagination is the faculty by means | 
of which the actor puts himself at will © 
in the place of the emperor, the beg: A 
gar, the prince, the peasant, the misel — 
the spendthrift, the hero and the vil © 
lain. In the same way, it enables the 
agent to read the prospect's character, 
recognize his likes and his dislikes, and 
sympathize with him in all his joys and 
sorrows, s 

The agent who lacks imagination 1s 
seriously handicapped. The agent who 
has a vivid imagination possesses a sift 
of almost priceless value—if he puts it 
to work for him, and keeps it workiné 
all the time, 
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Says Women Should 
Write Only Women 


MEN FAIL IN 





THIS BUSINESS 





Miss Emery, One of Most Successful 
Women’s Agency Managers, Tells 
of Her Methods 





That the successful organization of 
a department of women agents has its 
special difficulties any general agent 
who has tried it can testify. A system 
of picking and training agents that 
succeeds with men, may fail utterly to 
get results when applied to women. 
The business responsibilities being 
assumed by women make them excel- 
lent prospects for life insurance in ad- 
dition to the ordinary line of individ- 
ual protection they might take. The 
opinion is general that women are not 
being written as they should be, and 
The Eastern Underwriter took advan- 


tage of the presence in New York last” 


week of Miss Georgia Emery, for 
more than twenty years superintendent 
of the women’s department of the 
Massachusetts Mutual Life at Detroit 
and perhaps the pioneer woman life 
insurance agent in the Middle West, to 
get her views on the subject. Miss 
Emery has what many people in the 
business believe to be the finest or- 


. ganization of women agents in the 


country. 
Writing Men Discouraged 

Miss Emery’s methods are radically 
different from those generally em- 
ployed. She believes that the career 
for the woman agent lies in writing 
women exclusively. The writing of 
life insurance on men is emphatically 
discouraged in her agency. She does 
not deny that women can write the 
business. It is being done. But she 
does claim that it is largely of the 
“flash-in-the-pan” variety that does 
not stick and does not build a clientele 
for the agent. 

“I have the finest agency personnel 
in the country,” said Miss Emery, 
“and it is largely because of this rule. 
Also each agent is building a future 
career and a personal clientele that 
will stick, as a foundation. We are 
more interested in this than in 
flashes of big business that soon dis- 
appear off the books. Why, I have 
written one of my women clients 
twenty times since I sold her the first 
policy. Has any woman agent ever 
written a man twenty times?” 

Bulk of Business Endowment 


Another remarkable feature of Miss 
Emery’s agency is that the bulk of the 
business is on endowment plans. The 
reason for this, she explains, is that 
women buy life insurance to protect 
themselves. 

“When a man writes business for a 
woman he will, nine cases out of ten, 
sell her twenty payment life,” Miss 
Emery said. “This kind of coverage 
will never take care of her future and 
that above everything else is what a 
woman wants. A woman agent, know- 





have given it a hig 


develop and hold their business. 





Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


Pittsfield, Mass. 
W. D. WYMAN, President 


This Company has always pursued those policies in the conduct of its business that 
reputation for stability and fair dealing. 
Has always extended reasonable assistance and encoura 


Has always rendered the highest grade of service to its policyholders. 
WINFIELD S. WELD, Supt. of Agencies 


gement to its representatives 








ing this, sells her endowment and adds 
to it periodically. 

“Men, I believe, will never make any 
real success writing women, because 
they would have to reverse their men- 
tal processes. The point of view is 
entirely different. For the same rea- 
sons women agents will find their real 
opportunity and future in selling to 
women.” 

Miss Emery has ten agents, all but 
one being college women. All but one 
also are former school teachers. These 
ten are the pick of about 150 agents. 
Some idea of the calibre of the staff 
is indicated by two of them. Mrs. 
Lena Lake Forrest, now president of 
the National Federation of Business 
and Professional Women’s Clubs, was 
Miss Emery’s first agent. Miss Marion 
H. McClench, daughter of the vresi- 
dent of the Massachusetts Mutual 
Life, has been one of her agents for 
six vears. Miss Emery has long been 
identified with women’s activities and 
was one of the founders of the Na- 
tional Federation of Business and 
Professional Women’s Clubs. When 
asked why such a large proportion of 
her agents wer? teachers, Miss Emery 
said in explanation: 

“Selling life insurance to women is 
largely a teaching proposition. Most 
women have to be taught the funda- 
mentals. It isn’t a snap decision with 
them. When thev are sold, they are 
sold for good. Their business sticks. 
The lapse ratio of our business is very 
low.” 

When Miss Emery tries out a new 
agent she keeps her in the office for 
two or three weeks. The new agent 
doesn’t see an application form or a 
rate book until she has acquired some 
fundamentals. Then she is put on sales 
demonstration in the office and has to 
“meet objections” with Miss Emery as 
the prosnect. Miss Emery is com- 
posed, deliberate and a woman of ex- 
ceedingly few words. What she savs 
is very much to the point and one can 
readilv see that the tvro who survives 
this final test is qualified to sell the 
world. 





EPHRAIM BRAINARD DEAD 
Ephraim Brainard, for more than 
twenty-five years cashier of the Svra- 
cuse office of the Equitable Life of New 
York, died last week. Mr. Brainard 
entered the service of the society as a 
boy in the Syracuse office. 


Fitting Insurance 
Into Pension Plan 


HERBERT N. FELL’S SYSTEM 





Voluntary Savings By Employee and 
Company Contribution Make Up 
Joint Fund for Insurance 





Herbert N. Fell, who specializes on 
insurance in connection with pension 
plans for large employers anu who has 
« reputation as an expert in th‘s field, 
explained the operation of the system 
he advocates, in an article in the New 
York Herald, April 1. Mr. Fell is a 
bkiother of T. R. Fell, manager at New 
York for the Massachusetts Mutual 
Life. 

Mr. Fell said that 95 per cent of 
men are dependent on relatives or 
others for their support at age 65. 
The system he advocates to meet this 
condition calls for a contribution from 
both employers and employee to a 
joint fund. The advantages it has over 
a straight pension fund are explained 
by Mr. Fell as follows: 

Pension Twice as Large 

The company pays in monthly in- 
stallments about the amount which if 
put at interest would yield a pension 
which they would give him, if they 
were paying his pension alone. The 
amount of money which they together 
pay in is put at interest and all is re- 
turned to the employee, except the 
small cost incident to managing the 
fund. He therefore secures about 
tw.ce as much pension as if he was 
dependent solely on the beneficence of 
the company. A three dollar a day 
man beginning in his youth will receive 
approximately $2 a day after his re- 
tirement. 

This is the plan adopted by the Em- 
pire Trust Company. As soon as a 
man enters its employ he is offered an 
opportunity to co-operate with the 
company in the purchase of a monthly 
income bond. Should he desire to do so 
he signs an application which says in 
part: “You are requested to allot 
from my salary on the fifteenth day 
of each month, until this request is 
revoked in writing, the sum of $—— 
and to pay this amount by check to the 





life agents and brokers. 








“Life Insurance Agency, New York City, 
offers excellent opportunity to young man capable of assuming complete 
charge of Agents Service Department having a large following among 


Address: Box 105 
The Eastern Underwriter 
86 Fulton Street, New York City 




















new business result of 1920. 


since 1878. 





| FIDELITY LEAD SERVICE 


brings the agent into contact with interested buyers of life insurance. 
Last year we distributed 47,604 direct leads—all interested pros ects 
who had requested information. In 1921 this service, and Fidelity’s 
original policy contracts, brought us within 7%% of the unparalleled 


Fidelity operates in 40 states. Full level net premium reserve basis. 
Insurance in force over $223,000,000. Faithfully serving insurers 


A few agency openings for the right men. 


THE FIDELITY MUTUAL LIFE _ 
INSURANCE COMPANY, PHILADELPHIA | 
WALTER LE MAR TALBOT, President 








insurance company above named, to- 
gether with a special bonus of like 
amount.” 


The company gives him a check on 
the fifteenth of each month for double 
the amount which he has allotted. 
This check he must countersign and 
send to the insurance company. Of 
course the amount he can allot and 
have the company duplicate is limited, 
depending upon his length of service, 
but averaging about 744% of his sal- 
ary. Should he continue in their em- 
ploy until he reaches the age which 
he has selected for retirement, he will 
receive a monthly annuity for the re- 
mainder of his life, which will amount 
to the sum of what he and the com- 
pany have paid, plus interest, less the 
cost of handling the funds by the in- 
surance company. Should he leave its 
employ before reaching the retirement 
age, he has the option of withdrawing 
the money standing to his credit with 
no deduction by the bank for the 
amount which it has advanced, be- 
cause, when it gave the monthly check 
it passed entirely out of its hands. 





WRITES PARKE, DAVIS GROUP 





Equitable, of New York, Closes $3,000,- 
000 Line on Old Drug Con- 
cern Employes 





The Equitable Life, of New York, 
has closed a group contract with the 
big wholesale drug manufacturing firm 
of Parke, Davis & Co., of Detroit. The 
line approximates $3,000,000, the com- 
pany having about 3,000 employes. 
The business was closed by N. Bates 
Ackley of the Ryan agency. 

Parke, Davis & Co. is one of the old- 
est and most important producers of 
drugs and pharmaceutical supplies in 
the world. Dr. Wells, of the Pruden- 
tial home office, addressed the employ- 
es of the company’s plants at Detroit 
and in Canada in presenting the insur- 
ance plan to the employes. 





ISSUES TWO NEW POLICIES 

The Philadelphia Life has entered 
fifteen of the home office field men in 
the School of Insurance being conduct- 
ed jointly by the Y. M. C. A. of Phila- 
delphia and the Life Underwriters’ As- 
sociation. 

The Home Office Plico Club has set 
aside the month of April for an inten- 
sive drive for business and have desig- 
nated the period “Jackson Maloney 
Month.” A “Boosters’ Committee” has 
been appointed to direct the campaign, 
composed of Thomas Murphy, chair- 
man, W. L. Megary, James Stringer, 
H. S. Bryant, and Miss Caroline Kat- 
zenstein. The goal has been fixed at 
least $3,000,000 production. 

The company is issuing two new 
policy forms. Endowment at age of 65 
and twenty payment endowment at the 
same. 





HOLDS “MYSTERY” DRIVE 

Agency Manager Post of the Seattle 
office of the Equitable Life of New 
York is planning a “mystery day” drive 
to prove the selling ability of his staff. 
The “stunt” is to write an application 
within twenty-four hours after receipt 
of a “mystery” telegram. 




















PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 


President, CLIFTON MALONEY ie 
LY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CONT 
sm “ TO REPRESENT THIS COMPANY. - 
FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE HAV 
AN INTERESTiNG CONTRACT TO OFFER, BACKED BY 
REAL CO-OPERATION. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








men will 
interested in reading 
what E, A. Woods, of 
Pittsburgh wrote to Roger 
W. Babson, the business 
barometer reader, in reference to the 
Babson letter offering insurance advice. 

Said Mr. Woods: 

My dear Mr. Babson: I admire you 
50 much as a business man and as a 

man; I respect so much your integrity, 
your sincerity and, particularly, the 
great moral influence you have thru- 
out the country that I am writing you 
frankly about your letter of February 
27 on “Study Your Life Insurance” 
which seriously reflects upon the busi- 
ness in which I have been engaged for 
forty years. 

You will concede, I think, that there 
must be large numbers of others who, 
like myself, have spent a lifetime at 
this business and are trying to make 
it a profession and are as sincere in 
endeavoring to be just and fair with our 
clients as | beiieve you are in your 
business. How would you feel if you 
were one of the 150,000 people in the 
United States to whom such advice as 
contained in your letter is given by one 
who is as influential and for whom you 
would have as much respect as I have 
for you? 

You say— 

First—that persons taking out large 
amounts of life insurance will do well 
to consult a recognized life insurance 
expert, “preferably, one who has no in- 
surance to sell.” 

In the same paragraph, further down 
the page, you say that up to $50,000 a 
good agent may be trusted but beyond 
this an expert should be consulted. 

Waiving the question as to whether 
there are any such persons as recog- 
nized “Life insurance experts” available 
thruout the country, who have no in- 
surance to sell, and the apparent ab- 
surdity of suggesting that clients of a 
business which you, yourself, say is 
complicated should get advice from 
others than those who have spent their 
lifetime at it, how can the life under 
writers of the country consider that 
your advice is other than a reflection 
upon, our good-faith and integrity? 

Your assumption that there are im- 
partial experts! thruout the country not 

attached to any life insurance company 
shows a lamentable ignorance of the 
facts. There may be a few such in 
some cities—I do not know of any such 
in the City of Pittsburgh and if there 
were any I would know it. Surely you 
would not say that a man wishing 
engineering advice should consult some- 
one who has no engineering services 
to sell—and the same would be true of 
medical, law or statistical advice. 

Second—Your advice in the next to 
last paragraph on page one that persons 
with paid-up policies cash them and in- 
vest the reserve at 6% (?) and buy new 
insurance at the advanced age, is some- 
thing that all decent life insurance men 
have opposed for years. It is a dis- 
reputable practice that is termed 
“twisting” in Life Insurance and the 
National Association of Life Under- 
writers, in which I have been actively 
interested, has been fighting this prac- 
tice, so hurtful to policyholders, for 
years until today in almost every state 
the law makes just such advice as you 
give in your letter a misdemeanor, in 
some states punishable by revocation 
of license, fine or imprisonment. 

These so-called experts who are 
recognized in most states as being prac- 
tically “pirates” by inducing persons to 
give up established policies and buy 
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new insurance can now use Babson’s 
circular to ply their gilegal and un- 
ethical practices. 

It may be that this letter was not 
given the personal attention that you 
give many of your matters, but it Cer- 
tainly will serve to discredit you and 
your entire organization in a way that 
you certainly do not intend and, | be- 
lieve, one that upon a careful study of 
the situation you will not wish to stand. 

EDWARD A. WOODS. 


eee 
Youngsters in the 
Work business—and some 
Tingles With not so young—who 
Vitality see their big chief 
struggling with a 


mountain of work and jumping into the 
middle of new problems every day, 
wonder why they don’t ease up, now 
that they have “arrived.” The point 
ot view of the big fellows was welt put 
the other day by Edward D. Duttield, 
president of the Prudential of Newark: 
We have a great Heritage but our 
work is of today and the future, and 
you and | must ourselves solve the 
problems which are presented to us 
day by day. We cannot rely on the 
history, glorious though that may have 
been, we can not rely on the work of 
those who have gone before us. The 
work of'today, and the work off the fu- 
ture you and I must do ourselves, for 
we are a part of a living organization; 
we are part of an organization that is 
growing day by day. It tingles with 
life, it has vitality, and as it goes into 
the future you and I, if we are men, 
must face and solve ourselves the 
problems that come to us. 
New occasions teach new duties; 
Time makes ancient good uncouth; 
They must upward still, and onward, 
Who would keep abreast of truth; 
Lo, before us gleam her camp-fires! 
We ourselves must pilgrims be, 
Launch our Mayflower, and steer boldly, 
Through the desperate winter sea. 





CHILD ENDOWMENT PROFITABLE 





1. P. Mantz Claims It Has Several Ad- 
vantages for Company If Prop- 
erly Planned 





That child endowment insurance can 
be made one of the most profitable 
forms of insurance a company can sell 
is the claim of I, P. Mantz, actuary, of 
Des Moines, la., who is devoting his 
entire time to the promotion of this 
form of insurance. Mr. Mantz was 
formerly actuary of the Western Life 
and he says that the four years expe- 
rience of that company with child en- 
dowment has demonstrated the follow- 
ing points: 

It is the most profitable form of 
policy a company can sell if con- 
structed along proper actuarial lines. 
If properly written it renews better 
than any other form of policy. It 
opens up a field of prospects and 
agency material not otherwise avail- 





tives. 


stand as an economic 


independence Square 


THE PENN MUTUAL 


is national in the scope of its operations. 
It is individual in the service that it renders 
to its members and to its field representa- 


Back of your independence it is ready to 


The Penn Mutual Life Insurance Co. 


bulwark. 
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Digest of Mutual’s 1922 Business 








Paid directly to policyholders and beneficiaries in 1922.............$108,690,787 


Accumulated for policyholders and beneficiaries in 1922............ 


14,005,692 





Total benefits to policyholders and beneficiaries in 1922.............$117,696,449 


Received directly from policyholders in 1922........ 


Excess of total benefits to policyholders 


98,672,430 
in 1922—19%............++ $19,024,019 





The Mutual Life in 1922 paid directly to policyholders 105 per cent of the 


amount received directly from them. 


The Mutual Life in 1922 paid to policyholders and accumulated for them 
more than 119 per cent of the amount received from them. 





. At End of 1922 
insurance in force, under 
97G,3SB POliCies ....cc.sccccccseccees 
Gain in insurance in force. 
Net policy reserves......... 
‘Total admitted assets 
Liabilities 


Total 


wee te eeroeeceeee 





Liberty Bonds and Other U. S. Govt. Securities 
$104,865, 309.50 


DECEMBER 31, 1922 


: Liabilities 

PG RNS Sc sacccscisednnsousd , 538,323. 
Supplementary contract reserve.... 4,213,293.% 
Other policy liabilities.............. 8,231,999.07 
Premiums, interest and rents paid 

TE UNO winssntnssetscceasvace «+ 0,105,502.9 
Miscellaneous liabilities ........... 168.61 
Reserve for taxes payable in 1923.. 4,010,330.61 
Dividends payable in 1923.......... 838.4 
Reserve for future deferred divi- 

NNT © a. dcdcsug cucb casecucevaessoses 21,817 027.68 


Contingency reserve (surplus)...... 37,332,151. 


Total liabilities 





New policies isgued.............seee0e 104,937 
New insurance paid for, including 
dividend additions, restorations, &c.$392,465,930 
Average size of new policies 3,49 
Total death claims.......cccsecce 205, 
HRuadowmente PAid oocccccccccsocccccccs 10,713,005 
PUDONG. «div cccnadnsnsunnsssacadaruetas 2,552,618 
Dividends to policyholders (company 
has no stockholders)..........-.se00+ 30,046,105 
SOUR SOUR cecerececicccatsiovsess sosee 141,003,102 
Disbursements ...... eeeeses eeceereoness 127,355,896 
BALANCE SHEET 
Assets 
CMIOOR: io 5 552 sheaves kkedawe $12,038,217.68 
ND GENIE | nctceshacccesscaeuen’ 117 ,448,926.00 
REE DED » cccicsccuebsensesdadenen’ 97 ,480,904.73 
CAN OUR, oso cncactensccacabenes 200,000.00 
Liberty Bonds and other U. S. 
Government securities ............ 104,865,309.50 
ST OD: i daictescediahccisstbevcies 325,544,947.22 
OE. nandeddeepelesetssncenereumense 10,454,037 .11 
Interest and rents due and accrued  9,261,375.39 
Premiums in course of collection.. 6,890,901.67 
Cash ($5,632,901.96 at interest)...... 6,181,901.48 
Cash advanced to pay claims...... 759,114.65 
Tota] admitted aasets.......... $691,,125,635.43 
able. It can be made to increase an 


agent’s production of adult business 
about 10%. Agents properly trained, 
in addition to affecting their 
adult production favorably, will pro- 
duce an average of 15% in volume of 
Child’s Endowment in addition to their 
regular production. It gives agents an 
opportunity to work a line of business 
on most of which settlements are “Cash 
with Application.” 


“Child’s Endowment insurance is not 
a passing fad,” says Mr. Mantz, “but 
a permanent service in life insurance 
for which there will be an increasing 
demand. But if written simply to cre- 
ate a fund for educational purposes, or 
agents are not specially trained to sell 
this form of insurance, a special form 
of policy on the life of the child is sup 
erfluous. Under such conditions an 
endowment on the life of the parent, 
written in the regular form, is more 
adaptable.” 








Assets 
Policies in Force 
Insurance in Force 


W. J. WILLIAMS, President 








Nearly 1!4 Million Policies Now In Force 


Only four other life insurance companies in America have more policy contracts 
in force than this Company. A study of the following growth in ten years is Invited: 


TOP eEREPeC OSE OOCEO EL OCCCOCOCOCOSOSOOOCO., 


Jan, 1, 1913 Jan. 1, 1918 Jan. 1, 1923 
695,921 $14,008,422 $34,017,031 
432,711 F 1,403,546 

$61,484,358 $115,099,897 $296,880,278 


Attractive opportunities open tev agents in Ohio, Indiana, Kentu West Virginia 
Pennsylvania, Michigan, Illinois, Missouri 5 r —_ oe 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


Organized February 23, 1888 


CINCINNATI, OHIO 

















SHALLOW ASSISTANT MANAGER 





Manager Mead Enlarging Force at 
Philadelphia For Merchants Life 
of Des Moines 





Manager A. C, Mead, of the eastern 
department of the Merchants Life of 
Des Moines at Philadelphia, has ap 
pointed as assistant manager J. P. 
Shallow, formerly with the John Han- 
cock Mutual. Mr. Shallow is a large 
producer and stood first in the com 
pany for February. Another addition 
to Mr. Mead’s force is Thomas J. Mur- 
phy, who was formerly connected in 


an executive capacity with the Cramp 
& Son shipbuilding company. 





HONORING PRESIDENT DAY 
The Equitable Life agency force {s 
conducting a ten-day drive for business 
in honor of President Day, from April 
2 to 12. 


BROKERS! 


KEEP POSTED 
BY READING 


THE EASTERN UNDERWRITER 


Subscription $3 a Year 
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Illinois Life On 
Life Principles 


LIST OF FIFTEEN QUESTIONS 





Answers Given to What is Actuary, 
Ratio, Self-Insurance, “Old Line,” 
Probable Life? 





The Illinois Life publishes in the 
latest issue of the “Bulletin” a short 
questionnaire covering some funda- 
mental principles of life insurance. 
Every insured, not to mention every 
agent, ought to be able to answer the 
fifteen questions asked. These ques- 
tions follow, together with answers 


prepared by the Illinois Life: 

1. What is an actuary? 

2. What is a Mortality Table? 

38. What is the American Experience 
Table of Mortality? 

4. What is an Administrator? 

5. What is Endowment Insurance? 

6. What is an Executor? 

7. What is meant by Extra Hazard? 

8. What is meant by Extra Premi- 
um? 

9. What is meant by “grace”? 

10. What is meant by “Old Line’? 

11. What is meant by Probable 
Life? 

12. What.are Ratios? 

13. What is meant by Self-insur- 
ance? 

14. What is meant by Single Pre- 
mium ? 

15. What 
Value ? 

Answers to Questions 

1. The mathematical officer of a life 
insurance company. In Great Britain 
also usually the manager. An expert 
in technical insurance. 

2. A table showing the number of 
persons out of an original group at a 
certain age which die in each year 
thereafter until all the lives have 
ended. 

8. A table of mortality eonstructed 
by Sheppard Homans from the expe- 
rience of the Mutual Life Insurance 
Company of New York and data of the 
Actuaries’ Table. First adopted as a 
standard in New York. Now the 
standard in all states. 

4. Person appointed by the court to 
administer the affairs of a deceased. 

5. A fixed payment to be made to 
one upon surviving a given period or 
to his beneficiary in event of his prior 
death. 

6. A person appointed by will to 
carry out its provisions. 

7. Risk of death beyond the ordi- 
fary. Usually applied to increased 
tisk because of occupation, residence 
or travel, and not because of impair- 
Ment of health, and generally charged 
for by an extra premium. 

8. A premium charged in addition to 
the usual premium to cover some ex- 
tta hazard assumed by the company. 

9. A special condition that if a pre- 
Mium be not paid when due the insur- 
ance shall continue in force during a 
fixed term within which the premium 
together with interest may be paid. 

Temium is deducted if death occurs 
during grace. 

0. A name given to “legal reserve” 
Companies to distinguish them from 
assessment societies. 

ll. The period which one has an 
even chance to live, according to some 
Mortality table. 

2. The proportions of things to one 
another usually for purposes of com- 
Parison. Frequently very misleading. 
‘ 13. A term meaning the accumulated 
eserve, coined by Elizur Wright to ex- 
Press the idea that the insured con- 


tributed so much toward meeting his 
Own death claim. 


is meant by Surrender 


oon _——- payable in ad- 
nee. no further mi j ” 
quired. premiums being re 


15. The consideration in cash, paid- 





up insurance, or extended insurance 
for the surrender of a policy of insur- 
ance. One of such values applies auto- 
matically upon discontinuance of pre- 
mium payments without actual sur- 
render of the policy being required. 





REVIVE SOLDIERS POLICIES 





Veterans 


Bureau Opens Branch In 
Buffalo; 


Offer Liberal Terms to 
Restore Insurance 





P. W. Cuviello has been appointed 
insurance cashier of the United States 
Veterans Bureau at Buffalo, N. Y., 
empowered to take care of applica- 
tions for reinstatement or conversion 
of government term insurance, accept 
remittances and attend to all govern- 
mental insurance business excepting 
issuing or making change in policies 
and adjudicating claims. The func- 
tions that Mr. Cuviello will handle 
have previously been taken care of 
through the central office in Wash- 
ington. 

Mr. Cuviello says that a vigorous 
campaign will be waged through the 
Buffalo district for reinstatement of 
government insurance’ policies that 
have been allowed to lapse. Ex-service 
men who have lapsed their policies 
are being notified that they can rein- 
state it any time before March 34d, 
1926, the provision for reinstatement 
depending for the most part on the 
health of the applicant. If the policy 
has lapsed for a period of more than 
three months, a full medical examina- 
tion must be submitted to. If the ap- 
plicant is in good health he may renew 
his policy upon payment 
monthly premiums, If he is suffering 
from some specific disability such as 
loss of limb but is in good health 
otherwise, he may also renew in the 
same way. If the applicant is not in 
good health but the disease or disa- 
bility from which he is suffering was 
contracted or aggravated in service 
and providing he is not permanently 
and totally disabled, he may renew his 
policy by paying all premiums in ar- 
rears with interest at five per cent, 
compounded annually. 





NAVISON’S LONG RECORD 





Averaged More Than $250,000 a Year 
For Twenty-Five Years With 
New York Life 


Joseph Navison of Boston, long one 
of the leading producers of the New 
York Life, will celebrate his twenty- 
fifth anniversary with the company this 
month. Mr. Navison began as an agent. 
with the New England Branch in 1898 
when President Kingsley was in charge 
of that territory. It was only President 
Kingsley’s encouragement that kept 
him in the business the first year, but 
the second year he was in the $100,000 
club and each year thereafter he paid 
for a larger amount, until in 1922 he 
wrote in paid business over $400,000. 
Altogether he has paid for more than 
$6,000,000 or an average of $250,000 for 
the whole twenty-five years. 





RETURNS TO FIELD WORK 

Roy L. Beck who has been manager 
of the sales department of the Missouri 
State Life for the past three years 
and editor of the “Bulletin,” the agents’ 
paper, has resigned to re-enter the life 
insurance selling field. Mr. Beck had 
five years selling experience before 
going to the home office. 











BIG WRITERS 


READ 
THE EASTERN UNDERWRITER 


Each Week for New Ideas 


DO YOU? 
Subscriptior. $3 a Year 


of two. 


Has for seventy-nine years been one of the leading purely 
Mutual Life Insurance institutions of the country, constructive 
and progressive in all things of value to its policyholders. 


The cordial relations between the home office and the 
loyal and efficient field force is a constant source of gratifica- 
tion to all those connected with the company. 


B. H. WRIGHT, President 





State Mutual Life Assurance Company 


_ of Worcester, Massachusetts 
Incorporated 1844 


STEPHEN IRELAND, Superintendent of Agencies 


Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 











D. W. CARTER, Secretary 





Net Admitted Assets, December 31, 1922......... $11,151,543.82 
Paid For Insurance in Force December 31, 1922.. 90,759,578.00 





The Pan-American writes a complete line of Accident and Health 
policies which are modern and up-to-date in every respect. Our Sub- 
standard Department has broadened our already excellent service to 
our agency organization. We wish to establish ten new general agen- 
cies. If you are interested, write to us. 


Address: E. G. SIMMONS, Vice-President and General Mgr. 
NEW ORLEANS, U. S. A. 

















ctwpennes cesceccecees $42,448,000.00 
Gain in Insurance in Force........ccccccscccccscccccece $30,124,750.00 
Insurance in Force December 31, 1921............- - +++ -$101,222,295.00 
Membership December 31, 1921..........++seeeeeeceees , 
MOREE cccivcdseceneias eka uke Banaue ustaway eeeee $4,618,494.57 
FROGS Th MARROUI Re 65 ck ci wcicccdcvcceccce aan eeeeee $1,518,954.00 
Increase in Reserve........scseeesevecs aia eWeciéncoa cae ul > ain 
Increase in Surplus......... san acdc dikalacatia ipeudngauaues $225,575.00 
Paid to Beneficiaries Since Organization............++.. $2,363,465.00 


A FEW ADDITIONAL FIELD MEN NEEDED 


A RARE OPPORTUNITY—FOR MASONS ONLY 
Send Inquiry to 


WILLIAM MONTGOMERY, PRESIDENT 
Homer Building, Washington, D. C. 


STUDY THESE 


From the MOST SUCCESSFUL YEAR of 
ACACIA MUTUAL LIFE ASSOCIATION 


New Insurance Issued........... 
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ORGANIZED 1850 


105-107 Fifth Avenue 





THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
NON-PARTICIPATING POLICIES ONLY 
Over 70 Years of Service to Policyholders 
Good territory for personal producers, under direct contract, 
HOME OFFICE 


New York City 








Printers Ink tells of an agent who 
got business by using pictures of in- 
mates of county poor houses and tell- 
ing their stories. 


The John Hancock Mutual Life is 
using an “Idea Exchange” as a feature 
of the company paper “The Signa- 
ture.” Some brief snappy ideas have 
resulted. 


‘ 
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Bankers Join In 
Protest to Pinchot 


AGAINST DEPARTMENT CHANGE 








Pick Fisher to Head New Department 
of Commerce; to Retain Office 
of Commissioner 

Pennsylvania insurance men are unit- 
ing to oppose the part of Governor 
Pinchot’s reorganization code which 
would reduce the Insurance Department 
to a mere bureau. 

The code creates a Department of 
Commerce, in which the Insurance De- 
partment, the Department of Banking, 
and the bureau of statistics, now a part 
of the Department of Internal Affairs, 
would be grouped in a single depart- 
ment, with one man at its head. 

The insurance men are not alone in 
their opposition to the plan, for the 
bankers of the State are also averse to 
having the Department of Banking as 
anything but a separate and independent 
department of the State government. 
Bankers and insurance men will join 
hands in fighting this part of the code. 

Governor Pinchot has already an- 
nounced that John S. Fisher, who was 
Commissioner of Banking during the 
Sproul administration, and who with- 
drew as a candidate for Governor dur- 
ing the primary campaign last year in 
Pinchot’s favor, is to head the new De- 
partment of Commerce. 

The code would retain the Insurance 
Commissioner at $7,500 and the Banking 
Commissioner at $8,000, each to direct 
his own bureau, but the impression 
among the two businesses is that each 
would suffer from the subordination of 
the two departments. 

The code was introduced last week a 
few minutes before the Senate ad- 
journed for the week, and the printing 
of the code was delayed until almost the 
middle of this week, and consequently 
the Senate Committee on Finance, in 
whose charge the code has been placed, 
has not yet had an opportunity to study 
it. The sections dealing with the re- 
duction of the Insurance Department to 
a bureau are hidden in a page and a 
half among the 700 pages of the code. 

Although the code has not yet been 
studied, it is to be pushed to a vote at 
the earliest possible date, as the reor- 
ganization is holding up appropriations 
and tax bills and lengthening the ses- 
sion of the Pennsylvania Legislature. 

Before it can come to a final vote, 
however, public hearings on the code 
will be demanded by the insurance men 
and bankers, and this hearing is ex- 
pected to be held within two weeks. At 
this time three lines of opposition will 
be brought to bear upon the sections 
dealing with the proposed Department 
of Commerce, for in addition to the ob- 
jections of the insurance and banking 
interests, Secretary Woodward of the 
Department of Internal Affairs is ex- 
pected to oppose ripping a bureau from 
his department. 

In view of the many changes which 
the code makes, and the late day at 
which it was introduced, there is a 
rumor that the Legislature is consider- 
ing referring the code to a commission, 
to study it and report recommendations 
to the next Legislature. This would 
prevent the merging of two important 
departments as bureaus under another 
department chief, but the plan will meet 
much opposition from Governor Pinchot, 
who made reorganization one of the 
three main issues of his campaign. 

In addition to specifying that the In- 
surance Commissioner is to be retained 
in the department at $7,500 a year, the 
only reference to the duties of the in- 
surance bureau which the code makes 
is “the Department of Commerce is 
charged with the execution of the laws 
of this Commonwealth in relation to 
insurance.” 

Since the beginning of the Pinchot 
administration, there has been no Penn- 
sylvania Insurance Commissioner, 
Thomas B. Donaldson having resigned 
to go into business in Newark. Deputy 





Commissioner Samuel W. McCulloch 
was made acting commissioner, but ap- 
pointment of a head of the department 
was deferred pending action on the re- 
organization scheme. The belief exists 
that if the Department of Commerce is 
created with insurance as one of its 
functions, McCulloch, who has been in 
the department more than thirty years, 
will be made commissioner, in charge of 
the bureau. 





STARS FOR APRIL MEETING 





Life Underwriters Arrange Big Pro- 
gram Covering Wide Range of 
Selling Points 

The Life Underwriters Association of 
New York has arranged for ten speak- 
ers for the April meeting of the asso- 
ciation, each of whom is a “star” who 
has insured at least one hundred lives 
last year. The dinner will be held at 
Delmonico’s at 6 o’clock, Tuesday, 
April 10. The speakers and their sub- 
jects are: 

Miss Emma H. Ditzler, Connecticut 
Mutual, “My Approach on ‘Cold Can- 
vass’”; Frank D. Chinnock, Travelers, 
“My Approach With Personal Introduc- 
tion”; Robert M. Talbot, Penn Mutual, 
“How I Open An Interview With the 
Man Who Often Refused to See Me”; 
Joseph Abrahams, Equitable, “Methods 
I Use in Getting Prospects to Visual- 
ize My Service”; William J. Louprette, 
Mutual Benefit, “Getting Results From 
Every Call and Draining a Prospect for 
all Possibilities’; H. Arthur Schmidt, 
New England, “My Most Effective 
Method and How I Use it in an Inter- 
view”; Herbert F. Austin, New York 
Life, “Closing My Most Difficult Case’; 
Clancy D. Connell, Provident Mutual, 
“My Tactics of Closing”; Robert F. 
Pennell, Union Central, ‘Most Interest- 
ing Case I Have Closed”; Leo Saum, 
Mutual Life, “Strategy I Use in Clos- 
ing a Case on First Interview.” 





It is reported that an assessment 
company of Cleveland is circulating 
copies of Babson’s recent letter recom- 
mending that people cash in on some 
of their life insurance and invest the 
proceeds. The letter is said to have 
been circulated in stores and similar 
places, reaching people who are not 
familiar with Babson’s service and 
what its purpose is. 
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Liabilities ......... 
Surplus 








New England Mutual Life Insurance Co. 
87 Milk Street, Boston 


December 31st, 1922 


. s+ -$127,966,787.69 
veeeees 121,028,068.67 


tiene dwades < 


The Dividend of $4,400,000, set aside to be paid in 1923, is 
carried as a liability and is not included 
in the Company’s Surplus. 





6,938,719.02 

















Loan Agreements And 
Policy Cancellations 


A TALK MADE BY WM. W. DEACON 








Interest Only May Be Charged on a 
Loan, Says Penn Mutual 
Representative 





In a talk on cancellation of life in- 
surance policies for non-payment of 
loans, William W. Deacon, of the Penn 
Mutual, addressing the Association of 
Life Insurance Counsel, had this to say 
in part on the subject of loan agree- 
ments: 

“Loan agreements drawn by compa- 
nies in perfectly good faith, and with 


- due regard to the rights of all parties 


concerned, have frequently been held 
to impose a penalty for non-payment 
of indebtedness, with the result that 
cancellation has been held ineffective. 

“This proceeds upon the principle 
that interest only may be charged upon 
a loan. Any other charge is construed 
as a penalty for non-payment of a debt 
and is held to be void as against public 
policy. This principle, applying as it 
does to money lenders, is thereupon ap- 
plied to insurers lending money only 
incidentally. The result is that even 
though it is generally recognized as a 
sound principle of life underwriting to 
charge a reasonable fee to a retiring 
policyholder to compensate for the loss 








sumed to be permanent. 





New Disability Clause 


Two years ago this Company devised a Disability pro- 
vision which was far in advance of any that had been previ- 
ously contained in a life insurance policy. We now announce 
a new Disability provision. Its features are: 

Immediate beginning of a lifelong monthly income. 

When total and permanent disability has lasted five 
years, the monthly payment will thereafter be increased 50%. 

When total and permanent disability has lasted ten 
years, the original monthly payment will be increased 100%. 

Total disability that has lasted three months will be as- 





Waiver of premium, of course, together with full annual 
dividends and a full annual increase in cash surrender value. 

As age increases, and the family income dwindles 
through diminishing resources, the disability income in- 
creases to meet the increased need of income. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street, New Yerk 


LTE LODE RAE Aas TEI, 


of the policy, the charge may not be 
made with any degree of certainty of 
freedom from subsequent litigation and 
probable loss unless it is prescribed by 
statute. 

“Again, it appears to be the date of 
default to which the calculation of 
value should be made in the cancella- 
tion of the policy under the older forms, 
whereas it is the date of complete ex- 
haustion of value under policies con- 
taining the standard provisions. 

“There is also the ever present dan- 
ger that the method of calculating the 
value—which is believed to be by ‘no 
means uniform—may not stand the 
scrutiny of the court. Indeed there is 
no certainty that a company may not 
be held to liability unless it can be 
most clearly established that the in- 
sured has received all that the court 
feels he is entitled to under the con- 
tract.” 





BILHEIMER SPEAKS 

Louisville had a live sales congress 
last week with a number of fine speak- 
ers among them W. E. Bilheimer, sales 
manager of the Franklin Life, Edward 
A. Woods, A. O. Eliason, president of 
the National Association; E. G. Sim- 
mons, Frederick A. Wallis, of New 
York; Insurance Commissioner J. F. 
Ramey, and L. C. Cook, president of 
the local association. 





SUTTON RUNS SALES SCHOOL 

P. M. Sutton, formerly in charge at 
Des Moines for the Equitable of New 
York, is conducting a life insurance 
sales school for the Preferred Risk Life 
of Des Moines. 





Major R. S. Day, of Chicago, was 
honor man for last month among Fi 
delity Mutual forces having led the en 
tire field in production. 


iO 


A NEW YORK LIFE IN- 
SURANCE COMPANY 


Offers an attractive manager’s con- 
tract for HARRISBURG and SOUTH- 
ERN PENNSYLVANIA in which tet 
ritory the Company is not represented. 
Agents receive co-operation at all 
times, they are assisted with prospect 
service plans, $100,000 and $200,000! 
Clubs, attractive literature, up to date 
policy contracts, and quick action on 
applications. 
A Home Office official will be glad to 


talk with you about a practical method 
of developing a successful agency. 


All negotiations strictly confidential: 





Address Success 
c/o The Eastern Underwriter 
86 Fulton Street 
New York 
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An extraordinary program has been 
prepared by the National Association of 
Life Underwriters for its 1923 annual 
convention at the Hotel Drake, Chicago, 
September 5, 6, 7. The keynote is the 
need of life insurance to prevent de- 
pendency. The life agent does not sell 
enough insurance and how he can ex- 
tend his activities and at the same time 
work a larger aid to the nation is to be 
illustrated. Over a billion dollars is in- 
vested in the United States in institu- 
tions for dependents. 

On the first day President Eliason 
will deliver an address “How Adequate 
Life Insurance Will Decrease Depend- 
ency, Illiteracy, Poverty and Crime.” 

Then will follow a discussion of prac- 
tical methods of increasing the amount 
of the policy. 

Demonstrations 


Life insurance for bequests gets an 
imposing place on the program. There 
will be a paper on “Need of More Life 
Insurance To Support Charitable, Phil- 
anthropic and Educational Institutions,” 
and demonstrations will be arranged as 
follows: 

Demonstration: _ How to develop prospects 
from the bequest idea—Underwriter lands in a 
strange town and calls on a hospital head. 

Demonstration: How to help the country 
church pay off its mortgage. 

Demonstration: How to sell an additional 
policy for his college. 

Demonstration: Getting the college class to 
insure. 

Demonstration: Selling a policy to continue 
one’s annual subscription. 

Demonstration: Selling a policy to continue 
the benefaction of a daughter who has died. 

Demonstration: Selling a policy to endow 
a hospital bed. 

Demonstration: Selling a policy to insure the 
education of some worthy student. 

Demonstration: Selling a policy to insure the 
carrying on of some interest—charitable, educa- 
tional or scientific. 

Demonstration: Selling a policy to continue 
the support of some missionary, Y. 
Secretary, etc. 

How to prepare a Life Insurance Bequest 
Campaign. 

Another part of the session will be 
devoted to recruiting of agents. Among 
subjects here discussed are Real Sources 
of Agency Material, How To Secure 
Prospective Candidates From ‘Those 
Sources, Selling the Insurance Business 
To The Prospective Candidate And His 
Wife, Methods of Getting Prospects. 

Another feature will be under the 
treatment of “Increasing the Variety of 
Policy Forms Used.” Circularizing and 
mail campaigns to secure prospects are 
also on the program as will be reports 
of successfully conducted advertising 
campaigns. Under the heading of va- 
tiety of forms which can be sold there 
Will be demonstrations of many kinds 
of policies, including annuities, endow- 





» ments and salary continuance policies. 
| An interesting feature will be a sym- 
a Posium on how to start the new agent. 
: Here the convention will be told what 
» instructions are given in canvassing and 
i before canvassing, and joint work with 
5 New agents. The old policyholders as 
i Prospects will also be discussed? 


| Cooperation With Trust Companies 
Rey of the most important sections 
: the question will have to do with the 
‘operation between trust companies 
= life insurance companies. Along 
ane the program says in part: 
nen fi Insurance is not in conflict but in co- 
thrift fon with other institutions for promoting 
prs » Creating and preserving estates. The trust 
lah ®. needs your co-operation and, partic- 
prec in the administration of estates, will en- 
- rt a when properly presented, the carrying 
ph aa Life Insurance by persons making the 
Stiran company executor or trustee. This in- 
a Ce payable to a trust company is required 
AG Purposes as: 
wits ha? addition to policy payable directly to 
bil and cat ae a funds to pay current 
a Nag clear the mortgage from the home or 
,(c) In a busing 
de childre n. 
io *° Pay Inheritance and various Fstate 
() To p; ' ie 
$0 - bs, Pay various administration expenses, 
(f) Often estate may be left at par. 
en Life Insurance payable to a trust 


SEER 


soni 


ss firm, to settle with the sur 











Tentative Chicago Program — 


LIFE INSURANCE COMPANY OF VIRGINIA 


company should be left under a trust agreement RICHMOND, VIRGINIA 
to be paid to children, wife, mother, sister or 
other persons, where discretion should be exer- Issues the most libera] forms of ORDINARY Policies from $1,000.00 to $50,000.60, 
cised, that is the proper function of a trust with premiums payable — semi-annually or quarterly, 
company. an 

(z) peyote often desire to leave Life (nsur- INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 
ance for charitable or benevolent purposes, 
through a trust company. Making the officers CONDITION ON DECEMBER 31, 1922. 
of a trust company your co-operators and thus ROE i sicvedieeccccciderescecccecdcets sedsdecsadcndeacbestes tandetdentcxaananaaees $ 32,633,933.03 
facilitating their work by furnishing funds which WRI iccddcenccndecceccévcneescdeceuccudagecssituctucs¢deeucdeedeedneuseuaan ee 
they will administer is obviously service of the Capital and Surplus..........cccccsccoccccccccccccccecccesccsccccesecccseceooecs 4,121,111.55 
highest order and is securing as your interested Engurance im Paves. .....cccccccesoscecccscscscscccccecsecesccecceecs seeees eecccee 230,322,163.00 
assistant, not as your antagonist, the valuable Wcweeeerty Ge. WOT IANI oo eee scccssnccqnacicdocvessectdacees tquedetaccecedeasa 2,331,158.59 
influence of such a company. Total Payments to Policyholders since Organization...............ssseeeeeees $30,051,860.92 


The program winds up with a discus- 
sion of tentative agency building. 

All in all, the most remarkable pro- 
gram “that the National Association has 
ever had. 


JOHN G. WALKER, President 























Build Your Own Business 


under our direct general agency contract 


PROMOTION PAGE IDEA 





Advertising Agency Soliciting Compa- 
nies For National Advertising; Our Policies provide for: 


Has Been Tried Before 
Double Indemnity, 


HOME LIFE 


INSURANCE CO. 




































The life insurance companies are be- NEW YORK 
ing solicited by the Brown Advertising Disability Benefits, isniamaatl 
Agency of New York to undertake a ° 
nation-wide advertising campaign by Reducing Premiums WM. pe oe 
means of a “Life Insurance Promotion esident 
Page.” If the necessary advertising is See the new low Rates 
forthcoming one daily newspaper in ' 
each city of 200,000 population or over ase acnsiamambmemisin The 63rd Annual Report shows: 
will have one of these pages. ihe loca TT Premiums received during the 
paper gets up life insurance news mat- THE MANHA AN LIFE year 1922 ....... acoass : — euaeae $7,309,838 
ter and the Brown Agency supplies , Payments to Policyholders and 
the advertising for the page. INSURANCE COMPANY | } 0 yee I Dividende 

The idea is being promoted by John 66 BROADWAY NEW YORK Ny as siecenivennaile eniahiataaenl 400, 
J. Moore, formerly with the Brooklyn Organized 1850 gy - Ay the meng 
Eagle. now with the Brown Agency. Net interest Income from Invest- 
The plan has been tried before but has GOING a oes eck ence taconaasaccacaeet 2,110,923 
never been carried through success- ($722,352 in excess of the amount 
fully nationally for lack of appeal to achan mentale eaguanes 
the life insurance companies and be- The payment of death claims is a of the amount expected. : 
cause the subject of institutional ad- news item especially in small towns Insurance in Force.........++++.- $232, 163,082 
vertising as against individual adver- where the interests are intimate. An REMUS AGE 220000000 eeseee. 78 


tising is a live issue in the business. 





agent can often get in an item along 
‘ this line that will not be objectionable 
Henry Moir, of the United States to the family. For Agency apply to 


Life, visited Indiana last week. GEORGE W. MURRAY, 




















Superintendent of Agents 
256 Broadway New York 
49. 1 1% of the new business issued by The 













Northwestern Mutual Life Insur- 
= ance Company in 1922 was upon 
applications of members previ- 

ously insured in the Company. 

















Its Policyholders Repeat 


The assignable cause for this is found in the 
Northwestern business policy of 


Cut ana ers Pusely American ILLINOIS LIF NSURANCENO 
o Foreign Business urely Mutua cE Gin © OD 


Insuring Only Males No Brokerage 
Low Death Rate No Rebating 
Safe Investments No Twisting 
Efficient Management Civil Service for Agents 
Liberal Policy Contracts Clean Business Methods 
Low Expenses Low Net Cost 
The Policyholders’ Company GREATEST 
ERR ILLINOIS 









COMPANY 


Northwestern Mutual Life Insurance Co. cekiee aoc 


of AND 
Milwaukee, Wisconsin WILL PAY THEM WELL 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
86 Fulton. Street, New York City. 
Clarence Axman, President and Editor; 
W. L, Hadley, Secretary and Business 
Manager; Edwin N. Eager, Associate 
Editor. The address of the officers is 
the office of this newspaper. Telephone 
number: Beekman 2076. 


Subscription Price $3.00 a year, Single 
copies a5 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 


Eutered as second-class matter April 
8, 1907, at the Post Office of New York, 
March 3, 1879. 





S. R. KENNEDY, LITTERATEUR 

In common with other folk the fire 
insurance special agent finds time 
hanging heavily upon his hands after 
his working hours, thus bringing him 
face to face with that pertinent ques- 
tion, “What shall I read?” What in- 
deed! With books coming from the 
printers in a Niagara torrent; with 
magazines and newspapers volleying, 
if not thundering, at him, the field man 
with a conscience might well throw up 
his hands in despair, his time frittered 
by baubles and bubbles. 

Enter then certain dare-devil spirits 
in the guise of head office executives 
who give literary advice—dare-devils 
because acting as literary instructor is 
almost as dangerous as to give political 
or religious advice, tastes differ so. 

To one carried away by “The De- 
cameron” “Piigrim’s Progress” may 
well be a bore, while to many business 
men the best novel ever written can- 
not hold them as can P. T. Barnum’s 
memoirs. Even Amy Lowell’s poetry 
has some sale. 

On Monday of this week the field 
men of suburban New York (out-of- 
towners do not know that New York 
has suburbs, but they are the places 
where those country clubs are) had the 
privilege of hearing Sidney R. Kennedy, 
vice-president of the Fidelity-Phenix, 
acting as a literary guide and 
The specials picked a man of frank- 
ness, of culture, of university educa- 
tion, of traveled experience, and of a 
respectable acquaintance with literary 
people and a large acquaintance with 
books. 

Regardless of comebacks and roor- 
backs he presented the picture exactly 
as he saw it and what he saw was not 
cheerful. In brief it was this. Don’t 
read newspapers except headlines; 
cut out the magazines, and peruse no 
novels less than ten years old. Read 
the old writers, beginning preferably 
with the Victorian period. 

In regarding the daily newspapers as 
inaccurate and partisan; and finding 
fault with the magazines; and in view- 
ing most of the modern day novels as 
bunk, Mr. Kennedy will find lots of peo- 
ple hurrying to his defense, but there 
are other people—most people judged 


sage. 


by the popularity of the targets Mr. 
Kennedy is shooting at—who will dif- 
fer strenuously with him. 

Mr. Kennedy is right and wrong 
about the daily paper. He is right that 
it is often one-sided, vulgar, sordid and 
trivial; he is wrong in thinking it is 
always so. He is certainly way wrong 


in advising people not to read them. 


Regardless of the unfortunate manner 
in which the Untermyer matter was 
presented, the metropolitan dailies are 
astonishingly accurate and to confine 
one’s reading merely to the headlines 
is to narrow the gamut of one’s inter- 
ests to a point where it should not go. 
The average man is stupid, ill informed, 
shallow enough as it is. Would Mr. 
Kennedy have him more so? Hasn’t 
he any heart? 

But there is no danger of not reading 
the newspapers; the peril is in reading 
them too much. It is as easy to con- 
tract the newspaper reading habit as 
any other, and then reading one paper 
after another acts as a drug on the 
reader, killing all desire for real litera- 
ture. 

When it comes to disregarding all 
the novels as they come from the press, 
irrespective of what the reviewers say 
about them, Mr. Kennedy is again on 
the wrong side of the fence. The novel 
mirrors the life of the day, checks us 
up, tells where we are drifting—is the 
appraisal if not the adjustment com- 
pany. His objection is that they con- 
tain too much sex; and yet we have 
sex all around us and, faith, where 
would we be without it? As for cer- 
tain other novels of popularity’ which 
may go outside of sex, and have to do 
with caricaturing business or small 
town American types, he thinks they 
were better not to have been written. 
The answer to that is simple: ret re- 
venge as Mr. Kennedy does by not buy- 
ing the books, 

As for Mr. Kennedy’s strictures on 
the magazines, The Eastern Under- 
writer is in general and hearty acqui- 
escence, 

This question of what to read will 
not down and it is up to the Albany 
Field Club, Smoke and Cinder Club, 
New Jersey Field Men’s Association 
and the others to enlist the literary- 
inclined underwriters and ask them to 
address them on the subject. Let us 
have more light as to what to do with 
one’s spare time. 





SUN NOW WRITING 

The Sun Indemnity has formally 
opened its metropolitan office and is 
ready to render service to brokers hav- 
ing casualtv and surety lines to place. 
Henry L. Bryan will be in charge of 
the underwriting of workmen’s com- 
pensation and liability lines. William 
V. Butler, as underwriter, will be in 
charge of the automobile lines, includ- 
ing liability, property damage and col- 
lision. M. A. Dahood as a special agent 
will have charge of the service depart- 
ment. The Sun Indemnity will be in 
the same offices with the Sun Insur- 
ance on John Street. The metropoli- 
tan office is under the management of 
Alfred J. Hodson. 





Thomas R. Weddell, editor of “The 
Insurance Post,” pulled off a good beat 
in the election of Montgomery Clark 
as vice-president of the Hanover. Mr. 
Clark is one of the ablest insurance 
men in the west and he will be wel- 
comed to the New York insurance 
colony. 








The Human Side of Insurance 








a enema 
— 








RAY D. MURPHY 





Ray D. Murphy, who was recently 
elected a vice-president of the Equi- 
table Life Assurance Society, has long 
been regarded as one of the ablest of 
the younger actuaries in the country. 
He is also regarded as a logical and 
attractive speaker at agency meetings. 

* * & 

Miss Georgia Emery, superintendent 
of the women’s department of ths 
Massachusetts Mutual Life at Detroit 
and Mrs. Lena Lake Forrest the star 
producer of that agency were in New 
York last week on their way home from 
Fiorida where they attended a meeting 
of.the national officers of the National 
Federation of Business and Profes- 
sional Women’s Clubs. Mrs. Forrest 
is president of this organization and 
Miss Emery is a national officer and 
one of the original organizers. 

= 6 @ 

William S. Stimmel, general agent 
for the John Hancock Mutual Life at 
Pittsburgh, covering western Pennsyl- 
vania, is called “a pioneer of life in- 
surance” in his territory by the com- 
pany, and his achievements are ranked 
with those of Boone and Crockett as 
pioneers. “The development of this 
territory at a time when for us it was 
figuratively speaking an uncultivated 
wilderness, required the true pioneer 
attributes of courage, perseverance and 
power of accomplishment,’ says the 
company. Mr. Stimmel has been with 
the John Hancock since he first started 
in business, nearly thirty-five years. 
He was appointed general agent for 
western Pennsylvania in 1891. At that 
time the John Hancock’s outstanding 
insurance in Pittsburgh consisted of 
four policyholders with one other in 
Oil City. Mr. Stimmel was a stranger 
in the locality, but being a natural or- 
ganizer, a keen judge of men and pos- 
sessing those characteristics which at- 
tract and hold good men to him, he de- 
veloped one of the greatest general 
agencies of the company. Mr, Stimmel 
is a prominent figure in the business 
and social life of the city and is a mem- 
ber of the Chamber of Commerce, 
Civic, Duquesne and Oakmont Country 
clubs, and a number of fraternals and 
minor organizations. 





APPOINTS NEW YORK AGENTS 


The Maryland Assurance, of Balti- 
more, has appointed Messrs. Skid- 


more, Hess & Roden, of New York, as 
its metropolitan general agents to suc- 
ceed J. Albert Campbell, Inc. The new 
metropolitan general agents have had 
a number of years experience in the 
life insurance profession and are fully 
equipped to render the best service. 
Their offices are located at 350 Madison 
Ave. 


oe — = 


Paul L. Harrington has been appointed 
general agent for Nebraska of the 
Connecticut Mutual. Mr. Harrington is 
well qualified on account of his sue. 
cessful organization experience as dis. 
trict agent at Wayne, Nebraska, under 
the late William H. Morris, to repre. 
sent the Connecticut in this territory, 

* * * 


G. William Ellis, superintendent of 
the publicity department of the Ocean, 
will leave this ‘month for an eight 
months vacation trip in Europe. 

» . . 


_ Thomas Richard Gaffney, who at one 
time caused some commotion in New 
York by circulars which he sent to peo 
ple in this city about their life insur. 
ance reserves and also about some ex. 
ecutives of a large life company, is now 
president of the Preferred Securities 
Corporation, of Jersey City. This cor. 
poration according to the letterhead 
deals, in mortgages, mortgage bonds, 
guaranteed mortgages, bonds, preferred 
stock, insurance and real estate. 





WHAT HOLLAND SAID 


His Own Version of New Jersey Talk 
Relative to Acquisition Cost 





Charles H. Holland, president of the 
Independence Indemnity, was asked by 
The Eastern Underwriter for his own 
version of the talk on acquisition cost 
he recently made in Newark. He said: 

“As I did not put my words into 
writing when I was at Newark the other 
day, I of course cannot give you an 
exact phraseology of what I then said, 
But the effect was: That I shared the 
general regret which was expressed at 
the absence of the New Jersey com- 
missioner, as I had hoped to have an 
opportunity of discussing with him the 
problems of the new commission regu- 
lations, and particularly the question of 
their effectiveness in the State of New 
Jersey. I asked the agents whether they 
could tell me the name of any company 
which had actually put the new regula- 
tions into effective operation, without 
receiving any satisfactory response. 

“T stated that in my opinion the only 
justification for tearing up the old com- 
mission arrangements and creating s0 
widespread a disturbance in the agency 
field as is involved in revising tens of 
thousands of agency contracts, would be 
some distinct and tangible advantage to 
the public, the policyholders. Such 
tangible result could of course only take 
the form of a reduction in rates equiva 
lént to the saving in commission cost. 
I then expressed a doubt as to whether 
there could under the new rules be any 
real saving in commission cost to at 
least a number of the companies, be- 
cause while the rates of commission 
paid to a comparatively small number 
of general agents in the past would be 
reduced on some lines of business, the 
new rules provide the opportunity of 
increasing the rates of commission 
hitherto paid to a large number of 
agents who previously had received only 
the local agency rates and who can now 
be appointed additional general agents 





or regional agents. 

“Of course, I believe in commission 
regulation, in order to avoid radical 
competition which would endanger the 
stability of some of the companies, but 
I doubt the wisdom of a wholesale re 
vision of fairly stable commission rates 
unless the advantage to be gained there 
from by the policyholder is so distinct 
ly apparent as to justify the disturbance 
which the revision necessarily creates. 

“And I think it is this doubt, as 
there being any ultimate advantage to 
anyone, that has caused the obvious 
hesitancy on the part of practically al 
the companies.” 








William J. Cameron has been oP 
pointed actuary of the Home Life ani 
H. N. Sheppard associate actuary. 
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Fire Insurance Department 





Is Perth Amboy To 
Have a Bank Agency? 


HOME OF FREDERICK J. COX 





Patco Bros. Incorporated to do Insur- 
ance Business; Incorporators With 
Trust Company 





Local agents in Perth Amboy, N. J., 
are all excited about the possible es- 
tablishment there of a bank agency 
and are taking steps to prevent the 
carrying out of such a plan. A few 
days ago there appeared in one of the 
Perth Amboy newspapers a short no- 
tice stating that the Patco Company 
was being incorporated for the purpose 
of carrying on a real estate and insur- 
ance business. Upon investigation by 
the local board there it was found that 
three of the incorporators of the Patco 
Co. were likewise connected with the 
Perth Amboy Trust Company, one of 
them as an officer and the other two 
as employees. 

It was further established that Gov- 
ernor Silzer of New Jersey is chairman 
of the board of the trust company and 
Isaac Alpen president. Although the 
Pateco Co. is still merely unorganized 
and not carrying on any active busi- 
ness yet in either the real estate or in- 
surance fields, the local board is work- 
ing on the assumption that the com- 
pany will eventually secure a fire in- 
surance agency. Members of the board 
have already been in conference with 
officers of the trust company, calling 
attention to what they believe to be 
the unadvantageous features of bank 
agency connections. 

Perth Amboy is a place that would 
be particularly in the limelight in a 
bank agency controversy by virtue of 
its being the home of Fred J. Cox, 
twice president of the National Asso- 
ciation. Mr. Cox is a leading member 
of the local board and has taken an 
active part so far in the negotiations 
with the trust company. There are a 
number of live insurance men in Perth 
Amboy, including members of the 
Fraser agency. 





SPECIALS WIN WATCHES 


The following special agents of the 
National Liberty for the eastern section 
won a watch in a premium. contest, 
covering’ the last four months of, 1922: 
Hadden Gray, central New York; Rex 
Guile, Connecticut; H. M. Jacob, New 
Jersey; KF. M. Kelley eastern New 
York; BE. C, 


and Don Stehele, Jr., Pennsylvania. 


‘ees 


Ryan, oauaiian New York, 





CHARLES HOYT SMITH 
OR 


Golf Policy Circulars MARSHALL & STERLING, INC. 


Of Phoenix Companies 








Poughkeepsie Trust Co. Building 


SAMPLE LETTER FOR AGENTS POUGHKEEPSIE, N. Y. 
Card for Prospective Assureds_ to Telephone 8271 
Fill Out; Copy of 
Circular We pay Brokers liberal commissions and protect their acceunts. 

is: heels Benne enh: tie We furnish insurance Engineering and Prevention Service gratis en 
Phoenix Indemnity are issuing some Fire and Compensation risks. 
lever literature relative to the hazards : - ! 
of golf aa the pie policy. A reg We write Fire and allied lines, Compensation, Liability and Automobiles, 
ter has bee spared f rents t 3 
pores rg sauemeetite envied pen pale We represent fifteen of the leading Fire Companies and are General 


as follows: Agents for the Globe Indemnity Company. 


Mr. Golfer, 
Fairway Country Club, 








Anywhere, N. Y. a 





Dear Sir:—-Watch out—-golf balls are 
“bounders.” They will do the most 

















unexpected things and often dangerous, 


— L 
too. They are usually back of all the N t } © ' C p y 
eg Meio ig ig ational rire insurance Vompan 


When the promise of an enjoyable OF HARTFORD, CONN. 
game beckons you out into the gsun- 
shine—one “whack” at that little Statement, January 1, 1922 
“hbounder” may ruin all the sentiment CRMEE MD PMR Bieccsicccncttcsccancscctiecs eovcccccccecce seveeeS 2,000,000.08 
that has brought you out for a jolly RESERVE FOR ALL LIABILITIES............. PRE E 20,879,939.21 
romp over the hills. WEEE JURE. ‘cccchndcapandensecabaeticecstanedtnecandaatenasten 6,244,481.19 
Read the enclosed folder, “Hazards CONTINGENT RESERVE FUND....... nahh nbpsteitciiieatimanita . 500,000.00 
of Golf,” and see what $6.00 a year can RRMA | datectccdetstvchncctisncdéccendqncianananedes SS eedeensoccese 28,224,420.40 
do for you—then “drive” the mailing TOTAL SURPLUS TO POLICYHOLDERG............++++ seeeee 9,344,481.19 
card home this way. H. A. Smith, President S. T. Maxwell, Secretary R. M. Anderson, Asst. Sec’y 
Yours for protec tion, F. D. Layton, Vice-President C. B. Roulet, Ass’t Secretary F. B. Seymour, Treasurer 
HS Agent. G. F. Cowee, Asst. Secretary 


In a obneuns that h goes to the pros- 















pect the following mail card is used: 


FILL OUT—MAIL TODAY 
Please furnish me with further particulars about your Golfer's Policy: 
Please furnish me with Phoenix: Golfer’s Policy: 
(Policy can be immediately issued upon receipt of these details.) 


UME Cou aveiee Ratacdcumniee Peete ee cnee eters eercecedl. MEM sk cee rEei es. 
PERRIN UTES. 5.5K RARER Kaos CREWS Red doe WO deta RNIN DULE Rh OC Oee nike s denobcnudwus 
IRE Chie CIGROUW ROE N CRIGFER oc eek n'cce na ha me he Bere Car cadena ded wc Gk eal dea deanene 
CROP ANON cis anicndecaeneeramenand wees OPEC VIOONDEIIE cccccccvéveccccecs 
(in case of fatal injury to yourself) 
Estee 167 IRry 16: ONG POPBONE 6 oicidic ocdcciestccvccedcauceeneceeuwes wa $5,000 
Limit for injury to several persons as the result of one accident...... $10,000 
Limit for fire and: transportation 106M 6.6 6 iiics icc ccccddctceccssecoce $100 
Annual Premium $6.00 
DEAEE ae ccticdacieectieeieties SIGNATURE 


The circular reads: <A splendid day, 
a well Jaid course—and who can resist 


occur on golf courses, and the possi- 
bility of damage suits brought against 
the players, the Phoenix will insure 
any golfer. 

The specific amounts payable in 
event that the golfer sustains acciden- 
tal injuries, while playing or watching 
a game of golf are: for loss of life, 
$5,000; for loss of entire sight of both 
eyes, $5,000; and for loss of entire 
sight of one eye, $2,000. 

Phoenix Assurance Company, Ltd. 

Phoenix Indemnity Company, New 

York. 





the call of the open, and a gamg oft 
golf? In heeding that call and many 
more like it, we would advise you to 
be provided with golf insurance. 

The annual premium of $6.00 insures 
against the loss of golf clubs, balls, 
clothing and equipment by fire or while 





in the course of transportation, and en J. GARLAND, S14 Eighth Ave., Brooklya, Special Aes NEW JERSEY 
against accidents to yourself during a F. BUELL, Troy, Ye, Gemeral Agent.........cccccccscecece NEW YORE STATE 
game of golf, or claims for personal in- = i PARMELEE, "ayricase, Ms Ses Sieciai Agent........ soseeveee oN EW, Bt a A 
jury caused by you to others, including E. A. MORRELL, os Walnut ‘Piace, Philadelphia, Special Agent... Saitcad ap glTDDL E DEPT 
caddies, which sometimes result in OxORGE SHAW, 116 Milk St., Boston, Senanl Agent.......0.+.- W ENGLAND 


law suits. 


Fire, Marine, Windstorm, 
Automobile, Sprinkler Leak- 
ha Riot and Explosion In- 


W. P. PHILLIPS, 1906 East 17th St, Brockiya, Executive Special Amat, 


surance. 








The hazards—small and great, are 
never taken so seriously as when the 











loss occurs, then—‘‘Why didn’t I take 
that policy?” 


Since there is a need for golf insur- LEWIS & GEN DAR, INC. 


ance due to numerous accidents which 











J. A. Kelsey, General Agent 








THE 
MARINE AND FIRE 


UNITED STA'TES FIRE BRANCH 


80 MAIDEN LANE, NEW YORK 


= NEW YORK CITY AGENTS 
Commonwealth Insurance Co. of New York 
London & Scottish Assurance Corp., Ltd. 
National Security Fire Insurance Co. 
National Liberty Fire Ins. Co. 
Caledonian Insurance Co. 








Northern of London 


nee ae ay SG 


London & Scottish of London 


NEW YORK @QggjCE: 
ONE LISURTSOTREET 


Telephones: John 63-64-65 





George Z. Day, Asst. Gen. Agent 














BROOKLYN AND SUBURBAN AGENTS 
















Firemen’s of New J 
Globe & Rutgers of N. 
National Security Fire of Neb. 
Indemnity Ins. Co. of N. A. 
BROOKLYN OFFICE: 
145 MONTAGUE STREET 
"Phones: Main 6370-6371-6372 
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Feigenspan Tells Of 
His Early Adventures 


ONCE MINED GOLD IN NEVADA 








Annual Banquet of Newark Insurance 
and Banking Athletic League; 
Other Speakers 





Young men representing twenty-two 
insurance companies and banks in 
Newark have a rather remarkable or- 
ganization called the Newark Insur- 
ance & Banking Athletic League, 
which maintains a dozen or so base- 
ball teams, some basket ball and bowl- 
ing teams, and pulls off other events, 
while a track meet is coming this 
summer. The annual banquet of the 
league was held in Newark on Tuesday 
night with President Harold A. Sonn, 
of Paige, Sonn & Breckenridge, bro- 
kers, in the chair. He is a bright, pop- 
ular young man who was formerly 
with the New Jersey F. & P. G. He 
made an able toastmaster in a difficult 
position, as the tables were stretched 
entirely around the room in a rectan- 
gular fashion. 

One of the leading speakers of the 
evening was Christian W. Feigenspan, 
who is president of the Commercial 
Casualty. He is quite a hero to the 
young insurance men of Newark and 
he presented a large silver trophy to 
the winning bowling team. 

Mr. Feigenspan held the banqueters 
enthralled by an account of his early 
life of adventure when he went to 
Nevada during the Goldfields excite- 
ment. His real object in moving to 
the State was to sell the Lozier motor 
car of which he had the state agency, 
but instead of being able to buy motor 
cars, the people had difficulty in mus- 


- 


tering up the price of gasolene. It did 
not take Mr. Feigenspan long to get 
the gold fever as he was hearing 
stories all around him of lucky strikes. 
He then described how he and some 
other young men took his automobile 
and went out prospecting in a country 
which was almost as barren as the 
desert of Sahara; yet all were hopeful. 

“Did you ever have a thrill,” he 
asked, “of waking up in the morning 
with the feeling that before night you 
might be a millionaire?” 

In Nevada it was merely a feeling 
with Mr. Feigenspan. He did not be- 
come a millionaire until he returned 
to the East where like many other 
good Jerseyites he is now awakened by 
milk can drivers or chauffeurs putting 
on new tires. While in the far West 
he met Nat C. Goodwin, the comedian, 
and even shifted scenery for him. Mr. 
Goodwin was a comedian on the stage; 
as a gold mine owner he was a tra- 
gedian, going broke. 

Mr. Feigenspan said he started the 
Commercial Casualty Company be- 
cause someone in*whom he had confi- 
dence told him there was a future for 
a new company. He always takes a 
chance. The Commercial now has a 
million capital, a million surplus and 
about seven millions of assets. 

Wilbur C. Johnson, vice-president of 
the Prudential, and Thomas L. Far- 
quhar, vice-president of the Newark 
Fire, were among other speakers. Mr. 
Farquhar said that the young men in 
the Newark offices were able, ambi- 
tious and capable and he predicted 
bright futures for them. The fact that 
they were so interested in athletics 
throws a significant light on the clean 
manner in which they live. 





COMMERCIAL EXPANDING 
The Commercial Casualty, of Newark, 
New Jersey, has opened a Pacific coast 
department covering the states of Cali- 
fornia, Washington and Oregon and is 











Incorporated 


1849 











Cash Capital 
$2,500,000.00 


SPRINGFIELD 


Fire & Marine Insurance Company 
SPRINGFIELD, MASS. 


ALWAYS include a SPRINGFIELD policy— 
“lt Pato. 














CHAS. H. POST, U. S. Mer. 





Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
R. C. CHRISTOPHER, Asst. U. S. Mer. 
NEW YORK CITY OFFICE 
1 Liberty Street, New York 








prepared and equipped to accept risks 
anywhere in the United States and de- 
sires agents in all cities and towns in 
the above states. The Commercial 
writes all lines of casualty insurance, 
including personal accident and health, 
plate glass and burglary. The com 
pany will be represented by Willard O. 
Wayman & Co., of San Francisco. 














Actual market value for all securities 





D. H. Dunham, President 
Neal Bassett, Vice-President 
John Kay, Vice-Pres, & Treasurer 
A. H. Hassinger, Ass’t Sec’y 
John A, Snyder, Secretary 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ........$ 600,000.90 
Reserve’  Rein- 
surance Fund. 1,701,950.09 
Reserve for all 
other Liabili- 
rere ee 


: 214,301.13 
Net Surplus ... 


945,537.10 





TOTAL » eee » $3,461,788.32 








D. H, Dunham, President 

Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Hassinger, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 
Organized 1854 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital + eee «$2,250,000.00 


Reserve’ Rein- 
surance Fund. 7,266,029.10 


Reserve for all 
other Liabili- 
ties . 1,738,271.91 


Net Surplus ... 4,436,386.20 
ity. re $15,690,687.21 











H. M. Gratz, President 
D. H. Dunham, Vice-President 
Neal Bassett, Vice-President 
John Kay, Treasurer 
A. H. Hassinger, Ass’t Sec’y 


THE 
° 1] 
Girard F.& M. 
INSURANCE CO. 


of Philadelphia 


Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ........$1,000,000.00 
Reserve Rein- 

surance Fund. 2,355,674.15 
Reserve for all 

other Liabili- 

CHER ses eas 
Net Surplus 


310,004.35 
. 1,110,233.48 


TOTAL .......$4,775,911.98 








Loyal to friends and loyal agents 


——————————————————— ——————— 








SYRACUSE FIELD CLUB 





Important Dinner at Onondaga Hotel on 
Night of April 6; Will Dis- 
cuss Sprinklers 

A meeting of the Syracuse Field Club 
will be held in the Hiawatha Room of 
the Onondaga Hotel Friday evening, 
April 6. The local agents have been in 
vited to attend. After an especially 
prepared dinner, the members and their 
guests will hear from Willis Mitchell, 
of Gannon, Spencer & Mitchell, a Syra 
cuse firm of insurance attorneys well 
known throughout the fraternity. 

In addition an invitation has been ex 
tended to and accepted by Ira G. Hoag: 
land, secretary and treasurer of the Na- 
tional Automatic Sprinkler Association 
of America, who will discuss the finan 
cial aspect of sprinkler installation, as 
sisted by stereopticon views and a spe 
cial two-reel motion picture entitled 
“The Menace.” The musical program 
in charge of Clarence Dillenback, well 
known local agent, will embrace ren- 
dition by himself, assisted by Miss 
Hartman, soprano, with Harry §, Vib- 
bert at the piano. 

The meeting has been especially 
called by the Syracuse Field Club in” 
view of the agitation current for instal 
lation of sprinkler protection, the value 
of which has been greatly debated 
since the recent disastrous Bastable 
Theatre fire. 

It is anticipated that an attendance 
of seventy-five will be a conservative 
estimate. The affair is in line with the 
club’s policy of education. E 











MADE N. Y. STATE AGENT OF STAR 


The Star Insurance Company of 
America announces the appointment 0 
W. E. Gildersleeve, Jr., as state agent 
for New York State, outside of the 
Metropolitan and Suburban districts, | 
as of April 2nd, 1923. Headquarters | 
will be in Syracuse. This appointment 
is in line with the more aggressive 
policy adopted by the Company sinc 
its recent great increase in capital an 
surplus. Mr. Gildersleeve has had an 
excellent training in the business, his 
experience covering a period of over 





twenty years, both in Home Office and 
field work. He has established an e™ 
viable record and comes to the “Sta 
fully equipped to further the interests 
of his new connection. 
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Control Percentage Of 
Sprinklers in Fires 


FIGURES GIVEN BY HOAGLAND 





Dominate in 95.7% of 26,888 Fires 
During 25 Year Period, Says 
Expert 





During the 25-year period, 1897-22, 
automatic sprinklers have successfully 
controlled 95.7% of 26,888 fires, ac- 
cording to I. G. Hoagland, fire preven- 
tion engineer and sprinkler authority. 

The chief reason for the lack of con- 
trol in 4.3% of this number was be- 
cause water was shut off. More than 
one-third of the fires were controlled 
by only one sprinkler and over 60% 
by not more than three sprinklers. 

In a number of diversified classes of 
property, such as bolt, brush and straw 
hat factories, motion picture theatres, 
oil refineries and wire factories, auto- 
matic sprinklers had a 100% record 
of successful control. 

And in about the most hazardous of 
all classes, cotton mills, sprinklers 
were 99% efficient. In this one class 
alone were 24% of all fires. 

The use of automatic sprinklers has 
become so extensive, Mr. Hoagland de- 
clared, that there are now fully 20,- 
000,000 persons working daily under 
their protection, free from the peril of 
fire. 

Automatic sprinklers have _ scored 
practical perfection in safe-guarding 
human life. During the 40-year period 
of development, with millions upon mil- 
lions of persons congregatine daily in 
sprinklered buildings of all sorts of 
construction and mainly of the quick- 
burning variety, there has not been a 
single instance of loss of lives under 
the usual circumstances of fire. But all 
the while there has been a constant 
loss of life by fire in properties not 
sprinklered. 





COMMERCE CHAMBER PROGRAM 
Insurance Group Will Meet on Wednes- 
day, May 11; Transportation Lead- 
ing Convention Topic 
The program for the annual conven- 
tion here from May 7 to 11 of the 
United States Chamber of Commerce 
is partly completed, but with the names 
and exact topics of assigned speakers 
omitted. From the insurance stand- 
point this convention contains much of 
promise as the main subject for con- 
sideration will be the question of trans- 
portation, and transportation is cloSely 
allied with many branches of insur- 

ance, 

On Tuesday, May 8, in the afternoon 
there will be a group meeting of those 
interested in transportation and com- 
munication. On Wednesday at the 
Same hour, one o’clock, the foreign 
commerce, insurance and_ transporta- 
tion and communication groups will 
meet. Further information regarding 
details of the insurance end of the pro- 
gram will be forthcoming soon. 





BERMUDA FIRE & MARINE 


In Business Twenty Years; Sidney P. 
Eve Secretary 





The Bermuda Fire & Marine Insur- 
ance Company, of which Sidney P. Eve 
is secretary, last year wrote premiums 
amounting to over $16,000. This is the 
only fire insurance company having its 
home office on the Island of Bermuda 
and writes over 50% of the total fire 
business. The company has affiliations 
with the United States Lloyds and also 

as re-insurance relations with several 
British companies. The company is 
Making steady progress and this year 
Will celebrate its twentieth anniversary, 
having been incorporated in 1903. 











ORGANIZED 
1853 


CASH CAPITAL 
$18,000,000 








IN 91 DAYS 


Thousands cf new automobiles will be 


purchased in America during the next three 
months. 


Thousands of new drivers will start hand- 
ling thejr new cars during the next three 
months. 


They can’t afford to do it without sound, 
dependable insurance protection. 


Tell ’em! Show ’em! 


The local agent who gives an automobile 
owner the policy of The Home of New York 
is providing the protection of The Largest 
and Strongest Fire Insurance Company in 
America. 




















THE HOME 


INSURANCE COMPANY 











NEW YORK 


ELBRIDGE G. SNOW, President 





Fire and Lightning, Automobile (Complete cover in Combi- 
nation Policy), Earthquake, Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Rain, 
Registered Mail, Rents, Rental Values, Riot and Civil Commo- 
tion, Sprinkler Leakage, Tourists Baggage, Use and Occu- 
pancy, Windstorm. 





STRENGTH REPUTATION SERVICE 











Two Points of Law 
In Va, Auto Cases 


TWO POLICIES FOUND ON CAR 








Insurance Paid Before Duplication is 
Discovered; Other Involves Wrong 
Factory Number 





Two cases involving nice points at 
law affecting automobile coverage 
were argued this week in the Virginia 
Supreme Court of Appeals. In one 
case, the New Brunswick seeks a re- 
versal of the judgment of the city cir- 
cuit court of Portsmouth whereby the 
Morris Plan Bank of that city was 
awarded a verdict for $1,305, the bank 
being assignee of a $2,000 policy taken 
out by C. B. Toler to cover an auto- 
— which was later destroyed by 

re. 

It developed after the car burned 
that Toler had subsequently taken $2,- 
000 additional cover in the National 
Union, although the policy, first is- 
sued, expressly provided that it would 
be voided if he took out other insur- 
ance. This was not ascertained until 
after Toler had sworn in making proof 
of his loss with the New Brunswick 
that there was no additional insurance, 
according to counsel for the company. It 
was insisted that the bank had no valid 
claim because the policy which it had 
accepted as security for a _ loan 
merely contained a loss payable clause. 
Only through a mortgagee clause could 
it have been protected from the negli- 
gence and acts of the insured tending 
to void the policy, it was insisted. 

In the other case, the North River 
is aggrieved by a judgment of the law 
and chancery court of Norfolk award- 
ing W. k, Atkinson the sum of $2,000 
for the theft of an automobile insured 
January 15, 1921, in the Northwestern 
National whose business in Virginia 
was taken over by the North River 
before the car was alleged to have been 
stolen several months later. The point 
at issue in this case is whether or not 
the policy was voided by the fact that 
the owner gave the wrong factory 
number when he took out the insur- 
ance. Atkinson claimed to have bought 
the car from one R, L. Allen of Phila- 
delphia, but the information as to the 
purchase and the previous history of 
the car was so indefinite that suspicion 
was aroused that he did not come by 
it honestly, according to records in the 
case before the appellate court. Deci- 
sion in both cases will: probably be 
given at the June term of the court to 
be held at Wytheville. 





BUTTON’S RULING STANDS 





Virginia Attorney-General Decides Not 
To Pass on Credit Limitation; 
Agents Back Commissioner 





After having the matter under ad- 
visement for several weeks, Attorney- 
General John R. Saunders, of Virginia, 
announces that he has decided not to 
render an opinion.as to the validity of 
Commissioner Button’s 60-day credit 
rule. When he made the announce- 
ment it was generally understood that 
he was engaged in preparing the opin- 
ion. 

Request for a legal ruling from him 
came from G. H. Branaman, an attor- 
ney of Waynesboro, who is said to be 
interested in a local agency in that 
town. Information reaching Commis 
sioner Button from around the state is 
that more than three-fourths of the 
Virginia agents are heartily in accord 
with his rule and are opposed to any 
move to upset it. In making the rule, 
Commissioner Button was backed by 
the advice of counsel for the Virginia 
Bureau of Insurance. He did not feel 
that it was neeessary for him to seek 
the advice of the attorney-general’s de- 
partment, 








THE EASTERN UNDERWRITER April 6, 1923 








the GA “5 GOOD 


Strange as it may seem, this new picture is even better than “THEIR 
BEST FRIEND,” which has made such a sensation in hundreds of 
towns and has created business for the delighted 

A thrilling scene in “A GOOD MAN 


TO KNOW." shoving the heroine Glens Falls Agents who have been fortunate enough 
trapped by flames to secure its use. 


In the new film, “A GOOD MAN TO KNOW,” Mr. and Mrs. 
Brown are seen sitting together in their home; he is reading the 
paper and she is sewing. A thin wisp of smoke filters from 
beneath the closed door. Mrs. Brown detects the odor of burning 
wood. So does her husband. He dashes to the door, throws it 
open and is driven back by a ruSh of choking smoke and hot, 
angry flame. Trapped! The realization of the horror of the 
Situation drives Mrs. Brown almost crazy with terror. Brown 
forcibly restrains her from dashing through the door and rushes 
to telephone the alarm. 


In the firehouse the firemen are seen quickly responding and 
the engines leaving on the run. 


Brown, protecting his wife as best he can, watches for a favor- 
able moment when the fire seems slightly to abate and drags his 
half fainting wife through the burning doorway and out to safety. 
Safe themselves, but their home completely destroyed — gone up 
in smoke and flame! 


The next day Brown replies to a friend, who offers sympathy 
and assistance, that a “best friend” has already arranged to pay 
his rent until he can rebuild. In answer to his friend’s puzzled 
query, Brown displays his Rental Value policy and explains that 
he learned about Rental Value Insurance from “A Good Man to 
Know,” and adds that the local Glens Falls agent, who thereupon 
is mentioned by name, is the man. 


This sketchy outline can give you but a faint conception of 
this remarkable little picture. Isabel Rea, John Powers, and 
H. V. Phillips—all well-known screen favorites—play the parts. 
The excellent cast, the stage settings and the fire scenes are 
worthy of any picture. Expense has not been spared in the 
production, but the use of the film is offered to Glens Falls agents 
ABSOLUTELY FREE. 


THE GLENS FALLS HELPS ITS 
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“MAN TO KNOW’ 


Warned by the overwhelming demand for its predecessor, we have 
made one hundred prints of “A GOOD MAN TO KNOW,” and will loan 
them to Glens Falls Agents for one week each. Each print will end 
with the name and address of the particular agent who receives the film and 








the action will 
lead up to the use of 
his name; HE is the 
“good man to know.” 


The films will go 
to our agents in the 
order of their applica- 
tion, but we beg them 
to be patient if it takes 
some time to get 
around. 


Even after many 
months, and in spite 
of the fact that we 
have sixty prints in 
constant circulation, 
there are a large num- 
ber of unfilled applica- 
tions for “THEIR 
BEST FRIEND.” 


These are being 
reached as rapidly as 
possible. 





INSURANCE COMPANY 
Glens Falls, New York 





, coal 








The victims and the 


famous fire scene in “THEIR BEST FRIEND” 


Here are a few of the many comments from agents who have had the 
use of this record-breaking picture: 


“Exceptionally good. Would 
like another along same line 
soon.” 


“The picture was a_ great 
sensation. It received hearty 
applause by the audience. Every- 
one that saw it said it was the 
best ad they ever saw.” 


“It was given a grand recep- 
tion, having more praise than 
any advertisement ever put on 
in this city, in fact, it was the 
talk of the town.” 


“Picture created considerable 
interest. Have written two new 
risks directly due to the picture, 
and I know of several that are to 
come.” 


“I think, and I have had 
numbers and numbers of people 
tell me, that it is the best piece 
of advertising ever seen here. I 
believe it will keep my business.”’ 


“The film was a very effective 
form of advertising. I was bene- 
fitted by its use and it helped me 
to secure new business.” 


“The verdict of the public was 
it was the best ad film they had 


ever seen. They think it is a 
part of the program until they 
come to the name, when they 
exclaim, ‘Ah! Oh!’ ” 


“Wrote one farm policy after 
the Saturday evening show, as 
result of the lesson taught by 
film.”’ 


‘““Many people remarked what 
a wonderful ad. Kept everyone 
guessing as to who the ‘Best 
Friend’ was. Brought the 
agent’s name out very distinctly 
and forcibly.” 


“It was a great producer and 
has given results for purposes it 
was intended.” 


“About 150 compliments; also 
several promises at time of ex- 
piration of their present 
policies.” 


“It was applauded several 
times, which showed something 
that I have never experienced 
with an advertisement.” 


“It was a dandy and this 
method of advertising is the best 
ever. Keep on keeping on. Can 


trace one policy to the showing 
of this film and am sure that 
there will be some future busi- 
ness.” 


“The best ever seen—have 
already written business on the 
strength of it.”’ 


“This form of advertising is 
very helpful.” 


“It is not unusual to have 
eight or ten persons stop us on 
the street and praise this little 
ad.” 


“One of our biggest merchants 
called me over the ’phone and 
remarked that it was the best 
advertising picture that he had 
seen displayed.” 


“It sure caused comment.” 


“It was a great producer in 
the line of new business.” 


“I have had a great many 
people stop me and speak about 
it, it certainly seemed to make a 
hit.” . 


“It is the best stunt that I 
have ever seen in movie adver- 
tising.”’ 
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New Coverage Idea; 
Insolvency Insurance 


SUGGESTED BY A N. Y. LAWYER 





Grew Out of Investment Losses From 
Poor Securities and Brokerage 
House Failures 





Henry W. Sykes, of 256 Broadway, 
an attorney who has had considerable 
experience in bankruptcy matters, 
came through this week, in a letter to 
the New York “Tribune,” with a 
brand new idea—bankruptcy insurance 
to be put into operation by the New 
York Stock Exchange and the Con- 
solidated Stock Exchange. His sugges- 
tion grows out of the attempts in the 
New York legislature to regulate the 
exchanges and stop the great losses of 
the public by reason of investment 
crashes. Mr. Sykes says in part: 

“Practically all brokerage cases 
show no assets. They are the worst 
kind to liquidate. In merchandise 
cases, there is usually a credit man to 
look after his firm’s interests, but in 
brokerage cases the creditors have no 
such facilities and in consequence they 
must run to the receiver for informa- 
tion about their stocks and moneys. 

“The last year of failures show that 
something ought to be done to protect 
investors. Brokerage houses obtain 
much of their business because they 
are members of exchanges and thus 
induce people.to invest through them. 
If they were not members of exchanges 
they would not be able to get the cus- 
tomers to deposit funds and securities 


as easily and the exchanges, there- 
fore, inferentially vouch for their 
members. 


“The responsibility of the exchange 
ceases, however, if the member fails. 
The Stock Exchange, for instance, is 
like a private club, it can pick its 


members and impose any terms it sees 
fit, and all transactions occur through 
the exchange. 

“It cannot be denied that the ex- 
changes know what is going on every 
minute, and know when a house is 
bucketing orders. A mere inspection 
of the exchange clearing house sheets 
would show this. 

Three Causes for Failure 

“Brokerage failures can only come 
from three causes, first, bucketing or- 
ders, which is the chief cause; second, 
dry rot, due to large expenses and in- 
sufficient business, and, third, allowing 
customers to overtrade on insufficient 
margin. 

“The establishment of a_ solvency 
fund would greatly lessen the work of 
the District Attorney and the bank- 
ruptcy court, for there would be no 
need of any bankruptcy or criminal 
proceedings, except such as the mem- 
bers of the exchange, for their own 
protection, might institute. A solvency 
fund would bring the exercise of closer 
supervision over the members of the 
exchange, because if one failed, the 
exchange members would have to 
make good the deficiency. 

“If there are no failures, it will not 
cost the exchange anything, and it will 
result in greater protection for cus- 
tomers. In the end, it would prove 
beneficial to the exchanges, because 
they would do a larger business. It is 
well known that a large number of 
people buy their stocks and carry 
them through their banks to gain 
this protection. 

Expense No Excuse 

“The only theory on which the ex- 
changes could refuse to establish an 
insolvency fund is that of expense. If 
this theory were true it would show 
that the risks of doing business by an 
exchange member are too great to jus- 
tify an outsider trading with them. 

“Neither inspection of brokers’ books 
nor the incorporation of exchanges will 














The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 
co-operation with its agents. 
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of Good Casualty Insurance 





Guarantee and Accident 
Company. Limited. 


OF LONDON, ENGLAND 
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UNITED : 
FIREMEN’S INSURANCE 
COMPANY 


Home Office—430 Walnut Street, Philadelphia, Pa. 


F. W. LAWSON, 


Chairman of the Board 








HEAD OFFICE 
UNITED STATES BRANCH 
134 South La Salle Street 

CHICAGO 


F. W. LAWSON, General Manager 





PERCIVAL BERESFORD, President 
GEO. R. PACKARD, Vice-Pres. 
HERBERT W. ELLIS, Vice-Pres. 

M. B. YATES, Secretary 

HENRY A. KNABE, Asst. Secy. 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institutica 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 
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Insurance of Foreign 
Credits as Seen By U.S. 


ADDRESS MADE BY A. J. WOLFE 








Chief of Division of Commercial Laws, 
Department of Commerce, Talks 
in New York 





Under the caption of “Safer Ex- 


| porting” A. J. Wolfe, chief of the Di- 


vision of Commercial Laws, United 
States Department of Commerce, talked 
to the American Manufacturers’ For- 
eign Credit Insurance Exchange at a 
meeting held in New York recently. He 
said that the Department of Commerce 
had watched with interest the develop- 
ment of natural export credit insur- 
ancé and will continue to do so. He 
declared that the insurance exchange 
was a real constructive achievement in 
the building up of American export 
trade. He said in part: 

George R. Meyercord did not ask for 
plaudits on tick. He convinced his 
friend’ and leaders of business. He 
went to work, and his results speak 
for the soundness not only of his idea 
but of his methods. 

Some of the losses in credit exten- 
sion abroad have been due to ex- 
cessive selling eagerness. I wish to 
impress upon you with all the solem- 
nity at my command that you must be 
careful to whom you sell abroad. It is 
not merely the question whether you 
will or will not receive your money. 
Side by side with honorable firms 
abroad there are houses on the shelves 
of which your goods should not be 
found as the result off direct sales. 
You cannot afford to have them there 
if they pay you cash in advance. 

Need of Collecting Credit Information 

The need of collecting credit informa- 
tion on your foreign customers is a 
pressing one. Many credit reports, 
however, are like the labels on the 
goods of the bootlegger. They read 
well but are not always accurate. No 
one knows better than yourselves that 
credit reporting is far from being an 
exact science. It is only when the 
suppliers of goods interchange ledger 
experience among themselves that 
there is any hope of circumventing the 
designs of an abuser of credit abroad. 

Very wisely the scheme of the Ameri- 
can Manufacturers Foreign Credit In- 
surance Exchange is based upon the 
supplying of ledger experience by 
every member. The reciprocal idea in 
your insurance scheme is the only 
rational one in dealing with the foreign 
credit problem. When you started 
your enterprise there was no actuarial 
experience in foreign credits. You had 
to build this up and your experience in 
the past two years has made the ra- 
tional insurance of export credit a 
thing of reality instead of a dream of 
the visionary. 

We must not forget that the condi- 
tions confronting the Credit Insurance 
organization in export trade differ 
Widely and materially from the situa- 
tion in our own home trade. Custom 
and commercial discipline have sanc- 
tioned here the furnishing of financial 
Statements to recognized mercantile in- 
formation bureaus. In a great many 
foreign countries, particularly in South 

erica, only a short while ago it was 
Worth a man’s life to ask a merchant 
for his financial statement, and he was 
4§ ready to divulge his assets and lia- 
bilities as the combination to his safe. 
great change is coming over the 
qt American business world as the 
result of the activities of your 
organization. 

E Tried in England 
‘ xport Credit Insurance, itself, which 

a8 tried in England with very medi- 
oo Success, is working out satis- 
rematily in the United States. The 

On for it is that in England it was 

‘ “ Government that attempted to solve 
the oo credit problem and expected 
Dortio ured to bear a very considerable 
1 of the risk. In Germany, before 





Service 


That is one thing policyholders pay for and 
demand. They insist on fair and equitable 
action when a loss occurs—the kind of 
“action that speaks louder than words.” 
The agent equipped to render such service 


will find his client list increasing. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager 
J. F. Van Riper, Branch Secretary 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


W. G. Falconer, President FE. B. Thistle, Sacretary 





Fire, Tornado, Automobile, Sprinkler Leakage, Explosion, 

Rent, Use and Occupancy, Tourist Baggage, Riot and Civil 

Commotion, Liability, Burglary, Workmen’s Compense- 
tion, Accident and Health, Golfers, Plate Glass, 


The Agent Who Seeks to Give Good Service 
Must Himself be Well Served 
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the war, export credit insurance was a 
practical proposition but along lines 
which could not be duplicated in the 
United States because of an entirely 
different character of our export or- 
ganization and because of a very 
widely divergent role played by Ameri- 
can banks in our export economy. 

But it is my humble belief that the 
American banks will not measure up 
to their possibilities as auxiliaries of 
American foreign trade until they have 
given intelligent and serious study to 
this great problem of reciprocal insur- 
ance, for export credits. And I fail to 
see what there is among commercial 
papers that can equal in strength and 
safety a virtual three name paper—the 
maker of the draft, a buyer of approved 
financial responsibility of the trans- 
action involved and approved by acid 
test, based on consensus of credit 
interchange, freely guaranteed by in- 
surance funds in accordance with ap- 
proved sound business practice. 

The mutual or reciprocal company is 
the logical development of export credit 
risk insurance, because of the possi- 
bility of exchange of credit information, 
and a prerequisite of the capital now 
invested in insurance entering the field, 
is information which will tend to pre- 
vent unnecessary losses while not 
unduly restricting credit. The mutual 
company assuming a portion of each 
risk as an evidence of its good faith 
in the impartial ratings made by the 
underwriters, it will be possible for in- 
surance companies to come in as re- 
insurers, and thus the largest lines of 
credit can be handled and the major 
part of the risk will be assumed by 
insurance capital proper. 

You are proceeding along rational 
and correct lines. The success of your 
enterprise is now an assured thing and 
it is up to you to build up, as you have 
already begun, an organization to take 
care of the immense salvage of export 
trade, so as to reduce losses. This in- 
volves a world-wide organization of 
legal talent with, the co-operation of 
distributors, merchandisers and brokers 
everywhere. 

Praises Marvin 

I wish to congratulate you upon the 
co-operation with you of a talented 
group of young lawyers the general 
counsel of your organization, Marvin & 
Pleasants, who have specialized in 
international law and with a faith in 
the future of international trade rela- 
tions have gone to a very heavy ex- 
penditure in installing branches of 
their own in the principal stragetic 
centres of the world’s commerce, 
making bonded arrangements for Co 
operation of the leaders of the bar in 
the minor places. 

William G. Marvin is also the head 
of the Legal Advisory Committee to 
my division of commercial law and in 
personal contact with him extend- 
ing over a period of! two years, I have 
found in him a lawyer who is a bust- 
ness man and a business man who is 
a lawyer—an unusual combination. I 
owe a great deal to his constructive 
ideas and I feel sure that with him to 
advise you you will develop services of 
utmost value to American foreign trade 
and will solve most of the intricate 
problems that may arise from time to 
time through unusual conditions. He 
has just returned from Cuba, and If 
anyone in this country is in a position 
to help solve the existing legal muddle 
on that Island, I believe it is Mr. 
Marvin. 

The Bureau of Foreign and Domestic 
Commerce has been the recipient of a 
great many requests of American 
manufacturers to help them adjust 
legal difficulties in foreign countries. 
A study of these complaints and a care- 
ful analysis: of the complications from 
which they arise, shows that the major 
portion was due to the reckless grant- 
ing of credit in the post-war boom 
period. This was not only due to lack 
of credit information on the standing 
of individual customers, but even more 
to a lack of familiarity with the basic 
conditions which are responsible for 
the need of credit in various sections 
of the world. 

In connection with my world-wide 
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survey into the formalities attending 
the protecting of maturing and unpaid 
drafts, I have also looked into the 
actual credit situation in all foreign 
lands. | have made an inquiry into such 
factors as to the annual turn-over in 
various lines of business in various 
countries in proportion to capital in- 
vested. I have looked into the time 
elapsing between the plac:ng of an 
order and the receipt of merchandise 


tigated the 
money is 


, I have inv« 
year wh.n 


and destination 
periods of the 


easy in each market. I have brought 
up to date that information which I 
had on each country in my work on 


foreign credits 
1913. 
Only when 


that was published in 


you know all of these 
factors are you in a position to grant 
intelligent credit accommodations to 
customers abroad. How can you pass on 
a credit proposition in Columbia or 
Venezuela if you do not know why a 
concern in those countries rated at 
half a million dollars and of high 
character and ability, must have several 
months credit on the purchase of a 


few thousand dollars. An importer in 
Columbia is confronted with credit 
problems that differ essentially from 
those of a jobber in our Middle West. 
I ask you to write to the Department 
of Commerce that you be put on the 
mailing list for this report which 
should be out within the next six 
weeks. 


The reason I mention this, is that in 
preparing the ground for this work, | 
have consulted a number of banks, and 
one of them asked me a very sensible 
question: “While it: is true that in 
some Latin-American countries banks 
refuse to protest drafts, for one reason 
or another we wonder why any Ameri- 
can manufacturer should ship goods to 
a concern whose drafts may have to be 
protested?” Yes, indeed, why? Export 
credit insurance is a solution of the 
problem. In the Fourteen Points which 
I recently elaborated as comprehending 
the basic essentials for success in ex- 
port I mentioned Export Credit Insur- 
ance most prominently. 

What Membership Should Mean 

I should have stated earlier in my 
remarks but it will do for conclusion, 
that one of the prime requisites of suc- 
cess in an organization such as yours is 
that its personnel must be controlled 
by trustees representative of the vari- 
ous lines of industry, who are of the 
highest standing and who will not keep 
in or admit to their membership manu- 
facturers or exporters given to sharp 
practices. Membership in such a body 
should be a hall-mark, of merit and 
character, and it cannot help being a 
distinct advantage to the member. 

I have referred to export credit In- 
surance as one of the great constructive 
achievements in American export of 
recent years. As such it must link 
with other constructive movements such 


as the Arbitration of commercial dis- 
putes in the place of wasteful and 
friendshipdestroying . litigation; the 


standardization of export practices and 
instruments of credit and shipment; 


the elimination of fraudulent advertising 
and of sharp and improper practices; 
the bringing about of a sounder senti- 
ment and the reawakening of com- 
mercial conscience in mercantile com- 
munities at home and abroad as a cor- 
rective to the deplorable events of 1920; 
the re-establishment of the sanctity of 
commercial contracts and the elimina- 
tion of waste due to the operations of 
#ersons and firms unfit or inadequately 
equipped to engage in export and im- 
port operations. 





REAGER WITH CONTINENTAL 





Resigns Connection as District Agent 
For Travelers to Become General 
Agent in Louisville 
Due to the new acquisition cost 
ing which would have caused Allen M. 
Reager, of Louisville, to be reduced to 
a regional agent with the Travelers, he 
has severed his connection as district 
agent with the company and has _ be- 
come general agent for the Continental 
Casualty. He will operate as Allen M. 
Reager & Co., with 6ffices in Louisville. 
The new age ne y will write fire, and will 
be a member of the Louisville board. 
In leaving the firm of Putte, Weaver & 
Menefee, Mr. Reager will take with him 
the London & Lancashire Fire Agency. 
The general agency for the Continen- 
tal has been held by John J. McHenry 
& Co. Mr. McHenry has voluntarily 
surrendered the general agency prefer- 
ring not to handle the state work but 
he will continue as a regional agent. 
Harry P. Reager, a brother, who was 
at one time a special agent for the 
Travelers, along with T. J. Halloway, 
another former special agent, will go 
with Allen M. Reager to his new or- 
ganization. 
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“STRONG AS THE STRONGEST”’ 


The Northern Assurance Go, 


(LTD., OF LONDON) 
Organized 1696 
Entered United States 1854 


Losses Paid - - - $130,000,000 
Losses Paid in U. 8S. $50,000,000 
Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 











‘Sobrinos de Ezquiaga 
Established 1871 
GENERAL INSURANCE AGENTS 


Offer —— for Writing Large Lines 
in the Islands of 


Porto Rico and Santo-Domingo 
First-Class Companies 


FIRE, MARINE, TORNADO, EARTH- 
QUAKE, AUTOMOBILE, TOURIST 
FLOATER, MAIL PACKAGE, 
USE AND OCCUPANCY 
Priacipal Office: 

17 Allen Street 
SAN JUAN, PORTO RICO 
BEST POLICIES LOWEST RATES 












































COLUMBIAN NATIONAL 
FIRE INSURANCE COMPANY 


Built on its REPUTATION of SER- 
VICE to its LOCAL AGENTS 


The sign of the COLUMBIAN NA- 
TIONAL backed by its integrity is the 
sign of good insurance 

T. A. LAWLER, General Manager 











LANSING, MICHIGAN 

















[t is reported that insurance brokers 
in Chicago are forming an association 


among themselves similar to the Fire, 
Marine & Liability Brokers’ Associa- 


tion here, 





The Dixie Fire has transferred its 
Philadelphia agency from Frank B. Off 
to Lipschutz, Wurzel & Margolin. 


WESTERN: 


ASSURANCE CO. 
OF TORONTO, CANADA 


UNITED STATES BRANCH 
Fire, Marine, Tornado, Explosion—Riots, 
Civil Commotions, and Strikes 


January 1, 1922 
TOOT cocccccses $4,835,545.26 
Surplus in United States. secoee 1,599,555.35 
Total losses paid in United 

States frora —_ to 1921, in. 
WUUBIEU  scsdcocnccesase seveeceee «$50,129, 109.21 


Ww. B. “MEIKLE, President 

















SOUND, SOLID AND SUCCESSFUL 


NEW HAMPSHIRE 
| FIRE 
INSURANCE Co. 


(\MANCHESTER, N. ie) 
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FIFTY-THIRD 
PROGRESSIVE ANNUAL STATEMENT 
January |, 1923 


CASH CAPITAL $ 2,000,000.00 
ASSETS 11.254,752.53 
LIABILITIES.Except Capital 5,858,561 .84 
SURPLUS TO POLICYHOLDERS 5.398.190 .69 














THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852. 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 

ANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD President 
FRED. A. HUBBARD, Vice-President 
CHARLES wv; HIGLEY, V Vice-President 
ah secretary 
WILLIAM (ORRISO , Asst. Sec’y 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK — 


HOWIE & CAIN, Inc., Gen. Agents 
Metropolitan District 


9% WILLIAM STREET, NEW YORK 








214th YEAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANOH: 

54 Pine Street - New York 
WESTERN DEPARTMENT: 

76 WEST MONROE ST., CHICAGO. 


PAOIFIO DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts, 
San Francisce, Cal. 











B. M. 
CROSTHWAITE 
AND 


COMPANY 


Automobile 
Insurance Specialists 





Suburban Head Agent 


Springfield 
F. & M. Insurance Co. 





46 JOHN. STREET 
New York City, N. Y. 


Telephone 6784 John 
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LOGUE me. & CO., Ine. 
| INSURANCE 





307 FOURTH AVENUE PITTSBURGH 














Just say: 


“Insurance 
Man”— 


the open sesame 
te every courtesy 
within our power. 





Room with do- 
tached bath $1.50 
and $2.00 


Private bath $2.50 
and 


BREVOORT Hotel 
Insurance Headquarters 
MADISON ST.—Bast of LaSalle 
CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mar. 


























ANTHONY MATRE, Pres. 











Colorado, Tilisois. = Iowa, Kansas, Kentucky, 


Louisiana, assachusetts, Michigan, 
Minnesota, Minecut 4 Nevada, New Hamp- 
shire, New Jerse , New York, North Carolina, Ohio, 
Pennsylvania Texas, 


A good company for good agents. 


INSURANCE EXCHA 
Assets Over Two miles Dolla: 


Under Same Management THE GREA 
| INSURANCE CO.—A Reinsurance Co.—Capital $400,000 





NAPOLEON PICARD, Secy-Treas. 
LICENSED IN 
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Munich Re. Sues First 


Reinsurance Company 
AUTO INSURANCE TRANSACTION 








Bill of Complaint; Accounting Asked 
For; Views of Defendant 
Given 





The Munich Reinsurance Co., which 
when it did business in America, was 
managed by Carl Schreiner, of 80 
Maiden Lane, New York, and Hart- 
ford, has sued the First Reinsurance 
Co. of Hartford, on a_ retrocession 
agreement based on a share of auto- 
mobile insurance business. The bill 
of complaint follows: 


The Munich Reinsurance Company, a citizen 
of the State of Bavaria in the Empire of Ger- 
many, with its principal place of business in 
Munich in the said State of Bavaria, brings this 
Bill of Complaint against the First Reinsurance 
Company of Hartford, a citizen of the State of 
Connecticut, having its principal place of busi- 
ness in Hartford, in said State, and thereupon 
complains and says: 


1. That the plaintiff, the Munich Reinsurance 
Company, is a corporation duly organized under 
and by virtue of the laws of the Kingdom of 
Bavaria, Empire of Germany, and now existing 
under and by virtue of the laws of the Empire 
of Germany; that from October 1898 to Novem- 
ber 1918, it was duly qualified for and engaged 
in the business of reinsurance in the United 
States of America, and had offices in the United 
States through which it transacted a part of its 
business in the United States, and until the 
ear 1914 it maintained an office in the City of 
Radon through which a part of its American 
business was also transacted. 


2. That the defendant, the First Reinsurance 
Company of Hartford, is a corporation duly or- 
ganized and existing under and by virtue of the 
laws of the State of Connecticut, and is a citi- 
zn and resident of said state, and has its prin- 
cipal office or place of business in the City of 
Hartford in the said state; that said corporation 
has been since its organization, and is now, en- 
gaged in the State of Connecticut and elsewhere 
in the transaction of the business of reinsurance. 


3. That the amount in controversy herein ex- 
ceeds the sum of $3,000, exclusive of interest 
and costs. 

4, That in or about the year 1912, the plain- 
tiff through its officers and agents caused the 
defendant to be incorporated and organized with 
a capital of $500,000 and a surplus of $500,000; 
that $450,500 par_value of the stock of the de- 
fendant was subscribed and paid for on behalf 
of and became the property of the plaintiff and 
the balance of the stock was held and owned by 
the directors of the company; that one Carl 
Schreiner who had been a director of the plain- 
tiff, the Munich Reinsurance Company, from its 
original entry into the United States and _ its 
duly authorized and empowered attorney-in-fact 
and manager of its United States and Canadian 
business, became the President of the defendant 
and continued as such until on or about the 29th 
day of April, 1918, after which time one H. H. 
Stryker who had theretofore been the Vice- 
President and Secretary of the Company was 
elected to be its President in the place of the 
said Carl Schreiner. 

5. That on and prior to the 31st day of 
March, 1917, there had been and were in force 
between the plaintiff and the defendant, various 
retrocession agreements and contracts whereby 
and whereunder the defendant automatically 
ceded to the plaintiff, upon the terms and condi 
tions that had been agreed upon, all or parts of 
reinsurance assumed by the defendant under re- 
insurance contracts and treaties between the de- 
fendant and sundry American and Canadian in- 
surance companies; that to the best of plaintiff's 
knowledge and belief, the companies having con 
tracts and treaties of reinsurance with the de- 
fendant and whose business was in whole or in 
Part retroceded by the plaintiff to the defendant 
a above alleged were the Canada National In- 
surance Company, the Hartford Accident & In- 
demnity Company, the United States Casualty 
Company, the Aetna Casualty & Surety Com- 
Pany, the Fidelity Casualty Company, the Pre- 
ferred Accident Insurance Company, the Con- 
fecticut General Life Insurance Company, the 
Fidelity & Deposit Company, the American Sure- 
ly Company, the United States Fidelity & Guar- 
anty Company, the Travelers Indemnity Com- 
any, the Travelers Insurance Company, the 

artford Fire Insurance Company, the Insur- 
Ree Company of the State of Pennsylvania, the 
hoes Insurance Company, the Springfield 
dag Marine Insurance Company, the Home 

Surance Company of New York, the Fidelity- 

oenix Insurance ‘Company, the Continental 
peurance Company, and an underwriting or 

Surance agency known and desigated as the 

and to Hand Underwriters. 


A tee ent on or about March 15, 1918, the stock 
the € Gefendant then and therefore belonging to 
gi was demanded and seized by the 
as Ml roperty Custodian of the United States 
honed c, Property, and certificates therefor were 
were bee his nominees and the old certificates 
Py Heancelled ; that on or about the 22nd day 
Other womb r, 1918, all the files, records, and 
to Bronce y, in the United States belonging 
fendant ones except the stock in the de- 
alleged theretofore taken over as hereinabove 

Bed, were demanded and taken possession of 
yY the said Alien Property Custodian claiming 

act under and by virtue of the authority 
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conferred upon him by the act of Congress 
approved October 6, 1917, known as the “Trad- 
ing with the Enemy Act,” and under and by 
virtue of executive orders of the President of 
the United States promulgated under said Act 
and relating thereto and to the purposes thereof; 
that all said files, records po other property 
are now in the possession of the Alien Property 
Custodian and that the plaintiff has no access 
thereto and that therefore the plaintiff is not 
able to produce or attach to its complaint the 
originals or copies of the reinsurance treaties 
and contracts between the defendant and the 
several American and Canadian companies al- 
leged and referred to in Paragraph 5 herein 
above, or the originals or copies of the retro- 
cession arrangements between the plaintiff and 


_ the defendant relating to the business received 


by the defendant thereunder and retroceded in 
whole or in part to the plaintiff as alleged in the 
said paragraph. Plaintiff is informed and be- 
lieves and avers that the defendant has in its 
files originals or copies of all said treaties, con- 
tracts for reinsurance and retrocession agree- 
ments, or memoranda, registers or records re- 
lating thereto from which terms of said treaties 
and contracts and of said retrocession agree- 
ments can be ascertained, and avers that it will 
demand of the said defendant the production of 
all such documents and records and asks leave 
to refer to the same when produced for the 
definite and precise terms of said treaties, con- 
tracts, and retrocession agreements. 

_ 7. That one of the treaties of reinsurance re- 
ferred to in paragraph 5 hereinabove was be- 
tween the defendant and the Home Insurance 
Company of New York with respect to the auto- 
mobile business of the Home Insurance Com- 
pany. That under the terms of said treaty and 
subject to the stipulations and provisions con- 
tained therein, a one-fifth share of the automo- 
bile business of the Home Insurance Company 
was automatically reinsured in the defendant, 
and that by an arrangement between the de- 
fendant and the plaintiff the whole of said one- 
fifth share was retroceded to the plaintiff: that 
the said reinsurance treaty between the Home 
Insurance Company and the defendant differed 
from the ordinary reinsurance treaty in that 
the business was never reported by the Home 
Insurance Company to the defendant upon bor- 
dereaux as is usually the case, but settlements 
between the two, both as to premiums and 
losses, were upon accounts rendered between 
the companies upon which neither premiums re- 
ceived nor losses paid were itemized. and neither 
the defendant nor the plaintif€ had in its pos- 
session in connection with said reinsurance and 
retrocessions, any details as to the individual 
risks, the premiums paid thereon or losses paid 
with respect thereto. 

8. That on or about the 3lst day of March, 
1917, at which time the entry of the United 
States into the World War was imminent, an 
arrangement was entered into between the plain- 
tiff and the defendant, whereby all retroces- 
sions, contracts and agreements between them 
were cancelled as of that date and the defend- 
ant took over and acquired the full beneficial 
interest in and to each of the treaties and con- 
tracts of reinsurance then in force between it 
and sundry American and Canadian insurance 
companies as more specifically alleged in para- 
graph 5 hereinabove, and thereafter the de- 
fendant ceased to retrocede any of said business 
to the plaintiff, but retained the entire business 
for its own account, receiving all premiums 
paid with respect thereto by the several direct 
writing companies and paying its due propor- 
tion of the losses as incurred. That the ar- 
rangement herein alleged between the plaintiff 
and the defendant whereby all _ retrocession 
agreements and contracts then in force between 
the companies were cancelled and terminated, 
included with all the others alleged and described 
in paragraph 5 hereinabove the said automobile 
insurance business of the Home Insurance Com- 
pany of New York; and that the only arrange- 
ments between the plaintiff and the defendant 
not affected by said arrangement were certain 
agreements between the Home Offices of the 
plaintiff and the defendant not in any way re- 
lating to the business of plaintiff's United States 
Branch or its Foreign Office in London. 

9. That on or about the day of March, 
1920, the Alien Property Custodian of the 
United States transferred the stock in the de- 
fendant which had theretofore been seized and 
taken possession of under the “Trading With 
the Enemy Act” to certain citizens of the 
United States, and caused the then Board of 
Directors ,of the defendant to cancel the cer- 
tificates then outstanding and representing the 
said stock and to issue certificates to the nom- 
inees of the Alien Property Custodian as being 
entitled thereto as vendees of said stock in an 
alleged sale thereof by said Alien Property 
Custodian, 

10. That shortly thereafter the defendant's 
Board of Directors was reorganized and the 
said nominee of the Alien Property Custodian 
took over the control of the defendant as 
vendees of its stock and they or their assignees 
have ever since exercised entire control, through 
the directors and officers installed by them, 
over the defendant’s affairs and the business 
conducted by it. 

11. That on or about the day of 

the defendant through its then 
officers and attorneys presented to the Alien 

Property Custodian for allowance and payment 
by him out of the moneys and assets in his 
possession or under his control belonging to 
the plaintiff a claim for to-wit: $50,000; that 
the said sum was demanded from the Alien 
Property Custodian as being due to the defend- 
ant for moneys improperly disbursed by it for 
automobile lesses and expenses relating thereto, 
under the above-mentioned automobile reinsur- 
ance treaty between it and the Home Insurance 
Company of New York; that the defendant based 
its said claim solely upon the fact that the said 
Carl Schreiner had represented both companies 
in consummating the agreement between them 
whereby the retrocession of the said automobile 
business by the defendant to the plaintiff had 
been terminated as of March 31, 1917, and 
whereby after said date all premiums with 
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respect to said business to the defendant were 
to be retained by it and all losses sustained 
thereunder paid by it. That the defendant upon 
the presentation of said claim and in support 
thereof insisted that under these circumstances 
it had the right, and by making the said claim 
elected to rescind the said arrangement between 
the two companies and to demand of the plain- 
tiff or of the Alien Property Custodian repay- 
ment out of funds in his possession belonging 
to the plaintiff of certain losses which under 
the terms of the arrangement cancelling all 
retrocession agreements it had been compelled 
to pay to the Home Insurance Company under 
the terms of said automobile reinsurance treaty 
with that company, and which otherwise it would 
not have paid. 

12. That thereafter, to-wit: on October 20, 
1922, the Alien Property Custodian, without 
the plaintiff’s consent, allowed said claim and 
paid or caused to be paid to the defendant owt 
of the funds and assets of the plaintiff in the 
possession or under the control of such Cus- 
todian the sum of $49,333.12, 


13. The plaintiff avers and respectfully rep- 
resents to the Court that if the circumstances 
alleged entitled the defendant to rescind the 
said arrangement of March 31, 1917, whereby 
all retrocession agreements and contracts be- 
tween the two companies were terminated, the 
legal effect of the making of said claim by the 
defendant, and the repayment of the said losses 
by the Alien Property Custodian as to the de- 
fendant and the receipt thereof by it was a 
rescission of the said arrangement between the 
two companies whereby all retrocession agree- 
ments and contracts between them were termi- 
nated as of March 31, 1917, and that as a re- 
sult of such election to rescind and such rescis- 
sion by the defendant this plaintiff is entitled 
to treat said arrangement as void ab initio and 
to consider all retrocession agreements and con- 
tracts then and theretofore existing between it 
and the defendant and not otherwise terminated 
as continuing and now being in full force and 
effect; that on the contrary, if there existed 
no right in the defendant to rescind the said 
arrangement of March 31, 1917, and said ar- 
rangement has not been rescinded, the defend- 


ant was not entitled either in law or in equity . 


to said payment and holds said money so wrong- 
fully received by it as trustee for the plaintiff 
and is accountable to the plaintiff for the same. 

14. Plaintiff is informed and believes, and 
alleges the fact to be that the defendant has 
obtained large profits, amounting to many thou- 
sands of dollars from the reinsurance treaties 
and contracts between the defendant and the 
several American and Canadian insurance com- 
panies specifically named in Paragraph 5_here- 
inabove, which were in force on and prior to 
March 31, 1917, and which continued in force 
thereafter, the beneficial interest in which has 
been retained and enjoyed by the defendant 
since said date; that the plaintiff has no means 
of determining the amount of such profits, but 
that the same can be ascertained by an examina- 
tion of the defendant’s files, books, and records. 

15, That the plaintiff has no adequate rem- 
edy at law. 

WHEREFORE: plaintiff prays that the court 
decree that the arrangement of March 31, 1917, 
has been rescinded and further that an account 
may be taken between the plaintiff and Munich 
Reinsurance Company and the defendant the 
First Reinsurance Company of Hartford, for 
the purpose of ascertaining with respect to each 
of the contracts, agreements and treaties of re- 
insurance between the defendant the First Re- 
insurance Company of Hartford and the Canada 
National Insurance Company, the Hartford Ac- 
cident & Indemnity Company, the United States 
Casualty Company. the Aetna Casualty & Surety 
Company, the Fidelity Casualty Company, the 
Preferred Accident Insurance Company, the 
Connecticut General Life Insurance Company, 
the Fidelity & Deposit Company, the American 
Surety Company, the United States Fidelity & 
Guaranty Company, the Travelers Indemnity 
Company, the Travelers Insurance Company, 
the Hartford Fire Insurance Company, the In- 
surance Company of the State of Pennsylvania, 
the Firemen’s Insurance Company, the Spring- 
field Fire & Marine Insurance Company, the 
Home Insurance Company of New York. the 
Fidelity-Phoenix Insurance Company, the Conti- 
nental Insurance Company, and an underwriting 
or insurance agency known and designated as 
the Hand to Hand Underwriters. the underwrit- 
ing profits which have accrued thereunder from 
March 3lst, 1917, to the date of such account- 
ing, and the amounts due to the plaintiff, the 
Munich Reinsurance Company, with respect to 
each of said treaties under the retrocession 
agreements which had heen entered into between 
the First Reinsurance Company, and the Munich 
Reinsurance Company, prior to March 31, 1917, 
and which were in force on said date; that the 
net sums which may be found payable in said 
accounting to the plaintiff Munich Reinsurance 
Company by the First Reinsurance Company 
of Hartford be ordered and decreed to be paid. 
That provision be made for future accountings 
and payments between the parties hereto as long 
as anv of said contracts, agreements and treaties 
of reinsurance between the defendant and any 
of said insurance companies shall continue in 
effect. 

That in the event of a decree for an account- 
ing being entered herein and pending such ac- 
counting, a receiver be appointed to conserve 
the assets of the defendant First Reinsurance 
Company of Hartford. 

That in case the Court does not decree that 
the arrangement of March 31, 1917, has heen 
rescinded as prayed for. that the defendant 
the First Reinsurance Companv of Hartford 
he ordered to pay to the plaintiff the said sum 
of $49,333.12 received hy it from the Alien 
Property Custodian out of the funds and moneys 
of the plaintiff, the Munich Reinsurance Com 
pany, as moneys paid by mistake and without 
consideration. 

And for such other and further relief as the 
plaintiff may in equity and good conscience be 
entitled. 


REVIVE EAGLE FIRE CO. 





Hart Darlington To Be President of 
Company; Has Oldest New York 
State Charter 





The old Eagle Fire Co., which has 
the oldest charter of any New York 
state company, (issued in 1806,) and 
which in 1908 re-insured its business 
in the North British & Mercantile, is 
fo begin writing again and will operate 
generally throughout the United States. 
The charter was purchased sometime 
ago by Hart Darlington and associates. 
Mr. Darlington, who is United States 
manager of the Norwich Union, will be 
president; J. L. Fuller, Pacific Coast 
manager, will be vice-president; and 
J. F. Van Riper, will be secretary. 

The Company will have $500,000 
capital and $500,000 surplus. 

The news is interesting to under- 
writers for numerous reasons, one of 
which is that there has been no sub- 
sidiary company in the Norwich Union 
office; no stock company running mate. 





TO START AMERICAN UNION 





New Company Will Be Running Mate 
For Scottish Union & National; To 
Enjoy Large Facilities 





Interests affiliated with the Scottish 
Union & National will organize a run- 
ning mate, which will enjoy the large 
and well-established agency connec- 
tions of the parent company. An- 
nouncements were published this week 
by interests associated with the Scot- 
tish Union of intention to organize the 
American Union Insurance Company of 
New York. J. H. Vreeland, Hartford, 
United States manager of the Scottish 
Union, will undoubtedly be the leading 
figure in the development of the new 
company. The combined capital and 
surplus will be $1,250,000. 

Application will be made promptly to 
the Insurance Department for a charter 
and license, and directly upon com- 
pliance with legal formalities the 
American Union will operate through- 
out the United States writing a general 
fire business. 





AETNA LIFE CHANGES 

Secretary John S. Turn has been 
gziven the title of general manager of 
the New York branch; David Meikle- 
john has been appointed assistant 
general manager in charge of under- 
writing and administration; E. H. 
Morrill, Jr., has been appointed assis- 
tant general manager in charge of pro- 
duction; Theron U. Lyman has been 
appointed manager of the compensa- 
tion and liability department of the 
New York branch; Howard D. Wright 
has been appointed acting manager of 
the 42nd Street branch; Milmot M. 
Smith has gone to Hartford with the 
fidelity and surety department as as- 
sistant to Vice-president Gage. 

Charles H. Vaughan, formerly super- 
intendent of the Sprinkler Leakage and 
Water Damage Department of the New 
York office of the Aetna Life, has been 
made assistant secretary to Secretary 
D. G. Stone. 





TRAFFIC UNIFORMITY 

Governor Pinchot in addressing the 
opening session of a conference of 
State Highway Department Commis- 
sioners and representatives from more 
than twenty states held at Harrisburg 
in part said: 

“There are too many ignorant, too 
many unskillful and too many reckless 
drivers on the highways. With the 
fourth largest registration of motor ve- 
hicles in the Union, a total of about 
830.000, we need better traffic control. 
It is one of our greatest problems. 

“We must do whatever is necessary 
to stop this slaughter. The people of 
America have suffered too long from 
needless, senseless killings by reckless, 
incompetent and drunken drivers. I 
for one propose to use the power I 
have, not only to protest, but to pre- 
vent it.” 
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THE LAW 





Relating To 


Automobile Insurance 


as stated and applied in the decisions con- 
cerning AUTOMOBILE FIRE — THEFT — 
COLLISION—TRANSPORTATION and 


INDEMNITY 


insurance policies from the first reported 
case in 1908, with analyses of the cases 


By JOHN SIMPSON 


The subjects treated cover every point 
which has arisen in the higher courts re- 
garding automobile insurance and include: 
Power to Write Automobile Insurance, 
Constitution of the Contract, Construction 
of Policies, Representations and Warran- 
ties, Valued Policies, Depreciation, Refor- 
mation and Cancellation, Proofs of Loss, 
Powers and Authority of Agents, Brokers 
and Adjusters, Arbitration, Appraisal and 
Award, Extent of Loss and Option to Repair, 
Subrogation, Dealers’ 
Fire Losses, What Constitutes Theft, Re- 
porting Theft Losses, Return of Recovered 
Automobiles, 
Losses in Transportation, Violations of Law 
by Insured, Settlements with Injured Per- 
Interference with Negotiations and 
Notice of Accidents, Reference to 
Insurance in Negligent Actions, Actions and 
Defenses, 


Policies, ‘Reporting 


What Constitutes Collision, 


Public Service Vehicle Bonds, 
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idney R. Kennedy 
As Literary Arbiter 


ELLS SPECIALS WHAT TO READ 















ck to Classics is Advice; Avoid 
Novels Less Than Decade Old; 
Dailies Taboo > 





It is getting to be the fashion now- 
days for the insurance men to take 
heir lives into their hands by making 
jdresses advising other insurance 
en what to read when not looking 
nto the pages of insurance literature. 
e latest talk on the subject was de- 
ivered in Brooklyn on Monday this 
ek before the Suburban ‘New York 
Field Club, the speaker being Sidney 
R. Kennedy, vice-president of the 
Fidelity-Phenix. The field men enjoyed 
Mr. Kennedy’s talk very much, but 
when word of it reached the Players’ 
Club in Gramerey Park there was a 
hasty gathering of the six best seller 
authors, who designated Sinclair Lewis 
as a committee of one to polish off 
Mr. Kennedy in his next book. 

And well they might be offended, be- 
cause the insurance man took the posi- 
tin that the public would be much 
better off if it did not read any novel 
that was less than ten years old. To 
Mr. Kennedy most of the best selling 
novels are cheap, trashy and distorted 
pictures of life. “Main Street,” which 
many people believe to be a powerful 
and fascinating expose of smal! town 
conventionalism lifting the veil from 
community hypocrisy, left Mr. Ken- 
nedy cold while “Babbitt” by the same 
author, which throws the fierce calci- 
um on the crudities, braggadocio and 
routine of the American business man 
of the booster type, he regarded as not 
worth reading. “If Winter Comes,” 
another popular novel, was described 
as terrible and comic. 

Exceptions 

Mr. Kennedy’s advice was that if a 
special agent did evade the rule of not 
reading anything printed in the last 
decade, he would make an exception of 
a quartette of authors, including Con- 
tad, Galsworthy, Booth Tarkington 
and Sheila KayeSmith. He was for 
Hergesheimer in spots. He not only 
regarded the average modern novel- 
ists, however, as hashers of triviali- 
ties, but he had not much higher opin- 
lon of the magazines. Too much em- 
phasis was laid upon sex in stories and 
too many stories were written by rote, 
1.@, by formula. The following is the 
model formula which the popular writ- 
ers follow: a little bit of religion, a lit- 
tle bit of high society, a little bit of 


the element of surprise; a little of the 
risque. 


Be 





Of the “Saturday Evening Post,” 
the field men’s friend on many a long 
depot wait, he thought that the adver- 
tising pages were more _ interesting 
than the others. On a rainy day, five 
ours from breakfast and no good 
restaurant handy, the Campbell Soup 
ad would contain more nourishment 
than one of Octavus Cohen’s negro 
dialect yarns about new ways in 
Which to shoot craps. 

ur. Kennedy began his talk by de- 
sctibing the flood of reading matter 
hared out for public consumption. 
= order to read it all one must resort 
° elimination, and the first step 
would be to toss the daily newspaper 
Into the wastepaper basket after a 








glance at the headlines. 





re. his opinion the newspapers are 
pinay vulgar, partisan, stupid, 
metimes venal, To prove his case, 





he cited the manner in which the 
papers swallowed the Untermyer 
charges against insurance and insur- 
ance people. In his opinion the meas- 
ure of newspaper accuracy for insur- 
ance men might be judged in other re- 
spects by the way the editor handles 
insurance matters. Once on a trip 
from Ecuador he did not see a daily 
paper for a month, and then read all 
that was worth while inside of twenty- 
four hours. 

What then did Mr. Kennedy advise 
his audience to read? First, the clas- 
sics. The Bible, Shakespeare, Homer, 
Plutarch, Euripides. If they wanted 
adventure, he knew none more com- 
pelling than Alexander Dumas with 
his D’Artagnan series and the “Count 
of Monte Cristo.” If they wanted mys- 
tery he did not see how Wilkie Collins 
could be beat with “The Woman in 
White” and “Moonshine.” If they 
wanted stories of spirit and _ style 
there were the Thackeray novels. Be- 
fore concluding Mr. Kennedy took a 
dip into the drama, recommending 
John Barrymore, Jane Cowl and David 
Warfield Shakespearean productions 
and congratulating the audience upon 
missing Miss Ethel Barrymore’s so- 
phisticated Juliet, in stature remind- 
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ing some cynical critics of the Statue 
of Liberty. 

Mr. Kennedy said he got much enter- 
tainment and instruction out of reading 
autobiographies, memoirs, letters, etc., 
and mentioned among other’ books 
Franklin K. Lane’s letters and _ bio- 
graphical novels of Brander Matthews 
and Hamlin Garland. He praised 
Benvenuto Cellini’s autobiography and 
H. Wells’ Outline of History. 

As a windup he offered this advice: 

“By the way, quite an enthralling 
piece of literature and one which is 
quite profitable not only to peruse but 
also to master can be described in a 
popular phrase of which we have heard 
much lately: Read Your Policy.” 


EVERARD C. STOKES 


United States Manager 





APPOINT E. T. JENKINS, INC. 

The Globe & Rutgers has appointed 
the well-known Brooklyn agency of E. 
T. Jenkins, Inc., as its agent in the 
Western district. The Jenkins agency 
represents the Star and State Assur- 
ance, in the Western district; the New 
York Underwriters, Commonwealth, 
London Assurance and the New York 
Plate Glass in the Eastern District. 
The addition of the Globe & Rutgers 


places the agency in a strong position 
and will enable it to absorb the largest 
lines. Lewis L. Palmitier is) president 
and treasurer of the agency, and 
Thomas C. Asher is secretary. 
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Growth is an expression of efficiency, just as inefficiency is 
the forerunner of decay. 


The growth of The Continental in its seventy years of busi- 
ness, has been tremendous. It is not due to any trick of fortune 
or favor of circumstance, but to the efficiency of the methods 
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SHEPARD LOSS, PROVIDENCE 


(Continued from page 1) 


but although this is unusual there 1s 
nothing extraordinary about it as the 
reciprocals were interested to the ex- 
tent of having one-third of the line. It 
is understood that Starkweather & 
Shepley controlled one-third.of the line 
and G. L. & H. J. Gross one-third. 
Starkweather & Shepley had two rep~ 
resentatives on the loss committee, one 
of them, E. F. Cardell being the Stark- 
weather & Shepley representative on 
all Providence losses. The other 
Starkweather & Shepley representa- 
tive was C. B. McKinney. 
The New England Situation 

But on one thing they are united and 
that is that, irrespective of the Shepard 
loss, the adjustment situation in New 
England is generally distressing; that 
in many respects it is archaic; that 
often it is wasteful; that sometimes it 
it is arbitrary; and that changes might 
as well be made now as at some future 
time. In the last analysis the com- 
panies pay the bills. 

The companies do not 
they are paying too much 
the Shepard loss nor that 
ment should be criticised, but they do 
find fault with the system; and some 
adjusters say that even if the loss were 
over-paid or if it were rushed through 
they would not necessarily be able to 
put their hands on the spot where a 
criticism could be proved to be correct. 

Possibly, the Shepard case is oppor- 
tune for throwing light on the general 
adjustment situation in New England 
for the reason that all the people con- 
cerned are of ultra-respectability, 
standing high in the community. 

The owner of the Shepard Stores is 
John Shepard, who also controls the 
big Shepard store in Boston. He is a 
multi-millionaire, and grew up in an 
atmosphere of business probity and 
the best of mercantile traditions as his 
father, the late founder of the business, 
was a man of outstanding integrity and 
a merchant of highest rank. John 
Shepard has followed these traditions. 
No company has indicated any dis- 
satisfaction with the attitude of the 
assured in the matter. 

The agency of G. L. & H. J. Gross, 
of Providence, also stands out for un- 
usual character, probity and fine repu- 
tation. It has an unusually strong list 
of companies and controls many of 
the best lines in the community, in- 
cluding part of the Shepard Stores line. 
Harold Judson Gross, of this agency, 
was until recently lieutenant-governor 
of Rhode island. Some idea of his 
standing in the community can be 
gauged by the fact that he did not lose 
any of his suretv and bonding business 
when defeated for public office. George 
L. Gross, of this agency, is also a 
strong man, and has the respect and 
good wishes of the entire fire insurance 
community as well as that of the 
Rhode Island public. 

Starkweather & Shepley, who also 
controlled parts of the Shepard busi- 
ness, are both underwriters and agents 
and their splendid and deserved posi- 
tion in the insurance community is 
recognized nation-wide. 

When the Shepard Stores burned the 
first suggestion of some companies was 
that it be referred to the General Ad- 
justment Bureau. But some one ob- 
jected. Report has it that the objector 
was an agent who helped place the 
line. But whoever it was the Bureau 
remained “off the loss’ on the stock. 
Stock Not To Be Sold in New England 

At some period following the fire and 
before the arrival of the com)pany com- 
mittee it is reported that there was an 
agreement between a reciprocal rep- 
resentative, the assured and one of the 
agents relative to abandonment of 
the stock. The reciprocals carried a 
large line. 

This agreement is said to have been 
as follows: First, that there should 
be a complete abandonment of the 
stock; second, that this stock should 
be turned over to the Underwriters’ 


allege that 
money on 
the adjust- 


Salvage Co. to be sold for the compa- 
nies; third, that the stock should not 
be sold in New England; fourth, that 
all identification marks on the stock, 
including name of the Shepard Stores, 
should be removed prior to sale. 

It is reported that a telegram to this 
effect was sent to John Shepard at 
Palm Beach, where he has a home. 

When the committee of adjusters ar- 
rived on the scene they appointed a 
reciprocal man as chairman. A differ- 
ence of opinion is said to have arisen 
relative to carrying out of the aban- 
donment agreement. The reciprocal 
man said to have been a party to the 
agreement was succeeded by another 
reciprocal man (this one from Chica- 
go). A disagreement arose and it was 
decided to consult with Harvey Russ, 
General Adjustment Bureau man in 
Boston, for his advice. 

The Reciprocals 

As to just what happened, so far as 
the reciprocals are concerned, there is 
some doubt, but the reciprocal man is 
reported to have gone back to the as- 
sured and settled for the reciprocals 
at between 25 and 40% on the goods 
which the assured retained. 

There were some complications rela- 
tive to insurance of lessees of depart- 
ments in the store, and as to verifica- 
tion of their values. 

Then, too, there were disputes over 
the fixture losses. One of the compa- 
nies insisted that its fixtures loss be 
turned over to the General Adjustment 
Bureau, although that was not done. 
It was learned, too, that Fred Bliss, of 
Hartford, had been retained to adjust 
the fixtures. He was originally a con- 
tractor and companies have been using 
him as a sort of general utility man to 
appraise values, adjust losses, etc. In 


New York his classification is some- 
times given as an expert; at other 
times as an adjuster. 
The Committee 

There seems to be some misunder- 
standing relative to the personnel of 
the loss committee. One of the loss 
departments informed The Eastern 
Underwriter that the members were as 
follows: <A. P. Stockwell, reciprocals, 
chairman; H. P. Warren, Scottish 


Union & National, secretary; E. F. 
Cardell and C. B. McKinney, of Stark- 
weather & Shepley; W. T. Furness, 
Commercial Union; R. Wight, L. & L. 
& G.; J. F. Gough, Insufance Company 
of North America; F,. Porter, Phoenix; 
C. H. Hoxie, Glens Falls; K.. H. 
“rskine, Northern; George L. Gross, 
agent. 

The Eastern Underwriter, however, 
has received the following letter from 
So. tn a a: 


Gross: “We are in 
receipt of your letter relative to the 
subject of criticisms in connection 


with the adjustment of the Shepard 
Stores loss in Providence; and in reply 
thereto would state that as this. office 
was not on the committee of adjust- 
ment and had nothing to do with the 
same we are in no position to discuss 
the subject. The loss was adjusted by 
a committee made up of representa- 
tives of companies interested.” 

The following letter, written by the 


loss committee officers was sent to 
John F. Quiner, Boston general agent 
of the Underwriters’ Salvage Co., of 
New York: 
Mr. John F. Quiner, 
General Agent, 
Underwriters’ Salvage Co. of N. Y. 
Boston, Mass. 
Dear Sir: 


Confirming understanding reached at 
meeting of Loss Committee on Wednes- 
day, March 14, the merchandise of the 
Shepard Company now being delivered 
to the Underwriters’ Salvage Company 
under previous agreement is to be dis- 
posed of by private sale to concerns 
operating outside of the State of Rhode 
Island and the City of Boston, Mass., 
and, if necessary to hold public auc- 
tion for the disposal of such merchan- 


il & Scory; 


ante > Corparatin, 
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FROM A MAN ON THE LOSS 


Vice-President MacKinney, of Stark- 
weather & Shepley, Providence, 
Discusses Shepard Loss 


Writing to The Eastern Underwriter 
Cc. B. MacKinney, vicq-president of 
Starkweathcr & Shepley, Providence, 
said on Tuesday: 

“I beg to acknowledge receipt of 
your favor relative to the Shepard loss. 
I am quite familiar with this case. 
There have been five separate adjust- 
ments. The building loss and the fix- 
ture loss have been completed. The 
use and occupancy is now being ad- 
justed by The General Adjustment 
Bureau, as is the rent insurance. The 
loss on stock has been adjusted subject 
to an audit and check of the inven 
tories and books of the assured. 

“In your letter I presume you refer 
to the adjustment on the stock. This 
went through in the usual orderly man- 
ner up to the time that the representa- 
tive of the New York Reciprocal 
Underwriters and their associated Com- 
panies split from the representatives 
dise all identification marks as far as 
possible will be removed and _ the 
Shepard Company name not used in 
connection with auction sale. 

Yours very truly, 
LOSS COMMITTEE. 

(Signed) A. P. Stockwell, Chairman 

T P. Warren, Secretary. 


MORE THAN A CENTURY OF SERVICE 


AVE 


larger percentage than the stock com. 


of the stock companies, and made a 
separate adjustment, which resulted | 
understand, in their paying a little 


panies. 

“For any further information I would 
refer you to the adjustment committee 
representing the stock companies, and 
I am turning your letter over to them.” 





Thomas F. Buchanan, who succeeds 
W. B. Medlicott in charge of Southern 
New England for the Atlas, was re 
ferred to in a newspaper as a “Scotch 
man,” which drew this comment from 
John Buchanan, writing in the “Insur- 
ance Index,’ from Boston: “It grieves 
us to note that he is referred to as a 
Scotchman. Mr. Buchanan is a Scots 
man—or a Scot, if that is preferred. 
One speaks of Scotch whisky or of a 
Scotch collie, but it is only the un 
informed or the native vulgarists who 
usually speak of Scotchmen. Few cul- 
tured Scots do. On the other hand one 
speaks of the Scottish Highlands—but 
the intricacies of the subject are too 
subtle for the non-elect to comprehend. 
But never ‘Scotchman’ under any Cir- 
cumstances.” John Buchanan knows 
what he is talking about on this as on 
other subjects, 





JOINS BUREAU 

The Northwestern Casualty & Surety 
Company has joined the National 
Bureau of Casualty & Surety Under 
writers. This makes the twenty: 
seventh company in the organization. 
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Pen Sketch of Machold 
Who Defied Untermyer 


}FARMER, BANKER AND LEADER 





Director of Agricultural; in Assembly 
Since 1911; Speaker Since 1921; 
Staunch Fighter 





H. Edmund Machold, besides being 
the speaker of the Assembly, leader of 
the Republican majority, spokesman 
gd active opponent for his party in 
the fight against the policies of Samuel 
Untermyer, is an upstate farmer, a di- 
rector of the Agricultural Insurance 
Company of Watertown, a director and 
vice-president of one of the Adams, 
Jefferson County banks and also a di- 











H. EDMUND MACHOLD. 
Courtesy of Knickerbocker Press. 


rector of the Northern New York Trust 
(Co. He served for two years as chair- 
man of the Ways and Means Commit- 
tee. Because of his antagonism to 
Measures fathered by Samuel Unter- 
Iyer, especially the Lockwood Dill, 
regulating investments of fire and cas- 
ualty companies, Untermyer picked him 
out for newspaper attack, and called 
him the mouthpiece of the insurance 
lobby. 

Mr. Machold has been active in Re- 
publican circles but never sought nor 
held any office until 1911, when he was 
tlominated and elected to the Assembly. 
He has been with that body every year 
since then, becoming speaker in 1921. 











Although having the slightest majority 
this year that any other Republican 
leader has had in years, his control 
over the Assembly is surer than any 
speaker since the days of Nixon. Mac- 
hold, though not big and a physically 
powerful man of Nixon’s type, who 
tiled by the ruthless use of the big 
stick, is a fighter. He convinces his 
followers of the soundness of his ideas. 
The fact that he is a director of an 
ce company has nothing to do 
with his individual economic views 
Which have proven irrefutable. 
Mr. Machold is quiet of manner, boy- 
of appearance, and a genial smile 
enlightens his firm and determined 
features. He was born in Amsterdam, 
New York, on July 5, 1880, and re- 
ceived his education in the public 
school at Amsterdam, graduating from 
the high school there in 1897. After 
& for a year he studied law at 
the Albany Law School. He left the 
W school, contrary to his intentions 
00 account of the death of his fiancee’s 
father and brother, and became a 
er in 1899 and since then has been 
engaged in farming, dairying and man- 
Ng several cheese factories and 
Plants. 
h ma Jefferson County farmer he 
be me one of the most powerful 
You in the Republican party of New 
ork State today. The secret of his 
success is his judgment, the confidence 
has inspired in bis followers and 
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HERE may be dangers ahead 
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unless it sets its house in 
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All thinking insurance men 
know the paralyzing influence of 
Annexes. They tear down that 
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vice—trained, able and success- 
ful agents. 
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the deserved reputation he has gained 
of always doing what he starts out to 
do. Members of the Assembly always 
know where Machold stands and that 
he never makes a promise without 
keeping it. 

He says, “My theory is that it is not 
a disastrous thing to see a bill de 
feated. Control should be by majority 
whether Republican or Democratic. It 
should be a matter of agreement, not 
the party whip. If you can’t sell your 
idea to a majority it’s poor politics to 
drown their throats. If I can’t con- 
vince a majority of the members that 
my idea is right it ought to be de 
feated.” 

Speaker Machold has kept in close 
touch with the party organization, but 
he has reversed the old practice of 
taking orders from the leaders. In- 
stead, if he finds differences between 
the Assembly majority and the leaders 
he sells to the latter the legislative 
idea. If he can’t sell it, he says, it 
ought not to prevail. His plan has re- 
sulted in the disappearance of friction 
in the party. He has abiding faith in 
the Republican party. 

But more about Mr. Machold, and to 
get it take a journey to the little vil- 
lage of Ellisburg, with his big farm 
close by with its large house, barn and 
as fine a herd of Holstein cattle as the 
greatest fancier of that breed would 
care to see. This year Machold is liv- 
ing in Watertown, but heretofore on 
Friday nights, when he would return 
from Albany, the first thing he would 
do was to go to Ferd Reed’s store, in 
which the post office is located, get his 
mail, put it in his pocket and sit down 
on a cracker barrel, if there was one 
vacant, and discuss the affairs of the 
village and the surrounding country. 

The story has been told of Machold 
when he first went out to canvass for 
the Assembly, and feeling was running 
high because he had won over a fav- 
orite, that he accosted a farmer who 
was plowing in his field. After pass- 
ing the time of day Machold insisted 
on plowing around the piece once. The 
farmer let him drive his team and when 
he came back he made his business 
known to the farmer and asked him for 
his support on election day. The 
farmer took one more squint across 
the field, found that Machold had 
plowed the furrow as straight as a 
string, and replied: “No, I will not 
spoil a good farmer for a damned poor 
legislator, and you can’t have my vote.” 

If he has a hobby it is that of play- 
ing the game of politics. He does in- 
sist on playing the game fairly, openly 
and aboveboard. He is strong for har- 
mony, but if some one becomes obstrep- 
erous because he cannot have what he 
wants and will not accept what he is 
offered, Machold will fight to a finish. 
He’s a good loser and won’t stand for 
post-mortems, 

As for sports, Machold enjoys a good 
horse race, and is not adverse to sit 
ting down and playing a little game 
of “pede,” but not for money. 

The community life is what he en- 
joys, and to his notion there is noth- 
ing like Pllisburg and Belleville, in the 
town of his adoption, and the men and 
women who go to make up its popula- 
tion. He had not been in Ellisburg 
long before he took more than a pass- 
ing interest in Union Academy, a 
school of learning with a high repu- 
tation, which was recently destroyed 
by fire. He was on the board of trus- 
tees for many years and then was made 
president of the board. He is vitally 
interested in the erection of a new 
academy on the site of the old one and 
has and is giving liberally of his time, 
money and influence. 

Machold is likeable and his person- 
ality, together with his other character- 
istics and accomplishments makes him 
a vote getter. If there is one thing he 
hates to do it is to make a speech, but 
each year when he returns from the 
legislature he seems to have more out- 
grown the fear of speechmaking. In 
the last campaign he was implored to 
make many campaign speeches, but de- 
livered but few, and most of these in 
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WANTED 


Gentleman with 10 years’ experience in liability, casualty and bonding 
lines is looking for an opening in an established insurance office with a 
view of acquiring an interest in same or buying out present owner. 
Address Box 101 
c/o The Eastern Underwriter Co., 86 Fulton Street, New York City 








was at 
the 


his home county. He 
when he presided at 
meeting in this city. 

Only once did the speaker have a 
serious fight against him in running for 
the Assembly. That was when William 
H. Anderson of the Anti-Saloon League 
went in his district to defeat him be- 
cause of the league’s objection to his 
vote on certain dry bills. He won that 
year by the biggest majority he ever 
got. 


big Miller 





BRANIFF ON AGENCY RULING 


Victory For Champions of Single Rep- 
resentation; Hitch on Status of 
Underwriters’ Agencies 


T. E. Braniff, of Oklahoma City, 
Okla., a moving spirit among insur- 
ance men of that state, has broad- 
casted through his “Tebco Messenger” 
his opinions on the single agency rul- 
ing adopted by the State Insurance 
Board of Oklahoma last month and 
which has created countrywide atten- 
tion because of its relation to a prob- 
lem that affects every company and 
local agent. Following the action of 
the Oklahoma Board a hearing was 
held last week following which the 
Board re-affirmed its. ruling, except 
that provisions were made for farm 


agencies separate from recording 
agencies. 
“The outstanding feature of the 


meeting,” said Mr. Braniff, “was the 
practically unanimous sentiment in 
favor of the single agency as applied 
to the fire insurance business. Such 
difference of opinion as existed was al- 
most entirely confined to different 
theories as to the proper method of 
handling the underwriters’ situation— 
a thing which is inseparably linked 
with the dual agency problem. 

“Personally, I am of the opinion that 
this ruling was imperfectly drawn and 
that it will result in a great deal of 
confusion and discrimination against 
certain companies. This is particular- 
ly true as applied to the expressed in- 
tention of the Insurance Commissioner 
to permit companies which have here- 
tofore operated underwriters annexes 
to continue to operate them, but to de- 
ny the right to use underwriters an- 
nexes to companies which have not 
heretofore used them.” 





ISLAND TRADE CONDITIONS 

E. A. Hamilton, executive head of 
the Fidelity & Deposit upon his return 
from a trip in southern waters ex- 
pressed the belief that American manu- 
facturers will do well to cultivate the 
trade of the islanders. 


Mr. Hamilton said that it was quite 
evident that our southern neighbors 
are experiencing a period of marked 
prosperity. He stated that the sugar, 
coffee and banana crops are splendid 
and the tourist trade is better than 
ever, and that everywhere he went he 
was struck with the prosperous ap- 
pearance of the towns. 


“From opinions I heard expressed by 
Havana business men,” Mr. Hamilton 
said, “Cuba is very enthusiastic over 
the loan of $50,000,000 recently ob- 
tained from this country. They have 
great faith in the future of their 
country. This is perhaps best demon- 
strated by the fact that a few months 
ago one bank closed its doors but was 
able to secure sufficient backing from 
its own depositors to continue business 
three days after closing. 

“The sugar cane growers do not seem 
to be especially concerned with the 
tariff except that it will only work to 
the detriment of certain concerns and 
at the expense of the American public.” 


his best 


“Read Your Policy” 
Queries Answered 


BAMENT TELLS CORRECT ONES 


School Children of New York State 
Gave Their Versions in 
Contest 


covered 
The back porch is 
The original cost of 
the porch is estimated at $150, but it 
has been in need of repair for some 
time and when burned was worth only 
$100. According to the terms of your 
policy, what amount should the insur- 
ance company pay you? What clause 
covers this? 


Question 1. Your home is 


by fire insurance. 


destroyed by fire. 


Answer: $100. Covered by clause 
in contract proper on page one of New 
York Standard Policy, which reads: 
4 does insure (name of person at 
and legal representatives to 
the extent of the actual cash value (as- 
certained with proper deductions for 
depreciation) of the property at the 
time of loss or damage. . . ” 

Question 2. Currency cannot be in- 
sured, because of the utter impossi- 
bility of proving either ownership or 
loss. What other items also are unin- 
surable? 


interest) 


Answer: Lines 7 to 11, inclusive, un- 
der “Stipulations and Conditions,” page 
two, New York Standard Policy, read: 
“This policy shall not cover accounts, 
bills, currency, deeds, evidences of 
debt, money, notes or securities; nor, 
unless. specifically named hereon in 
writing bullion, manuscripts, mechani- 
cal drawings, dies or patterns.” 

Question 3. A factory is insured for 
$150,000. There are two policies cov- 
ering the property, one written by the 
“A” Insurance Company for $100,000, 
and the other written by the “B” In- 
surance Company for $50,000. A _ fire 
occurs that causes $75,000 damage. 
How much of this loss will the “B” 
company be required to pay? 


M. J. AVERBECK, Chairman of the Board 
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Answer: 
New York Standard Policy, 
tions and Conditions.’’) 


Question 4. At what time of day 
does a policy take effect? 
Answer: Noon (Standard Time). 


(Lines 106 and 107, “Stipulations and 
Conditions.”’) 

Question 5. If a fire is caused by 
some party that is legally liable, may 
the company pay the loss and take the 


recovery of this damage in its own 
hands? 
Answer: Yes, By right of subroga- 


tion, reserved under lines 197-200, in- 
clusive. (Even without this explicit 
reservation, however, the company 
would be subrogated at law.) 

Question 6. How soon must 
be paid? 

Answer: 60 days after proof of loss, 
or award of appraisers, is received by 
company. (Lines 185-191.) 

Question 7. A city or town passes 
an ordinance stating that all new con- 


a loss 


struction within certain limits must 
have fireproof roofing. A root of a 
dwelling located within these limits 
burns. At the time of the fire the roof 


was covered with wooden shingles. Is 
the insurance company required to pay 
the cost of the new fireproof roof? 
Quote the clause covering this. 
Answer: No. The contract proper 
reads: 
“i . without allowance for any in- 
creased cost of repair or reconstruction 
by reason of any ordinance or law regu- 
lating construction or repair.” 
Question 8. Is it essential 
loss be made good in cash? 
Answer: No. Company 
cise option reserved in lines 178 to 
181, inclusive, to “ . . repair, re- 
build, or replace the property lost or 
damaged with other of like kind and 


that the 


may exer- 


Question 9. 
should be taken in 
What information 
company? 

Answer: Lines 126 to 158, inclusive: 

(a.) (126-133): “The insured shall 
give immediate notice, in writing, of 
any loss or damage, protect property 
from further damage, forthwith sep- 
arate the damaged and undamaged per- 
sonal property, put it in the best pos- 


What immediate action 
case of fire loss? 


is required by the 


earne 

SHEVLIN AGENCY, Inc, [%a: 

the ro 
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11.) 

$25,000. (Lines 101 to 105, sible order, and furnish a complete ; “rs 

“Stipula- in th 


ventory of the destroyed, damaged a Y 
undamaged property, stating the qua 


tity and cost of each article and ¢ soe 
amount claimed thereon; ... ” oe 

(b.) (Lines 133-158): . . . alll tee 1 
the insured shall, within sixty day§ pyrri 
after the fire, unless such time igs @ Ans 
tended in writing by this compan the d 
render to this company a proof of lo tions 
signed and sworn to by the ingur stipul 
stating the knowledge and belief of th gone 
insured as to the following: the tim gama 
and origin of the fire, the interest Qu 
the insured and of all others in th® qywell 
property, the cash value of each iten hous 
thereof and the amount of loss or dam owne 
age thereto, all incumbrances thereon the | 
all other contracts of insurance, whe§ to p) 
ther valid or not, covering any of saiff jpg, 


property, any changes in the title, use An 
occupancy, location, possession, or ex 
posures of said property since the issu Qu 
ing of this policy, by whom and fo 
what purpose any building herein d@ 
scribed and the several parts thereof the 
were occupied at the time of fire; and Al 
shall furnish a copy of all the descri 
tions and schedules in all policies and Qi 
if required, verified plans and specifi; 
cations of any building, fixtures or ma: 
chinery destroyed or damaged. hel for 
insured, as often as may be reasonably 
required, shall exhibit to any person A 
designated by this company all that re 


mains of any property herein described, ~ 
and submit to examinations under oath} gary 
by any person named by this company) pig 
and subscribe the same; and, as often a. 
as may be reasonably required, shall thay 
produce for examination all books of b. 
account, bills, invoices, and_ other ¢. 
vouchers, or certified copies thereof, iff ort; 
originals be lost, at such reasonable for 
time and place as may be designated d 


by this company or its representatives, ert! 
and shall permit extracts and copiesh aft, 


thereof to be made. ten 


Question 10. Is it possible for 4 e 
property owner to cancel his fire insur) Un 
ance at any time? If a company) Dé 
wishes to cancel a policy how must it pol 
go about it? f 

Answer: Yes. In lines 89 to 93, in 
clusive, this permission is granted. If 
a company desires to cancel, however, 
it must do so in accordance with lines 





Organized 1859 


95 to 100, which require the giving of 4 
nw eee po 
i | | 
C. H. COATES, President . 





INSURANCE COMPANY OF AMERICA T 


Head Office: 709 Sixth Avenue, New York 


Losses paid since organization over 56 millions. 


WRITE NOW 
WINDSTORM—TORNADO INSURANCE 


USE 


HELPFUL, 


NATIONAL LIBERTY PRINTED SALESMEN 


HANDY, BUSINESS GETTING 


FOLDERS AND POSTERS 


READY FOR NATIONAL LIBERTY AGENTS—NOW 


NATIONAL LIBERTY ONE OF THE GREAT FIRE INSURANCE 
COMPANIES OF AMERICA 








Western Department: 207 North Michigan Boulevard, Chicago 
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5 days’ notice and the return of the un- 
earned premium. 

Question 11, A heavy snowfall causes 
the roof of a business building to fall 
to the floor below. How does this af- 
fect the fire insurance? 


Answer: Fall of material part of 
structure voids policy. (Lines 68 to 
TL.) 


Question 12. A serious fire is raging 
in the business section of the town. 
Your store is threatened. You hire a 
motor truck to haul your most valuable 
stock to a safe location. Will the in- 
surance cCOMpany pay whatever dam- 
age may be done to the goods in this 
hurried removal? 

Answer: Yes, since the damage was 
the direct result of executing instruc- 
tions contained in lines 126-133, which 
stipulate that everything reasonable be 
done to protect property from further 
damage. 

Question 138. A chimney fire in a 
dwelling is showering the roof of the 
house next door with sparks. The 
owner, however, makes no effort to use 
the garden hose or buckets of water 
to prevent his shingle roof from burn- 
ing. How does this affect his policy? 

Answer: Renders it void. (Lines 16 
to 19.) 

Question 14. What procedure is fol- 
lowed when the assured and the com- 
pany fail to agree on the amount of 
the loss? 

Answer: Submitted to appraisers. 
(Lines 159 to 175, inclusive.) 

Question 15. What changes in the 
ownership, occupancy, contents or sta- 
tus of your property make it necessary 
for you to communicate with your in- 
surance agent? 

Answer: Changes in the ownership, 
occupancy, contents or status of in- 
sured property which make it neces- 
sary for assured to communicate with 
his agent are: 

a. Any change in ownership other 
than that brought about by death. 

b. Foreclosure of mortgage. 

c. Alterations or repairs to the prop- 
erty requiring more than fifteen days 
for completion. 

d. In industrial or mercantile prop- 
erty, where the business is operated 
after ten o’clock at night, without writ- 
ten permission. 

e. Where property is vacated or left 
unoccupied for a longer period than is 
permitted by endorsement on _ the 
policy. 

f. Where there is an increase in 
hazard, whether it be internal or ex- 
ternal, or of ‘a moral nature. 

g. Where there is a chattel mort- 
gage placed subsequent to the writing 
of the policy. If such a mortgage ex- 
ists at the time of issuance of the 
policy, the company should be advised. 

h. Commencement of foreclosure pro- 
ceedings, or sale of insured property 
ordered by a mortgagee or trustee. 

j. Where other insurance on the 
Property is taken out. 





RYDER WITH RICHARDSON 

To Go, April 15, With General Accident 

In Philadelphia in Consulting Ca- 

pacity on Auto Problems 

Ambrose Ryder is going to the Phila- 
delphia office of the General Accident 
following his resignation, April 15, as 
automobile manager of the National 

Teau of Casualty & Surety Under- 
Writers. Announcement to this effect 
Was made last week by Frederick Rich- 
ardson, United States manager for the 
company. ; 

According to Mr, Richardson, Mr. 
Yder will serve in a consulting ca- 
Pacity, giving special attention to auto- 
mobile business and also handling spe- 
cial assignments that may be given to 
im. he General Accident is fortu- 
ruse in securing the services of an au- 
re expert who has studied the 
eld from so many angles. 





50th ANNIVERSARY 
The Underwriters Association, Mid- 
© Department, will celebrate on April 
ts fiftieth anniversary. 


dl 


PENN. FEDERATION SPEAKERS 





Stoddard, Donaldson, Lunt, Lovelace, 
Muldaur, Anderson, Turn, Wold, 
Crocker, Bament and Others 





An imposing list of speakers has 
been prepared by the Insurance Feder- 
ation of Pennsylvania for the two-day 
annual convention in Reading next 
month. Sessions will be held May 9 
and 10. One of the chief features of the 
convention will be the presentation to 
Former Commissioner Tom Donaldson 
of a gift raised by public subscription, 
no individual being allowed to contri- 
bute more than one dollar. Leading 
insurance men from life, fire and 
casualty fields have accepted invita- 
tions to address the federation. 

Following is a list of the important 
speakers in the program: 

Wednesday Afternoon 

Address of welcome—Hon. John Keim 
Stauffer, Mayor of Reading. Response 
~ James W. Henry, Pittsburgh. 

Annual address—Jere H. Barr, Read- 
ing, president. 

Address—Hon. Francis R. Stoddard, 
Jr., Superintendent of Insurance of 
New York. 

Address—‘‘Fidelity and Surety Bonds 

a Fertile Field for Prospecting and 
Developing,’ E. C. Lunt, president of 
the Sun Indemnity. 

Address—‘Reactionary Liberalism 
and Its Menace to Democratic Institu- 
tions,” Henry Swift Ives, secretary 
Casualty Information Clearing House. 

Wednesday Evening 

Address—“Applying Life Insurance 
to Present Day Problems,” G. M. Love- 
lace, life insurance training course, 
director, New York University. 

Address (illustrated) —“‘The Under- 
writers Laboratories, What They Do 
and How,” George B. Muldaur, general 
agent Underwriters Laboratories. 

Advisory Board Council. Open meet- 
ing. Short addresses by officers of 
various advisory boards. 

Thursday Morning 

Address—‘Service the Keynote of 
Fire Underwriting,’ Thomas H. Ander- 
son, manager, London & Liverpool & 
Globe, Discussion. 

Address—‘Fifty-Seven Varieties of In- 
surance, and How to Develop Them,” 
John S. Turn, secretary Aetna com- 
panies, 

Address—‘Our Public Relations and 
Their Significance,” Albert N. Wold, as- 
sistant secretary Insurance Federation 
of America. 

Thursday Afternoon 
Address—‘“Life Insurance 
Stabilizer,” Walton L. Crocker, presi- 

dent John Hancock Mutual Life. 

Address—‘The Adjustment of Fire 
Losses,” W. N. Bament, general adjus- 
ter Home Insurance Company. 

Address—‘What Can Be Accom- 
plished in Preventing Automobile Ac- 
cidents,” David Van Schaack, National 
Safety Council. 

Business meeting. Reports of officers 
and committees. Election and installa- 
tion of officers and directors. 

Annual Banquet. Presiding officer, 
Jere H. Barr. Toastmaster, Edward A. 
Woods, Pittsburgh, general agent 
Equitable Life Assurance Society. 

Introduction of president-elect. 

Address—Hon. Thomas B. Donaldson, 
former Insurance Commissioner of 
Pennsylvania. 

Address—Heber Ermentrout, presi- 
dent Chamber of Commerce, Reading. 

Address—Charles Bellinger, presi- 
dent Insurance Federation of America. 





MENDELL MADE COAST MANAGER 

J. M. Mendell has been appointed 
manager of the Pacific Coast Depart- 
ment of the London Assurance to suc- 
ceed the late A. W. Thornton, who died 
recently. Mr. Mendell has been assis- 
tant manager for the last four years. 
His appointment came as no surprise 
because he had been carrying on the 
executive and administrative duties 
during Mr. Thornton’s long illness and 
by virtue of his many years’ connec- 
tion with the Company is well qualified 
to become manager. Mr. Mendell has 
passed his entire business career with 
the London Assurance, 





London & Lancashire Insurance Co., Ltd., 


OF LIVERPOOL, ENGLAND 





Law Union & Rock Insurance Co., Ltd., 


OF LONDON, ENGLAND 





Orient Insurance Company, 
OF HARTFORD, CONN. 





Safeguard Insurance Company, 


OF NEW YORK 


Eastern Department 
Hartford, Conn. 


Western Department 
Chicago, Ills. 


Pacific Department 
San Francisco, Cal. 














The Great , 





Chartered 1811 


NEWARK 


FIRE INSURANCE COMPANY 


Newark, N. J. 


ASSETS 
$4,237,718 


SURPLUS TO POLICY HOLDERS 
$1,520,346 


A Company With a Continuous and 
Unblemished Record of Over a Century 
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Case Appealed On 
Proof of Interest 


FEIZI VERSUS SECOND RUSSIAN 


Former Substituted for Other Con- 
signees of ‘Tobacco Shipments; 
Trial Judgment for Defendant 


Appeals were argued last week be- 
fore the Appellate Division of the Sup- 
reme Court of New York in the case of 
Omer Feizi against the Second Rus- 
sian. Justice Victor J. Dowling presided 
with Walter L. Smith, Alfred R. Page, 
Edward R. Finch and John C, McAvoy 
also present. No opinion on the ap- 
peal has yet been handed down. 

Appeal from judgment for defendant 
entered on a verdict in an action on a 
policy of war risk insurance for $10,- 
000, issued to “A. C. Castriotis-Kontos 
Company and/or as agents,” on 2,716 
bales of tobacco, valued at $282,000, on 
board the S§S.S. loannina from Piraeus, 
Greece, to New York, the loss, if any, 
to be paid to the order of “A. C. Cas- 
triotis-Kontos Company and/or as 
agents.” 

Appellant contends that by delivery 
of the policy without prepayment of 
the premium credit was extended for 
the premium. Demand of premium es- 
tablishes that policy had been duly is- 
sued on credit. The defendant’s re 
peated demands for payment of the 
premium constituted a ratification of 
the issuance of the policy without pre- 
payment of the premium. An insurer 
may not after a loss cancel an out- 
standing policy. The court erred in 
charging that no recovery could be had 
unless the jury found that Castriotis 
and Kontos had an insurable interest 
and in refusing to charge that the plain- 
tiff might recover if the jury found that 
Castriotis and Kontos were trustees 
of an express trust. The court erron- 
eously refused to allow Kontos to testi- 
fy that he intended to insure the in- 
terest of Feizi, the owner. The trial 
court erred in charging that the plain- 
tiff could not recover unless Castriotis 
and Kontos were factors and consign- 
ees of the lost cargo. 

Respondent contends that Feizi, sub- 
stituted only as assignee and not as 
principal, succeeded only to the rights 
of Castriotis-Kontos. Since Castriotis- 
Kontos had no right to sue on behalt 
of Feizi because their agency had been 
terminated even before the loss, Feizi 
could not secure by assignment any 
such right. The only right Castriotis- 
Kontos had was to sue for their own 
interest, and that is Feizi’s only right 
in this action. The condition prece- 
dent of the policy that sufficient proof 
of loss and of interest be filed was 
never complied with, since the proof of 
loss and of interest filed by Castriotis- 
Kontos was insufficient and therefore 
was properly rejected by the defendant 
for that reason. Whatever may have 
been the theory of the amended com- 
plaint or of plaintiff's trial counsel, the 
fact is that no claim on behalf of Feizi 
was made in the testimony at the trial. 
The only claim asserted at the trial by 
Castriotis and Kontos was for them- 
selves, and not on behalf of Feizi, either 
“as trustees of an express trust” or 
otherwise. In fact, it was admitted 
that the claim at the trial was the same 
as that in the proof of loss. The plain- 
tiff was restricted to the theory of the 
proof of loss and of interest. The 
proof of interest not being on behalf of 
Feizi no claim can properly be made 
in this action on his behalf. Castriotis- 
Kontos cannot recover on the theory 
that they had an insurable interest of 
their own. 

Carl A. Mead and Chester B. Mc- 
Laughlin, Jr., for appellant; James B. 
Henney, Ralph Kane and Wm. A. Hy- 
man for respondent. 





Efforts Being Made 
To Salvage “Egypt” 


LLOYD’S JOIN WITH SWEDISH CO. 





Specie Worth Nearly $5,000,000 Lies at 
Bottom of Sea; Cost of Venture 
Will Be £100,000 





Marine underwriting may not be 
gambling, at least it is an insult to 
the business to hint that such is the 
case, but occasionally a suppressed 
desire to flirt with chance breaks out 
unrestrainedly. In marine insurance 
the chief outlet for sporting chances 
is in connection with salvaging sunken 
gold-carrying vessels. It is now stated 
that certain Lloyd’s underwriters are 
interested in a project originated by 
the Swedish Salvage Company to re- 
claim a fortune in gold that went to 
the bottom of the sea with the sinking 
of the steamer “Egypt” several months 
ago. 

From an investment of £100,000 the 
underwriters and the Swedish company 
hope to reap a harvest of £605,000 for 
the latter and £495,000 for the Lloyd’s 
men. The work, if successful, is ex- 
pected to take nearly three years for 
the weather off Ushant, where the hull 
lies, is too severe during winter months 
to permit active salvaging. To free 
gold from the hulk torpedoes from an 
especially built submarine will be fired 
through the steel plates. When the 
openings are large enough grappling 
hooks will be lowered into the com- 
partments where the specie is sup- 
posed to lie. 

Plums valued at nearly $5,000,000 
are worth gambling for, and as the 
opportunity presents itself in marine 
circles syndicates are readily formed 
to undertake the hazardous work. Even 
though the chances for complete suc- 
cess are comparable to those of the 
100 to 1 horse at Pimlico, plenty of 
capital is generally forthcoming to 
finance operations. The quest for the 
“Egypt” is only one of several in re- 
cent years. Attempts to get specie 
from the “Lusitania” have not been 
abandoned wholly. Last year stock 


was sold here, in London and South’ 


Africa to finance the salvaging of a 
gold-laden vessel that sunk off the 
coast of Africa nearly 150 years ago. 
News of the ultimate results of this 
salvage operation has not yet reached 
New York. Two years ago some ma- 
rine underwriters in this city were 
members of a syndicate seeking to 
raise the precious cargo of a steamer 
lying at the bottom, of the sea off Nor- 
folk, Va. Good luck to these ventures. 
They throw additional bright coloring 
into one of the most fascinating of 
businesses. 
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Hadley Sees Few 
Changes in Conditions 


MARINE PROBLEMS UNIVERSAL 





English Broker Says There is No Par- 
ticular Signs of Improvement 
in Any Market 





Joseph Hadley, well-known in this 
country as one of the leading marine 
brokers in London, and also representa- 
tive there for the Fireman’s Fund, sailed 
Saturday on the “Majestic” after a 
short visit here of less than four weeks. 
When seen last week by a reporter of 
The HBastern Underwrter Mr. Hadley 
was reticent in discussing marine in- 
surance conditions in England now be- 
cause he sees very little changes going 
on there either for better or worse. 

Admitting that settlement of the 
debt question, a gradual improvement 
in foreign trade and almost complete 
stabilization of the pound sterling are 
helpful influences for marine insurance 
Mr. Hadley, nevertheless, thinks that 
the direct influence of these factors has 
not yet been felt fully. From his view- 
point nothing constructive has been 
formulated to-date to bring the market 
out of the tangle of difficulties that it 
has woven for itself. Too many com- 
panies, too acute competition and other 
frequently discussed causes of troubles 
all assist in keeping the marine insur- 
ance market from enjoying the long ex- 
pected and much-wished for profitable 
boom. 

Mr. Hadley is a keen analyst of con- 
ditions that have a remote or a direct 
bearing on marine insurances. His esti- 
mate of current problems is neither op- 
timistic or otherwise. He said he 
found here the identical same questions 
that perplex English underwriters. 
While the market over there is on a 
better technical position than last 
year it lacks energy and coherence in 
tackling the most important problems 
and hence he cannot express great en- 
thusiasm for the underwriting results 
of 1923. 





NAMED COMMISSIONER 
George D. Squires, a lawyer of San 
Francisco, has been appointed insur- 
ance commissioner of California by 
Governor Richardson. 
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GENERAL AGENTS WANTED 





Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Organized 1824 


UNITED STATES LLOYDS, Inc., 
of NEW YORK, N. Y. 


Organized 1872 Incorporated 1918 


Incorporated 1886 


THE TOKIO MARINE AND FIRE 
INSURANCE CO. 
LTD., OF TOKIO, JAPAN 
(Marine Department) 
Incorporated 1879 


APPLETON & COX, Inc., Atterney 


1-3 So. William St. 


NEW YORK 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 








Joint Auto Policies 
Are Barred in Mags 


RULING BY ATTORNEY GENERAL) 








Law States All Policies, Except Defi. 
nite Exemptions, Must Bear Only 
One Company Name 


Commissioner Clarence W. Hobbs, 
of Massachusetts, has secured a ruling 
from State Attorney-General Jay R, 


Benton, stating that insurance policies, 
other than surety bonds and certain 
workmen’s compensation covers, must 
be issued only by one company and 
not bear the signature of several in 
surers. This ruling was given after a 
group of companies had requested per 
mission to issue automobile policies es 
tablishing a joint liability on seven 
companies all of whose corporate 
names should head the contract. In 
view of the attorney-general’s interpre 
tation of the statutes permission to is 
sue such policies will be refused. 

Text of the ruling, handed down 
March 29, in Boston, follows: 

Hon. Clarence W. Hobbs, 

Commissioner of Insurance. 

I have your request for my opinion 
as to the effect of the first clause of 
G. L., c. 175, s. 18, requiring, as you 
state, that the contract shall “be head- 
ed or entitled only by the name of the 
company.” You ask to be advised 
whether that clause “prevents the use 
of policies on which two or more com- 
panies are severally and jointly liable.” 

_The first clause of G. L., c. 175, 8. 18, 
is as follows: 

“Every company shall conduct its business 
in the commonwealth in its® corporate name, 
and all policies and contracts, other than 
contracts of corporate suretyship, issued by 
it, shall, except as provided in section fifty: 
six of chapter one hundred and fifty-two, be 
headed or entitled only by such name.” 

You submit with your letter a copy 
of the proposed policy, an automobile 
policy, which is neither a contract of 
corporate suretyship, nor one falling 
within the exemption of G. L., c. 152, 
s. 56. It purports to be a policy estab 
lishing a joint and several liability on 
seven companies, all of whose corpor 
ate names head the policy. 

G. L., c. 175, s. 105, specifically au- 
thorizes fidelity and corporate surety 
companies to “act as joint or sole 
surety” upon official and other bonds. 

G. L., c. 152, s. 56, specifically au- 
thorizes two or more insurance com- 
panies to “unite in issuing joint and 
several workmen’s compensation poli- 
cies which may be headed by the 
names of all such companies.” 

The provisions of G. L., c. 175, as to 
re-insurance of risks do not apply to 
this proposition. 

It would seem clear, therefore, that 
the legislature has clearly indicated 
under what circumstances a company 
may undertake a joint and several 
liability and under what circumstances 
the names of more than one company 
may head a contract of insurance. As 
the policy in question does not fall 
within the exceptions noted in section 
18, it may not be written by several 
companies and headed by their names. 

I answer your question, therefore, {2 
the affirmative. 

JAY R. BENTON, 
Attorney-General. 
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s. Co. of N. A, Gives 
oposed Amendments 


BILL OF LADING MEASURE 
















orneys for Company Draw Own 
Model Bill With Circular Explain- 
ing Reasons for Changes 





The Insurance Company of North 
erica has always been noted for its 
nality, and hence its rapid pro- 
Not. the least of its unique 
ucts, prepared through Lewis, Ad- 
& Laws, attorneys for the com- 
y, is its version of how the bill of 
ing measure that was introduced in 
tht last Congress should be amended. 
(twill be remembered that the Insur 
MI vq auc Company of North America has 

ass often strenuously objected to the word- 

ig of The Hague Rules and their suc- 

NERALBcsor, the Brussels Convention of 
1922. 

Therefore, the company’s legal rep- 
nsentatives, in presenting now their 
suggestion for changes in the wording 
Fofthe bill, have prepared a circular in 
theexact form of Congressional Bill H. 
2.14166, that introduced by George W. 
Bimonds, except that it is labeled 
“Proposed amendment to H. R. 14166.” 
This is a striking way of bringing the 
amandments to public notice and at 
the same time the manner in which 
the amendments could be incorporated 
in the measure are shown. 
Accompanying the dummy bill is 
another circular written by Lewis, Ad- 
ler & Laws in which the {position of the 
Insurance Company of North America 
with respect to the proposed bill is set 
forth. Extracts from the criticisms and 
suggestions follow: 

In presenting this suggested amend- 
ol bill we have not overlooked the 
d. statement oft repeated, that the Hague 
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d down @ hues, of which the bill is a_ re- 
production, must be accepted exactly 
as adopted at the Brussels Conference. 
No doubt this is the thought of certain 

opinion @ of the gentlemen who have taken a 

lause of @ seat interest in these rules, but the 

as you ™ me impression prevailed at the very 
ye head: @ fst draft that was drawn in 1921, and 
eo of the tle statement was then made without 
advised @ ‘lification that they must be ac- 
the use @ “led or rejected as they then stood, 
re com: g "Merwise the whole thing would fail. 
liable.” @ Ve did not take this view of the situa- 
5. g. 18, @ tn, but believed and repeatedly as- 
; serted at the various conferences be- 
sestaiil fore the Committee on Merchant 
te name, @ Marine and Fisheries and before the 
her than @ Shipping Board, that changes were 
oud desirable to meet American conditions, 


ought to be insisted upon, and we felt 


y-two, be 
me.” wuld be either considered or adopted 







a copy § modified form. Our beliefs in this 
omobile § "pect have proven justified, and no 
tract ot @ 1% than at least three conferences 
falling @ ve been held and modifications made 
¢, 152, @ Mthe original rules. Therefore, while 
y estab- keeping in mind the importance of not 
lity on jy Messing too far for the unqualified 
corpor- § “tion of certain provisions which 

We think are highly desirable for 
ally au- American interests, we: do not hesitate 
. gurety to strongly recommend the same, and 
or sole @  itsist upon other provisions which 
- bonds. @ “’ deem to be absolutely essential for 
ally au- sich protection, and we believe that 
ce com- the insistence upon them will not de- 
int and tat any international agreement. 
on poli As to Contract of Carriage 
py the Ba, - term “carriage of goods” covers 

© period from the time when the 
'5, as to 800ds are loaded on to the time when 
pply to Y are discharzed from the ship. 

t 8 clause, we understand, was in- 
re, that “et at the instance of foreign 
dicated zs ons because at certain ports goods 
ompany Mh lutn © loaded and discharged from 
poe tet, boats, etc., at greater risk 
stances it the vessel were docked at piers. 
. any shipowner, therefore, objects to 
omp As 18 tesponsible for loss or damage 
oan fall isnot” red transshipping period. It 

action Mis a Claimed that in these ports there 
Bec ; ty distinction in the method of 
pr at or discharging between vessels 
in beet erent nations, and it has not 
sfore, stated in our hearing as to 





®f or not the lighters or other 





neral. 


boats are customarily employed by the 
ship or the consignee. At all events, it 
is entirely practical to contract for 
delivery at ship’s side at these ports, 
or if the employment\ of lighters is 
necessarily made by the ship to charge 
an additional rate for the risk of land- 
ing, and all vessels going to these ports 
would be on an equal basis. We 
consider it out of all reason to insist 
that the entire law of transportation 
governing the responsibility of car- 
riers should be changed to the tremen- 
dous disadvantage of the _ shipper, 
merely because there are a_ limited 
number of foreign vorts where docking 
facilities are lacking. 

We see no greater force in the ship- 
owners’ claim that at some ports goods 
must be _ discharged directly into 
Custom Houses. Notice to the con- 
signee as provided in the amended bill 
would offer ample protection to the 
shipowner. 

Under the established law of car- 
riers, both maritime and. land, the ob- 
ligation of the carrier begins from the 
time when the goods are left with the 
carrier for transportation until they 
are delivered to the consignee at des- 
tination. A reasonable modification of 
this would be that after the goods are 
ready for delivery, the carrier’s obli- 
gation should be reduced to that of a 
warehouseman upon forty-eight hours 
notice to the consignee. It is, however, 
wholly unreasonable, and from our 
point of view without justification, to 
limit the liability of the carrier as such 
to the period, when the goods are 
loaded on, to the time when they are 
unloaded from the ship. 

In actual experience over many 
years, we have found that tremendous 
losses and damage to merchandise have 








occurred through the gross negligence 
of the shipowner while the goods were 
in his exclusive possession before they 
were actually loaded or immediately 
after they were discharged and this at 
ports where there were very modern 
facilities for loading and discharging. 
In many cases the damage occurred 
solely because the vessel was anxious 
to increase her earnings, and hence, 
loaded perishable goods during rains, 
or discharged goods in a most careless 
and reckless manner. To say that a 
shipowner should be relieved from re- 
sponsibility under these circumstances, 
because at some foreign port of call 
there are dangers in landing or dis- 
charging cargo is absurd. The rail- 
roads of the United States have 
adopted the rule which we suggest, and 
the Government, at least, so far as its 
operation of the Mississippi Warrior 
Service conducted under the direction 
of the Secretary of War, has done like- 
wise. 

We have, therefore, amended Section 
1, Sub-Section (e), as appears in our 
proposed bill; (e) “The term ‘carriage 
of goods’ covers the period from the 
time when the goods are received by 
the carrier for transportation until the 
time when they are delivered to the 
shipper, his agent or the consignee, 
provided that when the goods are ready 
for delivery at destination, the liability 
of the carrier shall be that of a ware- 
houseman only after the expiration of 
48 hours (exclusive “f legal holidays) 
after a notice of the arrival is duly 
sent or given to the shipper, his agent 
or the consignee.” 

As to Limited Amount of Liability 

With respect to Section 4, E, page 8, 
wherein the amount of liability is limi- 
ted to 100: pounds per package or unit, 
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we have always maintained that the 
limitation by the carrier of the amount 
of its liability for losses resulting 
through negligence, is fundamentally 
wrong and against sound public policy, 
and has led to corrupt practices both 
among the employees of corporations 
as well as third parties, resulting in 
enormous losses both to shippers and 
to underwriters. The legal theory upon 
which a reduced liability is upheld, 
is a pure fiction. We have repeatedly 
stated this in public hearings both be- 
fore rail and ocean traffic managers 
end officials. As yet no one has under- 
taken to show that the reduced liability 
bore any relationship to the freight 
rate, or that it was fixed upon any other 
than a purely arbitrary basis. 

Notwithstanding our position with 
respect to this, we have suggested no 
amendment to Article 4, Section EB, be- 
cause of the earnestness with which it 
has been urged that a limitation of 100 
pounds will cover the value of the 
greater part of shipments in packages 
or units, and that unless there is a 
limit fixed, agreement among ocean 
carriers is impossible. With a view to 
eiving this limitation a fair trial we 
have made no suggestion of amend- 
ment. 

We do this without in any wise con- 
ceding that any limitation from full 
liability is either fair, lawful, or good 
policy, and we reserve the right to 
fully reopen this question should ex- 
perience prove that the limitation of 
100 pounds proves unsatisfactory. 





TO DISCUSS TRANSPORTATION 





U. S. Chamber of Commerce Insurance 
Group Will Consider Subiect From 
Company Standpoint 





The insurance group of the Chamber 
of Commerce of the United States will 
discuss railroad securities from the 
standpoint of the companies and policy- 
holders at the eleventh annual meeting 
which will be held in May. The central 
topig of the general sessions will be 
transportation and the discussions of 
the insurance group will bring out the 
insurance angles of it. 

Insurance executives from different 
parts of the country will participate as 
speakers. The program that has been 
arranged is planned to “trace the de- 
velopments of insurance investments in 
raiJroads and the factors which must 
be considered in deciding upon the per- 
centage of yearly assets to be put fn 
railroad securities”, according to an 
outline prepared by officials of the Na- 
tional Chamber. Particular attention 
will be paid to the relation between 
rates and improved operating efficiency 
of the railroads to insurance reserves. 





CEMENT DEFIES SALVAGERS 

Certain marine underwriters in New 
York were saddled with a queer loss 
last week. ‘A three-masted schooner, 
loaded with bags of cement, sprung a 
leak and sank in shallow water. The 
cargo is easily accessible, but rather 
difficult to salvage after the sea water 
hag solidified the cement. Cement has 
that nastv way about it of defving the 
efforts of salvagers after it has had 
intimate acquaintance with water. It 
will he remembered how it was used 
to good effect during the war when Ger- 
man submarines in the harbor of Zee- 
brugge were blockaded by the sinking 
of a cement laden ship across the nar- 
row entrance. 


LAKE HULL RATES UNCHANGED 
No changes in the rates and condi 
tione annivine te lake hulls were made 
at the meeting last week of lake hull 
underwriters according to one of the 
underwriters present. As last year 
proved vrofitable for the majority of 
companies it was derided to adhere to 
the nresent schedule of rates for the 
eaming season which ovens April 15. 
However. sailings may be delayed 
somewhat, the protracted cold wave 
hindering the melting of ice on the 
Great Lakes. 
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243 pire Trust Company of New York. 
Personalities Of Garrett A. Goetschius has been ac- 
Greene and Goetschius tively engaged in the general insur- 
.ance business for a period of over 


LONG INSURANCE EXPERIENCE 


Now Planting Northwestern in This 
State; Careers of Two Able 
Managers 


The appointment of Greene & 
Goetschius, Inc., as New York state 
managers of the Northwestern Casu- 
alty & Surety of Milwaukee, the oper- 





G, A: 


GOETSCHIUS 


ation of which, combined with their 
management of the New York automo- 
bile branch of the Fireman’s Fund In- 
surance Company and the Home Fire 
& Marine Insurance Company, is look- 
ed upon in insurance circles most fa- 
vorably. Both members of this firm 
are casualty and automobile under- 
writers of demonstrated and proven 
ability. Their many years of experi- 
ence and training, both as company 
men, sand their several agency and 
brokerage affiliations qualify them in 
an exceptional way to serve as admin- 
istrators of the affairs of the compa- 
nies which they represent. They have 
an excellent organization to efficiently 
handle the affairs of these companies 
and are able to solve the problems of 
the large clientele which they have 
among the brokers. 


The Fireman’s Fund and the Home 
Fire & Marine are well entrenched 
here. The Northwestern Casualty & 


Surety Company, which writes all of 
the principal casualty lines and all 
classes of fidelity and surety business, 
was organized in 1921. Herman Fehr 


is president; E. M. McMahon, vice- 
president and general manager; anc 


Edwin Zedler, secretary. The company 
is strongly financed and at present has 
a surplus to policyholders in excess of 
$1,500,000. Its board of directors is 
composed of men who are also direct- 
ors in such prominent financial institu- 
tions as the First National Bank of 
Milwaukee; the National Bank of Com- 
merce, Milwaukee; and the Northwesi- 
ern Mutual Life Insurance Company; 
the Northwestern National Fire In- 
surance Company; the Northwestern 
National Bank of Minneapolis: the 
Illinois Steel Company; the Horlick 
Malted Milk Company; the First Na- 
tional Bank of St. Paul; the Palmolive 
Company; and others of equai im-' 
portance, One of the directors, it is 
interesting to note, is Warren S. Stone, 
chief of the Brotherhood of Locomotive 
Engineers and a director of the Em- 


twenty-five years. He started at the 
bottom of the ladder, and among the 
old line companies with whom he was 
connected are the Guardian of Lon- 
don, Phenix of Brooklyn and North 
British & Mercantile. From 1902 to 
1918 inclusive he was in the brokerage 
business, latterly vice-president and 
general manager of Rogers & Carr, 
which he resigned in 1918 when he was 
chosen by the Fireman’s Fund as their 
Automobile General Agent for the 





ALEXANDER GREENE 


Metropolitan District, Westchester 
County, Long Island and State of New 
Jersey, operating as the Motor Agency, 
Inc., and later as G. A. Goetschius, 
Inc. His long company connections, 
together with his years of experience 
in the brokerage business, gives him 
an intimate knowledge of the prob- 
lems confronting agents and brokers. 

Alexander Greene began his insur- 
ance career over fifteen years ago in 
a local agency in Wilson, North Caro- 
lina. Coming to New York, he became 
affiliated with the agency of Ballard 
& Garrett, Inc., in 1910. In 1912, he 
became general agent at Newark rep- 
resenting casualty companies for the 
State of New Jersey. Shortly there- 
after, he consolidated this New Jersey 
State Agency with the General Agency 
of Ballard & Garrett, Inc. Subsequent- 
ly, the corporate title was changed to 
Ballard & Greene, Inc., and in Januarv, 
1922, he became its president. This 
agency represented in recent years the 
New Amsterdam Casualty Company, 
the Home Fire & Marine Insurance 
Company, and in addition a number of 
companies for the State of New Jersey. 
He was instrumental in building the 
agency from a comparatively small 
one, to one writing an annual business 
of approximately a million dollars in 
premium income. 
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© consider the risk. If his own company cys. peat Am 
F. & D. to Join Surety tomarily pays him a commission of 20% ie 30% jartford 
, ° ° on a risk of a particular character, but in a pdem. In 
Ass n if Reorganize particular instance the client, while he wishes pter-Ocea 
the agent to have the commission, wants the prdon G 
‘ ees 7 ’ risk to be placed with another company, it mndon 8 
HAMILTON EXPLAINS STAND _ seems to me that he should be paid what is [yal Pr 
considered fair compensation by his own com. fatufac. 
' mage ’ pany, for these services. Furthermore, his own fatyland 
Outlines Personnel Character of Guid- pn gl a any cne of a number of fasinic 
A = - ni : reasons find it necessary to decline the risk; [as Ac 
ing Committee; Arbitrator Might its se on yp et ong 4 client, for Pass. x 
. example, may be already filled. The agent has $45 !t 
Be Necessary to Enforce Rules done all of the work necessary in the transce: pettopoli 
en ee a ie do ~— =, his ometee mrset 
* . WMachtv & 7 43 ay ” ton should be any the less because his own : 
The Fidelity & Deposit will not re company does not wish to accept the busi- [ational 
consider its resignation from the ness. Such a rule would, I am_ sure, meet ational 
Surety Association of America as at CS re favor in the field, and is entirely wt 
a at = : lair to the companies, ores a 
sole sent operate d, but wit be stad - If J may repeat, this company considers it whe 
rejoin if it is reorganized. The Fr. & absolutely essential that the ‘operation of the — 
D. believes that this reorganization — Surety Association be entrusted to a guiding hate ¥ 
would not be difficult, but Colonel committee. To this guiding committee the As- hoenix 
Hamilton, executive head of the com- ‘Soc!ation’ must grant the broadest possible preferred 
, tig erin + Jol powers and should it become necessary to go idgel 
pany, in a letter to President St. John, beyond the scope of the authority conferred, oyal " 
of the National Surety, after a con- Ce sementios should have the power to act puthern 
ference with that official, said the tgatedigdl.. AR aaa of the Association at bandard 
-hanges ade s ive ise oO pMmruig r ; . avelers 
changes needed must Bive oo ss f When such an arrangement is provided and Lavelers 
the intelligent, unselfish, constructive — when rules and regulations are presented which ‘nion It 
development of our’ business.” He are ——, of proves a “ po 
wrote in part: SUaPeny will be very glad to re-enter the hatte - 
, . ? . Surety Association of America 1. S. Fie 
On talking with Mr. Miller I find we have 4 re 
left no stone unturned to co-operate ~ what urich 
he describes an endeavor to perfect the re- 
organization of the Surety Association. Now REVISE RULES [Totals 
that I have returned I will be glad to join anenicniaies 'neludin 
coreen with Mr. Welton and Mr. Miller in Have To Do With Writing and Can- Burgl 
leir elforts, H ‘ 7 
It seems to me to be absolutely essential celation of Compensation Insur- tna C 
that any organization of surety underwriters ance Policies mericar 
should have a committee of named _ represen- Ear: R 
tatives of those five companies writing the ail ‘ iki ewe ‘ ericay 
largest volume of surety business and one or rhe Compensation Inspection Rating non 
two others representing the smaller compa- Board has published a circular letter )o7°" 
nies. In the hands of this guiding commit- : i Pp Z F : : : eo 
tee should be the general regulation of the showing revisions as of March 31, of we 
business. . : — — icati She 
It is equally essential that a set of rules and the rules governing the application of hie 
regulations be adopted, susceptible of practic- manual rates. elite 
able enforcement, and a method for their en- » : F . men | 
forcement. perhaps by an arbitrator, be set Rules five to eight, inclusive, of New my 
up and power and authority vested in_ that Tor eg rO? ¢ on 
arbitrator to insure his decisions and direc- York Rules and Procedure have been wig 
tions being observed. The two points above revised with the approval of the Super- we 
covered, to my mind, constitute the only intendent of Insurance to read as fol- er 
foundation upon which a desirable and bene- lows: var jl 
ficial superstructure can be built. . ig? ’ ber 
pring yee getibereiions d fe committee 5. No policy shall be issued by the saatine 
which conferred with Mr. Cabe ast year in mill . om a - 
an effort to simplify existing rules and_ regu- carrier of the risk or by any other ogg 
lations, much progress was made until the carrier for the purpose of replacing 4 ot 
question of’ sepresentntvon in the Sets came up policy the normal expiration date of [, 7 
Sa ease and there we seemed to reach which is subsequent. to March 30, 1923, } J. Fj 
have given a great deal of thought to this unless such replacing policy carries an — 
ah fave _It enema te me ee with some ee endersement which provides for the thoenix 
modifications, the existing rules governing the neaetieil os . aia icy he  treferre 
limitation of representation in the field are sat- revision of rates on such policy - ‘ n ee 
isfactory; provided, however, that a rule be basis of the new rates effective as 0 pyal 
adopted under which any company may pay March 31, 1923. nuther 
to the representative of any other company " ‘ : ep- bavele 
the same commission which the company. he 6. Insurance carriers and their ref Wit 
oo wi oo entitled to pay him yesgentatives shall not terminate exist frig 
under tive rules. : . ee . in: j ex. £ Ss 
An agent spends considerable time in the ings contracts that would ordin i | for fl 
solicitation of business and the preparation of ire subsequent to March 30, 1923, ™ 
1o1 2 : = Total 
underwriting data to enable his company to the purpose of rewriting such con 
tracts at the new manual rates. — 










eS} 


‘a D 





SS 





eneral 





zo ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United States Manager 
GENERAL BUILDING - 4% & WALNUT STS. 


” 


ccident 


FIRE AND LIFE 





PHILADELPHIA 








cases where carriers or 
representatives have issued policies 
effective March 31, 1923, or thereafter 
at the rates effective prior to said date, 
or have placed policies of this char 
acter in the hands of agents, brokers, 


7. In all 


or assured, such policies shall be 
called and rewritten! in accordanc 


with the revised rates effective as of 
March 31, 1923. 


8. Upon request of the in 
carrier, if made prior to June 39, 1928, 
the adjusted rates for any policy in 
force shall be recalculated hy the 


Board on the basis of the revised rates 
effective as of March 31, 1923. 
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————————- ———~ Aner Credit-Indem. .... $31,551.29 $24,175.64 Mass. Bonding ........... Te cichectas Mere Ee pal cers aetaba “fo 
NR iniccss.1ss:. | fee i eibae 3.66886 National Surety - WEE 1460 i be es SS ee 
meee Jational Sure 225, 90) New Amsterdam 21,250.22 1,178.43 risniati es Me Ea ee ~ry * Saha Fe 
Tad } National Surety .......+0. 1,225.90 aw weseees ’ > : Utilities Mutual 510.05 54.20 
ste | a Ocean Acc. & Guar...... 8'295.00 12,075.57 Northwest’n Cas. MEDS os cadaies Untielen:. Mawel .-..-- - _, 508 ae 
in Burglary and Theft ———__———— ——_—_——_ Ocean Ace. & 2,171,93 41.92 Zurich General...) (179,648.16 $7,382.73 
— os Serety.... Tier eee Dotsle .cccdicdiossmrerrn $49,512.61 $32,596.55 prererted Ph i my agai as ~~ tlie se gt nate ———— 
an Casualty ...... 2,334.2 475.75 as ; 2 > Lastialty 2... 3.08 seeeeeees Totals 5.732.726.07 
mer. Re-insurance ..... 5 tora 4 Pose = ea "$8,396.84 $6,003.95 Royal Indemnity ........ 11,028.27 810.13 ye A idee devas i's a $2,096,120.48 
seles : . . e . Aetna Uas, N BEV sc ccwe 6. WU. S 7 S SEITE TS Aan ote an 4 9 
gid mrerican Surety ee 22,821.65 3,774.33 Aces Detnaianien SIBEOS! foc cen southern Surety We”. ‘exenedras Aetna Cas. & Surety.... $1 266.39 $25.00 
n Rating plumbia Casualty 4,793.06 2.50 : Standard Accident ...... 505.01 
mmercial Camintie | 10.901. 19 1.21882 Columbia Casualty ...... Lf) | rere Union Indemnity ........ > lala ad Aetna LHe occ vevessvias 192.591.58 16,356.00 
ar letter brainer: “ssieeacer 1 Al ry oe aa Eagle Indemnity ......... 1) ere ere U. S. Pie Cosa on agucces ss Allied Mut. Liability.... See catecdeas 
ntinental Casualty .... 1,466.03 55.75 Employers’ Liahjlity 140.42 Dialeod o & rv ipkoase 68,905.37 14,885.78 hailed Caanalee 1 097 24 
« " » Snes , ) “ Aad, eeee 140.96 eee eecee » ates juar..... 7 d erican as . ‘ 4 enc eases 
th 31, of vo Soon arpa Ae ae 23 pe ¥ 9 02. 4] European General ....... 2,387.06 230.59 — ements = — seach ames Amer, Mut. Liability 28.070.67 1,383.20 
cation of Hpean General» "I! gag —-go'a77'gn “Fidelity & Casualty... wg 525.00 DibGlite pcs vccxcanedsoayes nize quapnss  attican Te Seeusanee ry ie 
OP ae) edad aaladadi a aan ae pantgei hers, Globe Indemnity ........ See 8 § so dadhnteee » > Seehana)6h—6U™UC~;~ ; ist on olumbia, BOWATEY: <ivies 4,669.4 265. 
ee ete... 65,460.13 22,602.22 Hartford Steam Boiler... 36,807.97 "5,338.59 Health—- | . Commercial Casualty ... 54,882.76 8,953.36 
I — t > > naga 56,715.44 12,708.64 Indem. Ins. Co. of N. A. TIS heséuccce Aetna Cas. & Surety.... $107.00 $288.43 Commonwealth Cas ‘i 335.96 7.9 
, of New a ow ae tg Poh el bee a endon Guar. & Acc..... 12,034.94 6,777.89 y paewe a. 3 prttsccereeees 85,138.69 38,789.03 Continental Cas. ........ 3,842.70 1,175.00 
ive been borgia C: bu surety. paige 10 © Maryland Casualty .. F 2,033.54 189.99 American We-insurance .. 1,758.00 Faigle Indemnity .... eee oo > 
je pokes DRURY va<esues 1912.34 1,119.50 Cieiw Ace. & Geant... ss 10:003.76 996.07 Columbia Casualty ....... 1,986.06 Employers’ Indemnity .. (1) 6.035.47 (1) 9.803.50 
1e Super- beth sademnity Rbenear's 76,017.81 23,189.40 Royal Indemnity ....... 5,148.74 29.22 Columbian Nat'l Life.... 4,801.78 Employers’ Liability .... 51 018.19 6,860.10 
d as fol- de -* Ace. & Indem.. 46,592.36 19,206.84 Travelers Indemnity .... 26,625.78 2,806.29  ©ommercial Casualty .... 62,835.32 31,222. Employers’ Mutual ..... 2.736 16 1,012.00 
m. Ins. Co, of N. A.. 15,312.12 2,189.25 ee a ae eee Conn. General Life...... (1) 26,661.16 (1) 4,534.11 European General . ; DO vxvestced 
, . we se a & te oe — aT, See ee ee eee $120,994.03 $22,897.50 i se pip Casualty ... 52,797.29 29,998.63 Exchange Mut. Indem... 59.23 acveceses 
1 by the Ye zancas Ind... 01.99 41.25 a ‘ 7 Hagle Indemnity ........ i eee Federal Mut. Liability... 277.04 325.00 
anufac. Liability ..... 14,946.40 9,190.24 Fidelity— Employers’ Liabilit 2,283.22 ( oF . © , 520.45 4 > 
ny other farylana Renae re 759-78 4°226.99 Aetna Cas. & Surety.... $37,721.52 $6,996.68 E, Ley , “ta yility .... 12,283.22 4,718 5 K delity & ( asualty 69,520.45 23,632.32 
h ome a eos 35,752.7 .226. L . juita vo errr cere 19,286.05 9194.26 Fidelity & Deposit.... weap 62.75 
placing @ f'8. Bonding ......... 16,728.60 6,162.32 American Surety .....+++ 149,506@5 14,809.67, European General ....... 42,752.20 26,925.81 General Accident 18,867.56 8,635.81 
date of [tial Surety oo... 95.870.56 41,685.08 Columbia Casualty ...... E7180 veeeeeees Fidelity & Casualty...... 144,945.93 70,244.15 General Cas, & Surety... 2800.07 ...0....- 
; 993 lew Amsterdam Cia. 21.589.98 11,340.48 ( ommercial Cas. ..eeeeee 7, rer General Accident ....... 16,409.94 6.704 83 Ganka, Ceadete |, © 23'052.10 8.307 08 
30, 1928, | J. Fid. & Plate Glass 35,602.91 7,218.25 Detroit Fid. & Surety.... 0 General Cas. & Surety 83.02 143.93 Globe Inde t 62.412.90 13,240.57 
arries an [wich Union Indem... 5,434.10 2,883.13 Eagle Indemnity .....-.. e+e, Globe Indesmmity ...+..-. %SIGR 8,258.16 Hartford Acc. & Ind.....  37:997.23 5,286.60 
for the hat. Ace. & Guar...... 35,116.64 13,696.33 Employers’ Liability .... 46 aan 13.098 99 Hartford Acc. & Ind..... 5,750.07 2,031.48 Indem. Ins. Co. of N. A.  24778.77 4.579 34 
¥ h poenix Indemnity ..... Ee ae European General aanens 9,215. bo ee Indem. Ins, Co, of N. A. 3,848.69 431.43 Interstate Casnalty ... 29.25 sesccrees 
ry on the Feferred Accident 2...) 41,627.00 11,853.80 Fidelity & Casualty ... 47,346.45 ae London Guar. & Acc.... 3,508.50 2,374.44 Liberty Mutual .- ves 12,178.40 1.884.84 
ive as of a Casualty 21.1.) 5,081.69 7,031.67 Fidelity & Deposit....... igre ee London & Lancas. Ind.. 565.12 128.57 London Guar. & Acc 46,901.80 19,388.22 
a ndemnity ....... 32,988.73 8,750.78 Globe Indemnity ........ 25, oe . . Manufac. Liability ...... 13,153.46 5,271.25 Londen & Laneas. Ind 690.44 410.90 
: 0 pees J A TTL Guar. Co. of N. Amer.. ar ‘aa * O93 Maryland Casualty ..... 12,663.28 5,455.98 Lumber Mutual ; 3.889 21 24.00 
heir rey nie ers Indemnity 79,229.47 16,297.81 Hartford Acc. & Indem., A, aa ab 772.05 Metropolitan Life ....... 21,702.72 3,807.45 Lumbermens Mutual ; 4,956.17 599.00 
ate exist: frit indemnity... 11,082.59 3,524.42 Indem. Ins. Co, of N. A. og Missouri State Life...... 273.46 360.71 Manufac. Casualty ...... MUM hg tial 
narily ex |. § Fiat's Cas. mit ee) 11,863.52 2.700.58 Internat. a hog ee canned eel New _Amsterdam a ae 4,731.18 1,622.65 Manufac. Viability . ? 53,199.89 11.763 54 
1923 pao % Fid. & Guar....... 61,503.42 23,070.76 Lenton bing pt é ens oe Norwich Union Indem.... M627 —«. ss Maxulaad. Caacaled <A 5 520.56 
_" je I Totals “a —e ae ae a Cosuatty n . 18 336.43 Ocean Acc. & Guar...... 8,256.10 419.01 Mass. Bonding Bee x oe 9,686.39 815.00 
uch con MEUAUS TS tesetveeses $985,979.37 $320,272.¢ Maryland Vasuanty ..c+e- — 
tes. iii 
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Premiums 
on Risks Losses 
Written Paid 
Mutual Casualty ........ 2,768.43 1,400.49 
New Amsterdam Cas..... 26.210.26 7,065.19 
N. J. Fid. & Plate Glass. <P: eer eee 
N. J. Manufac. Cas...... 65,909. 1% 10,332.00 
Northwest’n Cas. & Sur. fk ee 
Norwich Union .......... 9,744.41 1,105.50 
Ocean Acc. & Guar...... 6,594.37 7,000.20 
Patrons Mutual Cas..... 2,300.00 591.45 
Phoenix Indemnity ..... | ae 
Republic Casualty ...... 15,183.47 7 498.95 
Royal Indemnity ........ 36,170.99 7356.00 
Security Mut, Casualty.. 3,820.84 4,106.00 
Southern Surety ........ £s Barrer 
Standard Accident ...... 9 588.96 2.699.00 
ARR 153,886.62 25,540.94 
Union Indemnity ........ 4,451.59 629.00 
United States Cas........ 28,440.38 9350.20 
Sy Ae Se, Be SINR oe svn ess 81,804.77 17,793.35 
oe eee AT. Hiuconews 
Utilities Mutual > éncepecen 
Western Casualty mFS peseesces 
Zurich General 53,199.06 25,149.42 
DI 55 cseabaseosiad one $1,249,309.72 $278,145.48 
(1) Including auto liability. 
Ave Stoc 
Hartford Live Stock...... $11,559.83 $6,035.00 
Plate Glass— 
Aetna Cas. & Sur........ $28 255.17 $9.723.05 
American Casualty ...... 19,786.52 6.78 04 
Columbia Casualty ...... 6.040.79 1,472.14 
Commercial Casualty 69,564.21 19,798. 2k 
Continental Casualty 903.91 711.76 
Eagle Indemnity ........ 96.22 Peaaaeae 
Employers’ Liability 4.575.43 1.563.62 
Fidelity & Casualty 30 949.50 7 288.01 
General Accident ....... 1.776.63 107.03 
General Cas. & Surety.. 2.990.000 781.51 
Georgia Casualty ....... 33.115.22 15.778.16 
Globe Indemnity ....... 27 387.96 7,142.76 
Hartford Acc. & Ind..... 8,514.87 1,877.91 
Indem. Ins. Co. of N. A. 8.509.27 4,213.48 
Lloyds Plate Glass....... 43.047.80 11,844.68 
London Guar. & Acc... 1.767.467 26).26 
London & Lancas. Ind... 4,612.67 2,416.87 
Lumbermens Mutual a _ wageeaeen 
Maryland Casualty ...... 21,997.63 6.597.48 
Mass. Bonding .......... 7,388.51 2.499.82 
Metropolitan Cas. ....... 52.477.33 17 162.29 
New Amsterdam Cas..... 32,644.39 12,626.81 
N. J. Fid. & Plate Glass 101,198.88 31.476.84 
New York Plate, Glass.. 52,997.59 13,782.11 
Northern Indemnity ; 7.835.46 627.09 
Norwich Union Indem... 2 685.72 485.43 
Ocean Acc. & Guar...... 20,889.20 6,019.79 
Phoenix Indemnity ..... 620.60 37.42 
* Republic Casualty ...... 21,107.27 8.325.91 
Royal Indemnity 15,228.27 4 393.36 
Southern Surety .... 491.80 59.16 
Travelers Indemnity 26.872.44 6,785 50 
Union Indemnitv ....... 10,795.20 3463.07 
United States Casualty. 15,563.71 4.796 97 
GC, GB. Peds & Gaak.. .000<0 35,339.57 8,944.63 
BRS bite ieee edeite sg fox $717,843.29 $220,242.24 
Property Damage—Auto— 
Aetna Cas. & Surety.... $133,39485 $58,487.08 
Allied Mutuals .......... ee 
American Automobile.... 28.965.65 11 713.40 
American Casualty ..... 20,167.53 7,265.18 
American Indemnity .... —29.35 2.303.24 
American Mut. Liability 17 828.27 4,180.08 
Columbia Casualty ...... 9,727.51 5,511.73 
Commercial Casualty 125.156.41 42.028 56 
Commonwealth Cas. 47.95.18 19 306.93 
Continental Cas. ........ 4,028.37 671.59 
Fagle Indemnity ........ Eee - ‘siestiess 
Employers’ Indemnity 1,147.07 303.24 
Employers Liability 46 392,29 21,647.15 
Employers’ Mutual ...... 281.03 38 
Eureka Casualty ........ a SOasdenes 
Furopean Genera] ....... (1) 135.09 = (1) :130.68 
Exch. Mut. Indem........ ree 
Federal Mut. Liability... DES “vsbeck int 
Fidelity & Casualty..... 57 .426.66 35.718.29 
General Accident ..°.... 24,050.56 9.296.72 
General Cas. & Surety.. 24,342.63 13.961.05 
Georgia Casualty ........ 29.077 .00 25.12.00 
Globe Indemnity ........ 88 369.44 39,521.51 
Hartford Ace. & Ind..... 62.871.78 24.774.44 
Indem. Ins. Co. of N. A 39,353.00 15 201.04 
Interstate Casualty 14,496.40 14,009.54 
Liberty Mutual ...... 7.917.97 3,416.31 
London Guar. & Acc..... 36.7€).29 21,234.33 
London & Lancas. Ind.. 5.457.35 2,555.07 
Lumber Mutual — 3.83957 340.34 
Lumbermens Mutual 13,238.86 3,301.40 
Manufac, Casualty 1.468. 50 281.43 
Manufac. Liability 33.165.59 25,144.51 
Maryland Casualty 46,389.84 19,118.76 
Mass. Bonding 12,686.04 4,379.26 
New Amsterdam (Cas.... 29.405.48 16,696.19 
N. J. Fid. & Plate Glass. 29,984.93 7,103.57 
Northern Indemnity pe) 659.41 127.00 
Northwest’n Cas. & Sur. 334.50 30.00 
Norwich Union Indem... 17.852.20 8.744.49 
Ocean Acc. & Guar....... 51 826.77 24,881.93 
Ohio Casualty ........... 6.428.02 1,746.62 
Phoenix Indemnity ..... 2.479.46 461.84 
Preferred Accident ..... 38.175.25 23,080.84 
Republic Casualty ...... 26.441.09 15,000.47 
Roya] Indemnity ....... 45.396.56 18,228.21 
Security Mutual Cas..... 4.057.90 1.425.29 
Southern Surety ......... 1,322.57 879.40 
Standard Accident ...... 25 394.'54 9 738.98 
Travelers Indemnity 1&9 707.41 65.187.21 
Union Indemnity ....... 9,420.92 2.780 50 
United States Cas........ 30.408.30 12,937.45 
U. S. Fid. & Guar... 132,694.33 48,771.35 
Utica Mutual ........ 293.82 12.00 
Utilities Mutual ........ a ee 
Western Casualty ....... —270. 255.93 
Zurich General .......... 51,628.62 27,547.65 
NRE Sie adascaiessceeie $1,611,008.35 $717,289.98 


(1) Including auto collision. 
Collision—Auto 


Aetna Cas. & Sur.:...... $62 6AS 96 
American Automobile 6.49618 
American Casualtv ...... 6,637.68 
American Indemnity 20.04 
Amer.. Mut. Liability 11,842.72 
Columbia Casualty ...... 4.467 68 
Commercial Casualty 50,865.32 
Continental Casualty 1,489.52 
Employers’ Indemnity 1.033.50 
Employers’ Liability .... 40,718.09 
Employers’ Mutual ...... 241.85 


$26. 282.33 
3,390.40 
1,871.25 

771.99 
2.521.95 
1,682.39 

15 534 45 

765.00 

336.91 
9,750.63 


eeeeeeere 





Premiums 

on Risks 

Written 

Fidelity & Casualty .... 15,814.70 
General Accident ....... 15,662.90 
General Cas. & Sur...... 21,761.43 
Georgia Casualty ....... 13,000.00 
Globe Indemnity ........ 59 700.56 
Hartford Acc. & Ind..... 39,463.80 
Indem. Ins. Co. of N. A.. 14,135.73 
Interstate Casualty ..... —45.37 
Liberty Mutual .......... 3,618.93 
London Guar. & Ace.... 21,277.53 
London & Lancas. Ind.. 3,311.13 
“Lumber Mutual .........- 1,296.83 
.Lumbermens Mutual 5,666.23 
Manufac. Casualty ...... 2,356.59 
Manufac. Liability ...... 31,315.40 
Maryland Casualty ...... 8,995.24 
Mass. Bonding .......... 217.80 
New Amsterdam Cas..... 22,547.12 
N. J. Fid. & Plate Glass. 988. 
Northern Indemnity ..... 391.14 
Northwest’n Cas. & Sur. 740.90 
Norwich Union Indem.... 13,289.18 
Ocean Acc. & Guar...... 32,185.97 
Ohio Casualty .........0. 166.28 
Phoenix Indemnity 1,168.27 
Preferred Accident 33,536.43 
Republic Casualty 21.294.80 
Royal Indemnity ........ 27,744.33 
Southern Surety ......... 411.20 
Standard Accident ...... 26.493.41 
Travelers Indemnity ... 71,505.91 
Union Indemnity ....... 5,629.48 
United States Cas. ...... 20,235.61 
Uties Mesteal ..ccccsvovee 100.75 
Utilities Mutual ......... 240.66 
Zurich General .......... 57,279.46 
1 | AR aA Aar rere ern $783,382.73 


Property Damage & 
Collision—other than 
Auto. 





Aetna Cas. & Surety..... $2,702.41 
American Mut. Liability 392.58 
Columbia Casualty ...... &).73 
Commercial Casualty 4,916.96 
Commonwealth Cas. 342.3 
Continental Cas. ....... 200.80 
Employers’ Liability 1,119.35 
Fidelity & Casualty 1,439.60 
General Accident ........ 958.10 
General Cas. & Sur...... 391.74 
Georgia Casualty ........ 2,605.65 
Globe Indemnity ........ 1,959.22 
Hartford Ace nd.. 2,059.51 
Indem. Ins. Co. of N, A.. 1,154.02 
TADETCY PEGEUAL .0ccccece 323.87 
London Guar. & Ace..... 1,671.88 
London & Lancas. Ind... 10.89 
Lumber Mutual ......... 307.81 
Tumbermen’s Mutual 30.74 
Manufac. Casualty 67.00 
Manufac. Liability 1,770.17 
Maryland Casualty 2,266.38 
Mass. Bonding .......... 183.30 
New Amsterdam Cas. .... 841.80 
Norwich Union Ind....... 767.28 
Ocean Acc. & Guar....... 2 079.88 
Royal Indemnity ........ 3,806.71 


nv wR Ww SN 
we we a8 3 
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27,256.51 


~ $323,337. 11 


$2,162.19 
167.00 


25.00 
2,749.33 
4 


Security Mutual Cas. 
Southern Suret 




















Standard Accident ...... 
Travelers Indemnity 
United States Cas. ..... 
CG. 8. Pid, B Guttiscscoce 
Zurich General .........- 

MEE cassie dewensgitses 

Sprinkler— 
Aetna Cas, & Surety.... $12,443.62 $6,170.29 
Maryland Casualty ..... 3,902.98 2,867.28 
G. 8. Pid. ES Waaicepecces 687.90 75. 
ME ctaguascelcagate tes $17,034.50 $9,113.25 

Steam Boiler— 
Actna Cas. & S6f..c0500. $15.94 — necvvcee : 
American Re-insurance .. Lf; eee ° 
Columbia Casualty ...... SR sanseoses 
Fagle Indemnity ... ae 
Employers’ Liability 5,918.46 $48.12 
Furopean General ....... GIIRED ss cvccscecs 
Fidelity & Casualty .... 23,875.48 144.00 
Globe Indemnity ........ 5,633.88 WR. 
Hartford Steam Boiler.... 95,827.66 25,245.94 
Indem. Ins. Co. of Ass 1,560.11 437. 
London Guar. & Acc..... 9,333.38 1,044.80 
Maryland Casualty ...... 10,037.08 329: 
Mutual Boiler ............ FEMOHE —s os vaevcce 

ean Acc. & Guar...... 1'5 639.06 957.75 
Royal Indemnity ....... 2,809.42 290.72 
Travelers Indemnity 36,398.10 4,474.38 
NE vis ocdevcnaseuvncane $225,955.62 $33,279.71 

Surety— 

Aetna Cas. & Surety.... $119,676.54 —$95.19 
American Surety ........ 93,171.69 3,685.13 
Columbia Casualty ...... 3,266.00 
Commercial Casualty > 58.858.01 
Detroit Fid. & Surety... 1,777.09 
Eagle Indemnity ........ 294.75 

European General ....... te ee 
Fidelity & Casualty .  43606.77 40.565.87 
Fidelity & Deposit....... 100.881.69 30,223.92 
Globe Indemnity ....... 446.10 3,352.99 
Hartford Acc. & Ind.. 50.127.86 195.28 
Indem. Ins. Co. of N. A SET ~~. sencecsos 
International Fidelity .. 12,743.14 —1,380.89 
London Guar. & Ace..... 2,069.69 

London & Lancas. Ind.. 337. 

Maryland Casualty ..... 089, 
Mass. Bonding .......... 
National Surety ..... 





New Amsterdam Cas. ... 
Northwest’n Cas, & Sur.. 
Ocean Acc. & Guar.. 
Preferred Accident 
Republic Casualty 
Royal Indemnity 
Southern Surety ......... 
Standard Accident 
Union Indemnity ....... 
A ae a eee 
United States Guar....... 


TREN > i iS ceca xannaeaee $1.560,001.80 
Workmen’s Compensation— 
Aetna Cas. & Surety.... $2,493.26 











$166,212.35 
$3,747.33 








NORTHWESTERN CASUALTY 
AND SURETY COMPANY 


MILWAUKEE 


CASUALTY—FIDELITY—SURETY 


Having but recently entered the State of New York, 
we are in position to negotiate with agents of standing 


desiring a general or local agency connection. 





83 Maiden Lane 











GREENE & GOETSCHIUS, Inc. 


New York State Managers 


New York City 


























WINFIELD W. GREENE 


Fellow Casualty Actuarial Society 
& American Institute of Actuaries 





















Audits of Financial 
Branch and Statements: 
Home Office Office 
Accounts Systems 
Advice on 
Underwriting 
and Actuarial W. B 
Problems cident 
35 Nassau Street New York pce © 
fornia, 
Premiums Januar’ 
on Risks Losses B the ins 
Written Paid 
Netra TALe Ses caciess ess . 361,070.37 198,234ap agent 1 
Allied Mut. Liability.... 10,243.94 6,676.05) 
Amer. Mutual Liability. 218,955.83 174,134 
American Re-insurance .. 3,577. 7 
Columbia Casualty ...... 10,912.03 ‘ 
Commercial Casualty 271,179.26 136,65 
Continental Casualty ... 11,723.27 6; 
Eagle Indemnity ........ 64.90 
Employers’ Indemnity .. 19,991.08 5, 
Employers’ Liability 185,029.30 153,727 
Employers’ Mutual ...... 13,540.95 9, 
Eureka Casualty ...... ‘ 6,335.16 
European General ....... 203.72 
Exch. Mut. Indemnity... 2,633.15 
Federal Mut. Liability.. 4,375.84 
Fidelity & Casualty .... 146,242.70 
Fidelity & Deposit....... danas: ms 
General Accident cescce |§©=©6 
General Cas. & Surety.. 6,796.97 
Georgia Casualty .. ae 41,618.08 
Globe Indemnity 266,606.02 
Hartford Acc. & 144,795.44 
Indem. Ins. Co. of N. A.. 68,496.49 
Liperty Mattal. ..,.ccceers 148,314.13 
London Guar. & Acc..... 136,913.38 
London & Lancas. Ind... 6,879.95 
Lumber Mutual .......... 36,885.87 
Iumbermen’s Mutual .... 35,371.11 
Manufac, Casualty ..... : 3,048.14 
Manufac. Liability ...... 357,994.37 
Maryland Casualty ...... 194,558.77 
Mass. Bonding ......... > 4,654.85 
New Amsterdam Cas.... 78,200.79 
N. J. Fid. & Plate Glass. 5,249.51 
N. J. Manufac Cas....... 761,113.79 
Northwest’n Cas. & Sur.. 130.68 oa 
Norwich Union Indem... 29,806.34 f 
Ocean Acc. ere 298,605.54 \ 
Patrons’ Mutual Casualty 2,737.00 580.39 
Phoenix Indemnity ..... 1,554.83 809.05 
Republic Casualty ...... 34,869.99 ' 
Royal Indemnity ....... 114,735.94 97,417.18 
Sea. Fishmn. Mat Liab. 7,006.10 2,775.48 Londo} 
Sec. Mut. Casualty ...... 25,772.96 17,689: 
Southern Surety ......... 5,178.41 030.48 to Nev 
Standard Accident ...... 48,502.13 rival | 
Travelers Indemnity 57.18 covennstl 
TONE | ont iacprineséceess 674,598.89 genera 
Union Indemnity .... 9,503.43 He 1 
United States Cas.... 61,834.26 e lat 
U. S. Fid. & Guar... 224,076.97 Cerf a: 
Utica Mutual ..... 7,391.09 
Utilities bes pert ment 
estern Casualty 5,404. ‘ 
Zurich General 92,757.19 eng 
——_——- ————~fof t 
Ee $5,264,181.57 $3,126,500.4 . 
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1. D. PYLE LEADS AETNA AGENTS 





Takes Honors For Accident and Health 
Business; W. H. Sherman Stands 
Second; R. W. Kretchmer Third 


Ire D. Pyle, of Santa Rose, Cal, 
leads all representatives of the Aetm 
Life for the amount of new accident 
and health business for the year 1922 
It is the first time that Mr. Pyle has 
tasted the fruits of victory in this cam 
paign which the company agents strive 
for each year. t 

W. H. Sherman stands second on the: 
list of those who lead ten thousané 
Aetna agents in this form of busines 
for 1922. He is closely followed by 
Ray W. Kretchmer. Mr. Kretchmer is 
the only veteran on the list. He has 
been among the leading ten for thre 
years heretofore being seventh in 1920, 
third in 1919 and sixth in 1918. Poli 

Of the ten leaders California pro Ole 
duces two. Both Mr. Pyle and A. 
Chrisler operate in northern Californit 
and are associated with the westerm 
branch office of the Aetna in Sal 
Francisco. 

















} 
Testimonial Luncheon to J. B. Clarke 
John B. Clarke was the reason ® 
for the gathering of Aetna Life forcess 
at Charlie’s in West 46th Street, Marth 
28. The luncheon given in his hono 
by the men of the Forty-second Stree 
branch, of which he has just resigned 
as manager to assume charge of the 
Metropolitan office of the Royal i 
nity Company, served as an expressi0 
of sorrow at losing him and of hap? 
ness for his well-merited advance. 
cigarette case was presented to him. 
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Snowden Started As 
An Agent in England 


l pACIFIC MUT’L MAN’S CAREER 





Turned Down Captain’s Commission to 
=) Become Buck Private; New Offices 
to Be Opened 





W. B. Snowden, manager of the ac- 
cident department of the metropolitan 
office of the Pacific Mutual Life of Cali- 
fonia, was born in England in 
January, 1879. His first experience in 
Losses Bthe insurance business was as a field 
od agent for the Prudential Assurance of 

6 










York 


676.05 
174,134.8) 


W. B. SNOWDEN 
8 

London. In September, 1911, he came 
sito New York and soon after his ar- 
7" rival became an agent of L. A. Cerf, 
420,441.43) general agent of the Mutual Benefit. 
3237.4) He later became an associate of Mr. 
seam Cort and: aided in the general develop- 
2,510.88 Ment of the agency. In April, 1913, Mr. 
59,718.3} Snowden assisted in the development 
53,126 50.6 of the business production of E. E. 
Clapp & Co., managers for the Fidelity 
AGENTS§& Casualty of New York. In March, 
1915, he became the assistant manager 


aves. of the Pacific Mutual’s offices in New 
Third York. In March, 1918, he turned down 


' the offer of a captaincy in the United 
30, Cal, States army and enlisted as a buck 


a private, preferring to serve his country 


par 1922. in that capacity. During the course of 
Pyle has his army life he refused other offers 
this cam§for commissions and in April 1919 left 
ts striVRthe service as a sergeant-major. He 
d on tne) then went back to the Pacific Mutual 
‘ousanil) 1 bis former capacity and in April, 
business” 2, was made manager of the office. 
OWE DY immmmmen : 
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Mr. Snowden who is called the “Non- 
Can Hound,” eats, sleeps, drinks and 
talks the Non-Cancellable Income Poli- 
cy and has written many interesting 
articles on this subject. 

Due to the Pacific Mutual having 
grown by leaps and bounds it has been 
found necessary to secure larger and 
more serviceable quarters so the com- 
pany will open offices at 130 William 
Street on April 7. It is now at 80 
Maiden Lane. 





CAREER OF W. R. SANDERS 





New President of American Liability 
Once a Station Telegraph Operator 
and Steamboat Captain 





William R. Sanders, former general 
manager of the American Liability, of 
Cincinnati, who was recently elected 
president of the company, entered the 
insurance field by accident, while em- 
ployed by the Pennsylvania Railroad in 
1900 and is now known by every acci- 
dent and health agent and company of- 
ficial in the United States. 


While a student at Haverling Acad- 
emy in this state, he was made a cap- 
tain on Lake Keuka, the first of the 
so-called ‘“finger-lakes” of New York 
state, having in charge a steam vessel 
of 600 passenger capacity. 

After leaving Haverling he entered 
the employ of the Erie Railroad as 
station agent and operator. He was 
with them two years, going next with 
the Western New York and Pennsyl- 
vania Railroad as chief yard clerk. 
Then, at Olean, N. Y., he was made, in 
succession, night yard master, day yard 
master, general yard master and then 
assistant trainmaster. 

Leaving the railroad business, he 
opened an insurance agency which was 
very successful, and later he did spe- 
cial agency work in insurance in and 
around New York and Pennsylvania, 
and in August, 1903, went to Philadel- 
phia as assistant manager of the home 
office of the General Accident. 

He came to Cincinnati in 1910 to 
manage the insurance department of 
the American Liability Company, and 
progressed from that department to the 
executive department, where he has 
been ever since. 

Mr. Sanders was secretary of the 
American Association of Accident Un- 
derwriters in 1912-1914; since 1914 has 
been a member of the executive com- 
mittee of the Health and Accident Un- 
derwriters’ Association, the national 
organization of 101 casualty companies, 
and chairman of the executive com- 
mittee in 1919; in 1920 he was elected 
president, and re-elected in 1921. 
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EXCESS COVERS 


COMPENSATION and GENERAL CASUALTY 


Liberal Contracts—Attractive Rates 


An American Company 
With a Financial Security of 


ASSETS $6,800,000 
NET SURPLUS $2,210,000 
SURPLUS & RESERVE $6,210,000 


HENRY W. IVES & COMPANY 


Underwriting Managers 
for 


The United States 


75 Fulton Street, New York City 
Phone Beekman 6727 


WE DO RECOGNIZE and PAY 
FULL COMMISSIONS 
TO BROKERS and AGENTS 





























ASNEN EY PAD) PUSRESC TE 


ORGANIZED 18386 


North AMERICAN AcciDENT INSURANCE © 


THE ROOKERY 


CHICAGO 


AGENCY OPENINGS 1N 
44 STATES 

















General Casualty and Surety Insurance 
Buy Your Insurance From a Michigan Company 
Workmen’s Compensation. Automobile—Liability, Prop- 
7a erty Damage and Collision. Residence Burglary, Owners’ 
4 and Tenants’ Elevator, General Public Liability. Plate 
Glass. Accident and Health. Fidelity and Surety Bounds. 
General Casualty and Surety Company 
ELMER H. DEARTH, President 
606 Woodward Ave., Detroit, Mich. 

















C. R. CLEMENTS, Sec. & Tress. 








C. A. CRAIG, President W. R. WILLS, Vice-Pres. 


The National Life and Accident Insurance Company 


NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE Policy 
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Metropolitan 
Life Insurance Company 


Incorporated by the State of New York. A Mutual Company. 
HALEY FISKE, President FREDERICK H. ECKER, Vice-President 





Business Statement, December 31, 1922 


Assets - - - . ‘ - 

More than those of any other Insurance Company in the World 
Increase in Assets during 1922 - - - 

More than that of any other Insurance Company in the World 
Liabilities - - ° ‘ ‘ 
Surplus - - « . " ‘ 
Income in 1922 - - ° ° a 


More than that of any other Insurance Company in the World 


Gain in Income 1922 - ° ° ° 
More than that of any other Insurance Company in the World 


Total Insurance placed and paid for in 1922 - 


More than ever placed in one year by any Company in the World 


Gain in Insurance in Force in 1922 . - 
More than that of any other Company in the World 


Number of Policies in Force December 31, 1922 
More than that of any other Company in the World 


Number of Policy Claims paid in 1922 - - 
Averaging one claim paid for every 24 seconds of each business day 
of 8 hours 


Payments to Policyholders averaged $803.81 a minute of each busi- 
ness day of 8 hours 


Dividends payable to policyholders in 1923 - 


Insurance Outstanding 


ORDINARY (Insurance for the larger amounts 
premiums payable annually, eo, 


quarterly or monthly) . ™ 
More than that of any other Company in the World 


INDUSTRIAL (Premiums payable weekly) - 
TOTAL INSURANCE OUTSTANDING - 


More than that of any other Company in the World 


GROWTH IN TEN-YEAR PERIODS 








$1,259,850,325.23 


144,267,300.69 


1,198,366,913.98 
61,483,411.25 
340,668,301.30 


38,685,601.91 
1,802,110,686.00 
801,849,118.00 
27,384,445 


365,276 


20,809,398.56 


$4,395,324,118 


3,412,232,839 
7,807,556,957 








Number of Poli- 
Year Income for the Year Assets at End of Year Surplus at _ of cies in Force at 
Yea tnd of Year 


Outstanding Insur- 
ance at End of Year 
Year 





1882... $ 1,354,267.69 $ 2,002,464.13 §$ 379,907.13 341,632 
1892... 13,307,811.45 16,506,282.22 3,674,516.49 2,719,860 
1902...  43,336,283.61 89,168,790.55 10,351,338.02 6,976,651 
1912... 106,786,073.52 397,913,442.71 34,842,971.65 12,837,042 


1922... 340,668,301.30 1,259,850,325.23 61,483,411.25 








27,384,445 





$ 43,245,752. .1882 
310,767,876. .1892 
1,219,166,427. .1902 
2,604,966,102. .1912 
7,807,556,957. . 
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